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Auto Underwriters 
Aim To Popularize 
Collision Insurance 


Various Suggestions to Increase 
Sale of This Coverage Made 
at Meetings Here 


REAL NEED FOR PROTECTION 


Collision Hazard Greater Than 
Others Yet Far Less of Such 
Insurance Is Bought 





With automobile manufacturers believ- 
ing that 1934 will bring a large increase 
in the purchase of new cars and the 
scrapping of many ancient and decrepit 
motor vehicles, automobile underwriters 
feel that the time has come to make 
every effort to popularize the selling of 
collision insurance. For one reason or 
another fire insurance companies have 
for years encountered strong resistance 
from car owners and many local agents, 
too, to the sale of collision coverage in 
spite of the fact that underwriters know 
that collision losses occur with far great- 
er frequency than automobile fire, theft 
or liability claims. 

For the last two weeks the staff com- 
mittee of the National Automobile Un- 
derwriters Association has been meeting 
at a hotel in Brooklyn to study the loss 
experience of last year and to formulate 
rates and conditions to govern automo- 
bile underwriting of fire companies for 
1934. At some of the sessions of this 
committee suggestions were offered by 
company representatives from various 
parts of the country for amending colli- 
sion rating methods and in other ways 
increasing the public demand for colli- 
sion protection. 

Huge Market Exists for Collision 

Insurance 

Without attempting to minimize the 
necessity of car owners carrying lia- 
bility, property damage, fire and theft 
coverage, fire company automobile un- 
derwriters are unwilling to admit that 
a much greater volume of collision in- 
surance cannot be sold. With hundreds 
of thousands of minor and major auto- 
mobile collisions occurring annually and 
with the prospect that such accidents 
will continue to increase in number and 
severity as more express highways are 
constructed and more high speed cars at 
comparatively low prices are bought by 
the public, insurance companies under- 
stand readily that the American public 
should buy more collision insurance. 
First, however. the individual automo- 
bile owner must be taught to want col- 
lision protection and, second, policy con- 
ditions and rates must be attractive. 

arious experiments have been tried 
rom time to time to break down sales 
résistance. As the cost of full coverage 
collision insurance is generally higher 
(Continued on Page 17) 
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Safeguard Insurance Company 


Orient Insurance Company 
Departmental Offices at 


v 
y Hartford, NewYork 
y Chicago and San Francisco 


























Robbie’s Bitter Plaint 


If auld Scotland’s great Robbie Burns were alive on 
January 25, his birth’s anniversary, how completely life 
insurance would solve his problem! “What would be- 
come of my little flock?” was the desperate question in 
his verbal picture:— 


There had need be many pleasures annexed to the status of 
God knows, 


I cannot describe to you the anxious sleepless hours those 


husband and father, for, they have many peculiar 
cares. 
ties frequently give me. I see a train of helpless little folk here, and 
my exertions all their stay. If I am swept off at the command of fate, 
when in all the vigor of manhood as I am,—such things happen 
every day,—gracious God, what would become of my little flock? 
A father on his deathbed, taking an everlasting leave of his children, 
has woes enough, * * but I shall run distracted if I think any longer 


on the subject. 


To give peace of mind to just such men, and safety 
to just such families, is the most soul-satisfying and im- 
portant part of the life underwriter’s work. 


THE PENN MUTUAL LIFE INSURANCE CO. 
WM. A. LAW, President 
PHILADELPHIA 


Independence Square 




















Court Says Agent 
Can Get Commission 


For Rejected Risk 


Justice Cotillo’s Position Is That 
Company Should Have 


Issued Policy 
N. Y. DECISION THIS WEEK 
Based On Company’s Issuance Cf 


Circular Liberalizing Attitude 
On Aviation Risks 


News of a decisior I t] supre 
Court of New York County this week in 
which an agent was awarded a judgement 
of $3,427 in commissions on a_ poli 
which a company declined to issue, but 
which the court held should hav: 
sued, spread quickly through home offi 
underwriting circles, causing some c¢ 
sternation It offers new proble fo 
the underwriting depa nts ar oO 
veneral agents, too 

The case 1s Johnson vs. Nationa Lif 
of Vermont The agent Austi 
Hancock of New York Cit vho ass 


ed his claim to a lawyer named Johnsor 
In 1931 Hancock saw a circular which 
the National Life had issued. In br 


it was to the effect that the compa 
would take risks where a substantial fi 

ing hazard existed under an agreement 
that death from aviation hazards is not 


a part of the policy 


Risk Written and Rejected 
Hancock had secured from a prospect 


named Byrd who owned his own plat 


and had a pilot an application for a 20 


Year Endowment in the sum of $100,004 


and submitted it with the first quarter 
premium. He had within a very short 
time before this been licensed by ‘the 
National Life of Vermont and turned the 
application into the general agency 
then Wells, Meissel & Pevser 
sons which it deemed good and sufficient 
the National Life of Vermont 
the risk. The agent took the position 
that the applicant had been turned down 
because of his flying habits, but that he 
was a type of risk which came under 
the text of the circular which the Na- 
tional had sent to its field force; there- 
fore, he should not have been rejecte 
The agent assigned his claim to Johnson 
the lawyer, and Justice Cotillo upheld 
In other words, took the position that 
there was no legal excuse for not insur- 
ing Byrd. 


For rea 


rejected 


] 


The Decision 


\bout the rejection of the case 
tice Cotillo called attention to the bu 
tin of the company about aviation risks 
and said in part 

It was under the terms and conditions 


insurat was 


bulletin that the application for 

solicited from Byrd. Byrd, the defendant con 
ceded on the trial, passed an acceptable medical 
examination conducted by the defendant's d 


] 


(Continued on Page 12) 
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MANY LIFE UNDERWRITER S ARE NOW ASKING 


HOW FAR WILL | GO IN 1934? 
OUR ANSWER IS—FARTHER THAN YOU DID IN 1933 


ir 
ON A CAREER BASIS 
AND IF YOU REALLY BELIEVE 


THAT selling life insurance is more than just making a living. 


THAT the service you render is just as essential as, and not 
inferior to, that rendered by the Doctor, Minister or Philan- 
thropist. 


THAT you need never make an unsound sale. 


THAT for 99 out of every 100 men you solicit there is no 


financial plan to take the place of Life Insurance. 


THAT there is but one straight road to Success, and that is 
Merit. 


THAT real Capacity never lacks Opportunity. 


THAT you cannot fail IF you are— 


ON A CAREER BASIS 





CLIFFORD L. McMILLEN 
General Agent 


THE NORTHWESTERN MUTUAL LIFE INSURANCE COMPANY 
Main Office—347 Madison Avenue 
Times Square Branch—1450 Broadway 
“ISLE OF OPPORTUNITY” 
VAnderbilt 3-5500 


CHARLES V. CROMWELL, Production Manager 
GLENN B. DORR, C.L.U., Agency Assistant 
S. LEE RICKLES, Agency Assistant 


CHARLES A. VOTAW, C.L.U., Educational Director 
R. J. PICKARD, Office Manager 
JAMES F. CHAPMAN, Agency Secretary 


—— 
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IVE PROGRAM For N. Y. CITy 
SALES CONGRESS MARCH §& 


The annual sales congress of the Life 
Underwriters Association of New York 
will be held at the Hotel Pennsylvania 
on March 8. 
In the morning there will be ses- 


It will be run along novel 
lines. 
sions in a number of different rooms. 
The afternoon will be devoted to set 
speeches. At night there will be the an- 
nual banquet. 

The program is being prepared with 


considerable care with the idea of mak- 





LLOYD PATTERSON, 


Program Chairman 


ing the congress hew to the line of actual 
sales practice and procedure as closely 
as possible. The chairmen for the vari- 
ous sessions and the topics to be dis 
cussed at the sessions have been chosen 
so as to make the mectings informative 
and of real dollars and cents value. Thi 
different steps from the approach to the 
close will be taken to the accompaniment 
of questions which production experts or 
executives will answer on the spot. The 
talent answers is 
keen 


general agencies to 


available for these 


abundant, and there is interest 
among the leading 
make the whole 


success. 


affair an outstanding 


Latitude will be given for a 


wide range of topics. 
Patterson Program Chairman 


The chairman mapping out the pro- 
kram is Lloyd Patterson of Keane-Pat- 
terson Agencies, Massachusetts Mutual 
Life, and the vice-chairman is John J 
Gordon, general agent, Home Life. Act- 
ng as consultants in the making up of 
the program are J. Elliott Hall, general 


agent, Penn Mutual; William H. Beers, 
general agent, New England Mutual; 
Ralph G. Engelsman, general agent, 


Penn Mutual, and Theodore M. Richle, 
general agent, Equitable Life Assurance 
Society. All of these men have had long 
and wide experience in handling meet- 
ings and in originating programs. 

_ The Congress will be called to ordet 
in the big ball room of the Pennsylvania 





by President Frank J. Mulligan of the 
Life Underwriters Association of New 
York City at 8:55 o’clock at which time 
he will introduce as a feature a prospect 
who will make a short talk from the 
standpoint of the man who wants to buy 
insurance or who is solicited to buy in- 
surance and will give his viewpoint. 
When he completes his talk President 
Mulligan will briefly address the con- 
vention, giving instructions as to the va- 
rious which will be held, be- 
ginning with 10 o’clock, and he will de- 
scribe what will be discussed in each. 


sessit ms 


Two Sessions in Each Room 


In each room will be two sessions of 
one hour each. The subjects to be dis- 
cussed and the chairmen who will lead 
off the discussion follow: 


Group No. 1: 
Subject: “Where Will IT Go?” 
Speaker: W. Stanton Hale, J. Elliott 
Hall agency, Penn Mutual. 
Subject: “Whom Shall T See? 
Speaker: Stacey K. Beebe, Charles 
B. Knight agency, Union Central. 


Group No. 2: 


Subject: “How Will T Get In?) And 
Stay In?” 

Speaker: Carl Mason, Frank W. Pen- 
nell agency, State Mutual Life 

Subject: “How Shall T Get Out With 
the Check—Getting the Money 2?” 

Speaker: Arthur W. Youngman, Chas 


K. De Long agency, Mutual Benefit 
Group No. 3: 
Subiect: “What Shall I Say ?” 
Speaker: Harry Phillips, Jr., Ralph G 
Engelsman agency, Penn. Mutual. 
Subject: “What Will I Do?” 
Speaker: Glenn B. Dorr, Clifford L 
MeMillen agency, Northwestern Mutual 
Life. 
Group No. 4: 
Subject: “What Wiil He Say ?” 


Speaker:: Charles McCune Heissen- 
buttel, Travelers. 
Subject: “What Will He Do?” 


Kutcher, Recht & 
Northwestern Mutual 


Speaker: George J 
Kutcher, 


FRANK J. MULLIGAN, 
President N. Y. Assn. 


These two questions will pave the way 
for answering of objections. 
Programs, Income and Business 
Group No. . 


Subject: “Shall I Program the Small 
Case ? If So, How r 

Speaker: James A. Tyson, Guardian 
Life. 

Subject: “Does Income Insurance 
Pay?” 


Speaker: C. Preston Dawson, William 
H. Beers agency, New England Mutual 
Life. 

Group No. 6: 

Subject: “Should T Specialize in Busi- 
ness Insurance?” With an introduction 
to business insurance. 

Speaker: Edwin H. White, 
Keffer agency, Aetna Life. 


Luther- 


Subject: “How Business Insurance Is 
Sold.” 

Speaker: Leon Gilbert Simon, Equita 
ble Life Assurance Socicty 


Group No. 7 

Subject: “The Woman's Place in Sell- 
ing.” 

This session will be devoted:to women 
insurance agents and will include re- 
marks about training of women agents 
The first speaker will be Kathryn Ford, 
Mutual Life, president of the 
Women’s Insurance League. She will be 
followed by Emma Ditzler of the John 
M. Fraser agency, Connecticut Mutual 
Miss Ditzler is one of the 
ent producers in the city 


who is 


most consist 


For the More Experienced 

The last session of the morning will 
be hinged on the questions, “What More 
Can I Learn and What More Can 
Do?” It will particularly appeal to ex 
perienced agents who have pertinent 
questions to ask. The lead-off speakers 
at this open forum will be Richard D 
Lichterman, Keane-Patterson Agencies, 
and Clancy D. Connell, general agent, 
Provident Mutual Lif« \lbert Hirst, 


counsel for the New York State Life 
Underwriters Association, will be on 
hand at this session to co-operate with 


the chairmen in answering questions, es 
pecially with reference to Section 55a of 
the New York Insurance 


The chairman of the 


Code. 
atternoon con 





JOHN M 


FRASER, 
Chairman Executive Committee 





grand ballroom will be 
1 Speakers will be Julian 
S. Myrick, Mutual Life; Theodore M. 
Riehle, Equitable Life Assurance So- 
ciety; Albert E. N. Gray, Prudential, and 
William B. Burruss, whose talk on 


gress in the 
Lloyd Patterson. 


“Shakespeare, the Salesman,” has at- 


JOHN J. GORDON, 


Program Vice-Chairman 


tracted national attention and been wid 
ly quoted 

The names of the banquet 
have not yet been announced. 

President Mulligan of the Life Unde1 
writers Association of New York says 
that the congress will be very well at- 
tended 


speakers 


J. L. LOOMIS ON SUCCESS 


Depends Upon Understanding and Ac- 
cepting Idea That We are Held To- 
gether by Law of Unselfishness 

James Lee Loomis, president of the 
Connecticut Mutual, in a message to the 
fie Id force " 

“The surest profits were always at 
tained and the best business was always 
produced when the profit motive was 
made subordinate to the service motive, 
‘the performance of labor for the benefit 
of another.’ It may be hard always to 
believe this and indeed the evidence 
sometimes seems to point in the other 
direction. At least we should learn from 
the changing currents of the present day 
that we are held together by the moral 
li held to the earth 


Savs 


aw as firmly as we ar 
by the law of gravity 

“We cannot live together selfishly and 
safely. Success is more dependent upon 
an understanding and acceptance of this 
idea than of any other single thought 
Skill, capacity and industry together are 
not enough to meet the new demands 
The new buyer will look beyond the sub 
stance of the thing sold, to the spirit of 
the sale, the evidence of vour desire to 
be of service to him i 
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Plan Financial Independence Week 


Committee Meets and Discusses Developments; Bruce Barton 
Pamphlet Calling Insurance Rock in a Weary 
Land; Official Poster 








Cp OE A Py Mh Cae 


L. to R.: H. M. Holderness, John M. Holcombe, Frank L. Jones, Henry E. North, 
A. G. Borden, M. Albert Linton, John A. Stevenson 


The institution of life insurance will 
vive the most comprehensive account of 
itself that it has ever undertaken during 
the week of March 19-24, according to 
Henry E. North, chairman of the com- 
mittee of the Association of Lif« Agency 
Officers in charge of the “Financial In- 
dependence Through Life Insurance” ob- 
servance on those dates, who announced 
today detailed plans for the weck’s pro- 
gram. 

“This is to be a week,” said Mr. North, 
“which will have as its purpose not an 
intensive selling campaign, but a purely 
educational and institutional end. Lif 
insurance and all of its services will be 
brought before the people of the country 
more comprehensively than ever befdre¢ 
\ll of the companies and the National 
Association of Life Underwriters are co- 
operating in this single purpose.” 


Bruce Barton Writes “A Rock in a 
Weary Land” 


To this end, the chairman 
that Bruce Barton, the 
known writer and advertising executive 
who has termed life insurance during 
the depression “A Rock in a Weary 
Land,” has written a thirty-page pam- 
phlet on life insurance which will be 
distributed widely during the week by 
the agency forces of all co-operatin; 
companies 


announced 
universally 


A national campaign of newspaper ad 
vertising having as its theme “Financial 
Independence Through Life Insurance” 
will be carried on by the committee, and 


all co-operating companies will co- 
ordinate their own advertising for the 
month of March to that theme. Two 
hundred fifty thousand copies of a pos- 


ter depicting life insurance as “The Cor- 
nerstone of Man’s Financial Structure” 
will be displayed throughout the country 
In every city in which there is an asso- 





ciation of life underwriters plans are bx 
ing made to elaborate locally on the 
“The bservance f ‘Financial Ind 
pendence Through Life Insurance’ has 
already established itself an annual af 


fair,” said Mr. North. “It is the out 
growth of ‘Life Insurance Day’ which 
formerly was a part of National Thrift 
Week \ year ago it was decided that 
the importance of life insurance wat 


ranted a more prominent place for it and 
the 1933 observance was undertaken as 
an experiment. It well received 
that its continuance assured.” 

A meeting of the steering committee 
for F. I. W. week was held a few days 


was so 
1S now 


ago in the office of Mr. North. During 
the meeting the group was photographed 


and a cut of the group appears on this 
page. Those attending the meeting in 
addition to Mr. North were Harold M. 


Holderness, vice-president Connecticut 


Mutual; John M. Holcombe, secretary 
of the Life Agency Officers and mana 
ser of the Life Insurance Sales Research 





F. I. W. Poster 
Bureau; Albert G. Borden, second vice- 
president Equitable Life Assurance So- 
ciety; Albert M. Linton, president, 


Provident Mutual; and John A. Steven 
son, general agent, Penn Mutual, Phila 
delphia 

There is also printed on this page a 
cut of the official poster which has been 
adopt d 


NEW MINIMUM LIMIT 


During 1934 the minimum limit writ 
ten by the National Life of Vermont on 
its Graded Premium Life policy will be 


$2,500 instead of $5,000 
NORTH AMERICAN RE. 

The North American Reassurance Co 
of New York had $151,462,700 lifer 
insurance in force at the end of 1933 
It concluded the vear with $13,951,861 of 
assets, $500,000 of contin 
and $608,155 in surplus. 


ency reserve 





E. H. Earley in Ten Years 
Has $11,000,000 Volume 
RECORD OF BROOKLYN AGENT 


Averages 3,000 Calls a Year; In 1925-6 
Club Year Had 


121 Lives 
Few insurance agents keep a more 
systematic record of their work than 
Ernest H. Earley, president of the 
Northwestern Mutual Life’s Association 
of Agents. He is with the W. F. Atkin- 


son Agency in Brooklyn; a graduate of 


Dartmouth and before entering insur- 
ance spent four years. selling bakery 
equipment and machinery. He has paid 
for about $11,000,000 of insurance since 
1923. For seven consecutive years he 
was a member of the company’s Mara- 
thon Club, his record in the club being 
as follows: 


Year Lives Amount 
1924-25 110! $1,037,000 
1925-2¢ 121 1,425,000 
1926-27 108 1,269,000 
1927-28 118 1,233,751 
)28.29 1 1.226.500 
1929-30 110 1,239,000 
1930-31 105 1,530,500 


An Indefatigable Worker 


Mr. Earley has always been an inde- 
fatigable worker. Day after day he has 
made his calls, averaging around 3,000 
annually; day after day he has sent 
his various letters, mailing pieces, and 
the like, keeping in contact that way 
with thousands of persons (both pros- 
pects and policyholders) destined to be 
called upon by many other insurance 
solicitors between Mr. Earley’s personal 
calls. Thus he made these mailing pieces 
his representatives, between calls 

Recently this checkup on his Septem- 


ber activity for the past six years was 
made: 

Days Hours Worked Inter 
Year Worked Field Office Calls views 
1928 >] 78.3 1?1 185 27 
1‘ 4 73.1 101.2 220) 34 
1930 7 74.6 121.3 35 23 
1931 r/) $3 121.8 4] 53.5 
1932 18 76.1 103.3 221 38 
1933 0 88.2 111.8 9] 76 


New Sound-Slide 


H. J. Garretson Advanced 
By Fidelity Mutual 


MADE ASS’T M’G’R OF AGENCIEs 
Was Once Football Coach and Rancher; 


Entered Life Insurance 
in 1923 

H. J. Garretson has been appointed as- 
sistant manager of agencies of the Fj. 
delity Mutual Life. For several years 
he has been supervisor of agencies. 

Following his graduation from the Uni- 
versity of Iowa, Mr. Garretson spent 
years in ranching and _ football 
coaching. He entered the life insurance 
business in Des Moines as an agent for 
the John Hancock in 1923 and_ shortly 
afterward was made agency supervisor 
for the Iowa State agency. 

His next move was to Boston, when 
he became associated with the sales in- 
struction staff of the home office. In 
1928 he became west coast supervisor of 
gveneral agencies for the John Hancock 
with headquarters in San Francisco, and 
served as general agent there and in 
Seattle during several reorganizations, 

His work as supervisor of agencies for 
the Fidelity since May 1, 1932, was first 
on the west coast, with headquarters at 
San Francisco, and more recently in the 
inidwest with headquarters at Chicago. 


some 


“APPLICATION DAY” IN PHILA 
Today’s Drive of Local 
Would Have Every Agent in City 
Sell at Least One Policy 
“Application Day” is being held in 
Philadelphia today, when every _ life 
agent in that city endeavors to write at 
least one application. The event is un- 
der the auspices of the Vhiladelphia 

\ssociation of Life Underwriters. 

There are 2,000 field representatives in 
that area, and as each plans on five in- 
terviews in order to secure the one ap- 
plication, it is expected that at least 10- 
000000 Philadelphians will be called up- 
on by life agents. 

Application Day was preceded by th 
association’s luncheon meeting on Thurs- 
lay, January 18, which was designed to 
the agents for the effort o 


prepare 
today 


Film Used By 


Metropolitan For Instruction 


\ sound-film has been made by the 
Metropolitan Life of one of its organ 
ized sales talks and showings of it are 
being used to instruct new agents in the 
use of organized presentations. So suc- 
cessful have the results been that the 
Metropolitan is now working on plans 
for a second production, using another 
sales talk. 

The film production is not a moving 
picture, although the effect is much the 
Slide films are accompanied by 
recorded Since the 
tures follow each other rapidly and in 
a dramatic sequence, the general im- 
pression is that of a photo-play. 

The story carries a Metropolitan In- 
dustrial agent all the way through a sale 
to a new family on his debit. It starts 
with the obtaining of information about 
the prospect from a policyholder who 
lives next door and ends with the sale 
of a policy on the second interview at 
the home of the prospect. The action 
takes place in two homes, the strect and 
the Metropolitan branch office. 

The agent’s dialogue consists chiefly 
of his organized sales presentation, a 
standard one used by most Metropolitan 
agents. By means of the picture new 
agents are shown how the sales talks 
may be made to run smoothly in course 


same. 


conversation. pic- 


of ordinary conversation The 


while studving from books the same sales | 
talks for their own use see the picture a | 


number of times. 

Max C. Fisher, assistant secretary of 
the Metropolitan, was in charge of de- 
vising the production. Most of the 
showings to date have been made in the 
home office to new agents taking the 
company’s school course, but other pres- 
entations have been made from time t 
time in the field. Groups of older agents 
have also studied the film. 

Professional actors played the various 


parts in the filming and recording, the | 


Association 


avents J 


Janu: 
| J.F 
A 


| succ 
: Was / 


don; 


Jam 
yice-p! 
the P 
preside 
k. Gor 


the lif 
upon f 
low ot 





don, wl 
Life As 
pany sin 
For sixt 
Life’s o 
years n 
branch i 
merged 
family. 
After 
sulting ; 
was sun 
the new 
ment of 
Mexico 
there he 
joined th 
with thi 
as assis 
second 
assume 


Ww 


Mr. L 
In the a 
sion in { 
one of t 
phase of 
years, 19 
Americar 
Ing his Ci 
contribut 


————— 


role of the Metropolitan agent being f ganizatio 
portrayed by the same one who poses It was 
in the company’s national advertisements Fin Sydne 
as the Metropolitan man. The technica BJessie ( 
work of the production was devised and FArchibal 
executed by Visomatic Systems of New §two sons 
York. grandchil 
Use has frequently been made in the 

insurance field of slide films which wer HE 
to be accompanied by comment from the Louis |] 
lecturer, but these are expository rathel tual [jf¢ 
than dramatic, as only the one voice Ca! Bhecting- 
speak. Under this new system a high Wednesq 
degree of dramatic interest can be ™fion Life 
corporated in the presentation, a wide 
duplication of the presentations can be HEED 
made concurrently at little cost and of Rushme 
portunity is presented for utilization “Mp0... 
a wide variety of sound and vist@ fia) 
effects. Dffice at 
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J. F. Little Made Chief 
Actuary Of Prudential 


SUCCESSOR TO JOHN K. GORE 





Was An Actuary In Australia and Lon- 
don; Organized Insurance Department 
For Mexico; U. S. Experience 





james F. Little, who has been second 
vice-president and associate actuary of 
the Prudential, has been elected vice- 
president and actuary, succeeding John 
k. Gore who 1s to retire. 

Mr. Little was born in Sydney, Austra- 
lia, where he was educated. He entered 
the life insurance business immediately 
upon finishing school and became a fel- 
low of the Institute of Actuaries, Lon- 





JAMES F. LITTLE 


don, while associated with the Mutual 
Life Association of Australasia, a com- 
pany since combined with other interests 
For sixteen years he was in the Mutual 
Life’s offices in Sydney, then for three 
years managed its Western Australia 
branch in Perth. When the business was 
merged he left for London with his 
family. 

After two and one-half years as a con 
sulting actuary in the British capital h« 
was summoned to serve as actuary for 
the newly organized Insurance Depart- 
ment of Mexico, with headquarters in 
Mexico City. After a year of residence 
there he came to Newark in 1911 and 
joined the Prudential. During his tenure 


' | with this latter company he has served 
ve agents § 
same sales | 
* picture a | 


as assistant actuary, associate actuary, 
second vice-president and now he will 
assume the higher position. 


Was President of American 
Institute of Actuaries 


Mr. Little has taken a leading part 
| 'n the activities of the actuarial profes- 
p sion in this country and is regarded as 
pone of the foremost authorities in this 
F phase of insurance development. For two 
B years, 1930-1932, he was president of the 
p American Institute of Actuaries and dur- 
ping his career he has made several valued 
contributions to the history of that or- 
ganization. 


_ It was while he was yet a young man 
In Sydney that Mr. Little married Miss 
Jessie Gilchrist, daughter of the late 
\rchibald Gilchrist, LL.D. They have 
two sons and three daughters, and two 
grandchildren. 
HEAR L. B. CRANDALL 
Louis B. Crandall, New England Mu 
tual Life agent, discussed “New Pros 
Pectinge—Two Sales to a Call” at the 
Wednesday noon meeting of the Bos 
ton Life Underwriters Association 


HEED APPOINTED IN CHICAGO 
p Rushmore B. Heed has been named 
ike eneral agent for the United 
Mutual Life of Indianapolis, with an 
Piece at 208 South LaSalle Street. 
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Learn Dour 
rospect’s Hobby, 


Then 





Here is one subject interesting to 
any man who has a special use for 
his spare time. 


Stamp collecting, golf, travel, cattle raising— 
whatever the hobby may be, you have a 


message for him. 


Tell him how he can have years to devote to 
such pleasures by acquiring Prudential 
Protection. Financial Independence 

when wage-earning days have ended can 


be guaranteed. 





Che Prudential 


Insurance Company of America 


Epwarp D. DuFFieE.p, President 


Home Office, Newark, New Jersey 
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Gordon A. Hardwick 
Made Penn Mutual V.-P. 
ALSO KEEPS COMPTROLLER TITLE 


Donaldson Cresswell Associate Counsel; 
Herbert Adam Goes to Underwriting 
Dept.; Some Others Advanced 


Following a meeting of the Penn Mu 
tual board of trustees a number of im 
portant personnel announcements were 


made. These included the election of 
Gordon A. Hardwick as vice-president 
and comptroller. He has been comp 
troller since February, 1931 \ gradu 
ate of the University of Pennsylvania, 


with a B.S. degree in economics, M1 
Hardwick’s first business connection was 
with the General Chemical Co. of Phila 
delphia. He became secretary of Tubize 
Art Silk Co. in 1919 and later vice-presi- 
dent and a director, withdrawing when 
the company removed their administra 
tive offices to New York City 
Donaldsen Cresswell has been mad 





GORDON A. HARDWICK 


associate counsel He was graduated 


from Princeton in 1924, and from. the 
Law School of the University of Penn 
svivania in 1927. In January, 1928, M1 
Cressell joined the legal department of 
the Penn Mutual. He is a member of 
the bar of the Supreme Court of Penn 
sylvania and of the Philadelphia bar 

Herbert Adam, who has been asso 
ciate counsel, has been transferred to 
the underwriting department, with the 
title of assistant vice-president and 
supervisor of claims 

Joseph M. Conover, who has been as 
sistant to the vice-presidents now has 
the title of assistant to vice-president 
and comptroller. Other appointments 
are Floyd T. Starr, assistant treasurer 
and Warner F. Haldeman, assistant 
counsel. 


HENRY REICHGOTT’S NEW POST 


Former Vice-President of Missouri 
State and General America Joins 
Equitable Society in Group 
Division 
Henry Reichgott, former vice-presi 
dent of the Missouri State Life where 
he was in charge of group insurance 
has joined the Equitable Life Assuranc¢ 
Society and has been made divisional 
group manager of the New York metro 

politan department 

\ graduate of Yale Mr. Reichgott 
went with the Travelers where he was 
for five years in the actuarial and group 
departments. He went with the Missouri 
State in 1920 with a particular responsi 
bility for the development and sale of 
group coverages, inclusive of agency 
direction with respect to these activities 

In the recent reorganization of the 
company into the General American Life 
he continued as vice-president and assis 
ted importantly in conserving the larg 
outstanding volume of group business 


W. E. STARRETT’S NEW POST 
William E. Starrett formerly Tllin 
state manaver for the Peoria Life, has 
been appointed Illinois manager for the 

Ohio State Life outside Chicago 








Page 6 


-<a-anean emma — 








<== THE EASTERN 





GEE —_UNDERW VRITER 7 








January 19, 193 | 








New Annual Premium 
Retirement Annuity 


ISSUED BY NAT’L OF VERMONT 





Large Death Benefit Earlier Years; Re- 
tirement Income Payable For Life; 
120 Monthly Annuities Guaranteed 





The National Life of Vermont has 
withdrawn its Annual Premium Deferred 
Refund Life Annuity, issued since Jan- 
uary 1, 1926, and is issuing a new An- 
nual Premium Retirement Annuity in its 
place. 

The principal differences between the 
old contract and the new one are these: 

1. Death Benefit. If death occurs be- 
fore the retirement date and while the 
contract is in full force, a death benefit 
is provided during the first seven years 
equal to the sum of the annual premiums 
paid and thereafter equal to the guar- 
anteed cash value, which is greater. The 
company will not have in the early years 
a reserve sufficient to equal the sum of 
the premiums paid, and an insurance fea- 
ture has been incorporated so that the 
contract from its inception guarantees to 
the purchaser, if he or she should die 
before beginning to receive the annuity 
payments, that at least all of the annual 
premiums paid will be returned. 

2. Participation. The new Retirement 
Annuity is participating on payment of 
the first renewal premium and annually 
thereafter until the retirement date. 
While the old contract was non-partici- 
pating after maturity, the new contract 
shares in surplus interest dividends dur- 
ing the guaranteed period. 

3. Annuity Options. On any anniver- 
sary after the annuitant has reached age 
40 he or she may elect immediate com- 
mencement of a Retirement Annuity 
(this retirement income may be on the 
original plan with the payments guaran- 
teed for 120 months), or a Life Annuity, 
or a Refund Annuity, the last two, of 
course, being non-participating. At ma- 
turity the last two options are likewise 
available. 


Can Be Written From Age 1 to 63 


Elected income cannot be less than $10 
per month. These options, which are not 
in the old policy, make the new contract 
very flexible and adaptable. 

The minimum limit for both annuity 
payments and premiums is $10. The 
maximum limit is not to exceed an an- 
nual premium of $5,000. The contract 
will be written at ages 1 to 63, nearest 
birthday, with a maximum deferrment 
period of sixty years. The retirement 
ages are 50, 55, 60, 65 and 70. 





CHADDICK LEADS LINCOLN 





Ray and Fishman Also Among Com- 
pany’s Chief Personal Producers For 
1933; San Antonio Agency Biggest 
Clyde Chaddick, Lincoln National Life 

agent at San Antonio, Texas, was the 
leading personal producer of that com- 
pany for 1933. L. R. Ray, El Paso, was 
second and Morris Fishman, general 
agent at Detroit, third. 

The three leading agencies were O. D. 
Douglas, San Antonio; Northern Indiana 
Agency; Southern California Agency at 
Los Angeles. 


Luther-Keffer Agency Starts 
New Agency Meetings Series 


The Luther-Keffer agency, Aetna Life 
in New York City, last week inaugurated 
a series of agency meetings which will 
be addressed by prominent insurance 
personalities. Dr. S. S. Huebner, pro 
fessor of insurance at the Wharton 
School of Finance, was the first speaker, 
appearing last Friday at the agency to 
discuss 1934 sales factors for life agents 
About a hundred were present to hear 
Dr. Huebner. 


At the next of these meetings, to be 
held Monday, January 29, the speaker 
will be George Kutcher of Recht & 
Kutcher, general agents for the North 


western Mutual in New York 





















































erhaps never before in 
the history of the country 
was the advice and counsel 
which a well-trained insur- 
ance man can offer more 
needed than today. 


In seven of the big national 
magazines the Metropolitan 
Life Insurance Company 
each month sends a mes- 
sage to many millions of 
Americans—a message of 
importance to every indi- 
vidual who is willing to 
listen to a Metropolitan 
Field-Man’s story—giving 
some of the reasons why his 
time will be well invested. 


To the Field representatives 
of all companies who sus- 
tain the responsibility of 
making the country as a 
whole stronger through life 
insurance, we wish a full 
measure of increasing suc- 
cess in their all-important 
work. 


Frederick H. Ecker, President 


ONE MADISON AVE., NEW YORK, N. Y. 


Bill in Congress For 
Annuity Contracts 


INTRODUCED BY LEWIS OF Mo, 





Nine Different Forms of Policies; Pub. 
lic Would Buy Them at Local 
Post Offices 





Under the provisions of a bill intro. 
duced by David J. Lewis, Missouri Con. 
gressman, the Government may sell lif 
insurance annuities. The bill does no; 
attempt to outline the forms and details 
of the annuities that may be sold, by 
gives broad powers to the Treasury De. 
partment to provide for them. Feder, 
Postal facilities would be utilized anf 
citizens desiring to buy such insurance: 
would do so through post offices. 

Nine different forms of annuities ar 
proposed. Two of those which Congress. 
man Lewis thinks would be most pop. 
ular are the “life annuity” and the “an. 
nual premium deferred annuity.” The 
former would be purchased for a lum 
sum, the benefits to start immediate) 
The “annual premium deferred annuity’ 
could be purchased by annual payments 
This contract would give a man, aged 4), 
paying $100 a year for twenty-five years, 
a guarantee of $30 a month income from 
his 65th birthday on. 

A maximum annuity limit of $1,000 
month is provided in the bill. 








Former Royal Union General 
Agents Join Lincoln National | 


A number of former general agents of 
the Royal Union Life have joined the 
Lincoln National, which reinsured the 
Royal Union, and agency arrangements 
for these general agents have been an- 
nounced by A. L. Dern, vice-president of 
the Lincoln National. A large proportion 
of field men have also joined the Lin- 
coln. 

R. W. Brooks, general agent at Phila- | 
m ‘Iphia, will take complete charge of the | 

gulz ., business of the company in that | 
dae. A. Wooster, formerly Philadel: | 
phia ge a agent, will have charge of: 
peso agency and handle brokerage 
business exclusively. 

Other Royal Union general agents 
who have joined the Lincoln National 
include: J. W. A. Staudt, Canton, Ohio, 
where S. G. Duckworth will continue 2 
separate Lincoln National agency; Col 
\. P. Osborn of Kansas City, Mo., wher: 
the Osborn agency will be merged with 
the present Lincoln Life office: th 
Lange’s Insurance Agency. Dubuaw 
Towa; Karl J. Gauldine, Sioux Cit 
Iowa, and H. E. Elling, Minneapolis. 


— ————— ' 


LARGEST PAID DECEMBER 


~ 





Fine Month ie tales A. Stevenson 
Agency, Penn Mutual; Forty-Seven 
Members in Leaders’ Club 
In December the John A Stevenson | 
agency of the Penn Mutual Life | 
Philadelphia had the largest paid-for | 
business of any month in 1933, and it| 
was the second largest December sine: 
the agency’s Leaders Club was starte( 
forty-seven months ago. The Leader 
Club. whose membership is monthly an‘ 
based on $20.000 of paid-for business, ha! 
forty-seven members for the month 
Thomas M. Scott, for many years thi 
Company’s leading producer, was. the 
president, his volume having been th 
largest: an honor which had been his fo! 
seven of ~ twelve months of the yea' 
Sidney FE. Coleman was vice- president 
that title going to the leader in lives 
The runner-up in volume was Fred $ 
Durham, and the runner-up in lives We 

Thomas M. Scott. 


TWO NEW DIRECTORS 


ee 


I. F. Williams, formerly of the Illinois f 


Life, has been elected assistant treasure! 
of the Federal Life and a member of tht 


board. T. Loyal Anderson, assistat! 
secretary, in charge of accident an 
health claims, has been made a direct! 


also. 





Januar 
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Western and Southern 
Assets Up $3,336,300 


RESERVES ALSO INCREASED 
President Charles F. Williams Predicts 
Larger Business in 1934 With 
Smaller Profit Margin 
total assets of the 


Southern 


An increase in 
Western and Life and an in- 


crease in reserves for the protection of 
Charles 


company, 


policyholders were reported by 


F. Williams, 
his annual report to the board 
of directors. New last 
was $130,144,176 on 383,886 policies 
assets Mr. Williams said: 

“At the end of 1933 the assets of the 
company showed a _total of $131,717,897 
at market value—a gain of $3,336,300 last 
year. These consis ted of: home 
office building and properties, $800,000; 
city real estate, exclusive of home office, 
$6,524,702; farm properties, $1,241,690; 
first mortgage loans on city property, 
$85,921,438: first mortgage loans on farm 
property, $1,343,438; policy loans, $8,905,- 
713: cash and United States Government 


president of the 
in making 
business issued 
year 


Reporting on 


assets 


bonds, $15,822,436; municipal and Home 
Owners Loan Corp. bonds, $7,172,932 
ground rents, $1,015,000; net uncollected 
and deferred premiums, $1,557,803; ac- 
crued interest on mortgage loans, policy 
oans and bonds, $1,412. 736: total, $131,- 
17 807, 

“All real estate valuations are less than 
the tax value. Loans on city and farm 
property are first mortgages which net 
the company 5%. The reserves for the 


have in- 
and sur- 
Claims 
383,880 


protection of policyh — 
creased to $106,234,384. apital 
plus now stands at $21,980,369 
were ie on 23,898 lives in 1933. 
olicies were issued by the company, 
to $130,144,176 

now 153 branch 
and Southern Life 
covering the middle west. The 
and Southern Indemnity Co 
marked progress in 1933 and now has 
assets of $3,131,964—a gain of $435,488. 
The assets of the Western and Southern 


new 
pecker a 

as oi ere are 
the Western 


offices in 
territory 
Western 


showed 


Fire have increased to $1,030,400—a gain 
for the year of $490,577. The grand total 
of admitted assets of the three compa- 
nies on December 31, 1933, was $135,880,- 
261 and capital and surplus amounted t 
$24,873,130. 

Williams Sees More Experiments 

Coming 
“1933,” said Mr. Williams, “has been 


one of the most trying years in the his- 
tory of American business but there art 
many encouraging signs to brighten the 
horizon in 1934. The American peopl 
are imbued with a new spirit of confi- 


dence which is leading us out of the 
depression. Many new social and eco- 
nomic experiments will be tested this 
year. Volume of business will probably 
exceed last year but profits will not be 
large. 


“The bright side of the 
practically all business is 
than it 


picture is that 
much better 
should not 


was a year ago. We 
expect too much progress in so short a 
time The trend upward seems to be 
gaining momentum, and we can aid re- 
covery by keeping an open mind toward 


all proposals in the government’s re- 
covery program 


“We should be 


surance has come 


gratified that life in- 
through the financial 
storm less impaired than any other finan- 
cial institution. Its impregnability has 
been proved to the public, and we stand 
today stronger financially than 
before.” 
Hold Field Convention This Week 
The fort 
field 
opened in 
Netherlands-Plaza 
tinue through tomorrow. 


ever 


y-sixth annual convention of 
representatives of the company 
Cincinnati yesterday at the 
Hotel, and will con- 
\bout 250 rep- 


resentatives are prese nt, coming from 
various cities of the Middle West. Mr 
Williams and other company officials are 
among those scheduled to address the 
convention 





N. Y. Peliesiaiiers 
Hear S. S. Huebner 


PLEA FOR GOLD STANDARD 








Gibraltar Symbolizes Strength of Entire 
Insurance Institution During De- 
pression, He Says 
The institution of life insurance as a 
whole had stood through the depression 
like the Rock of Gibraltar, policyholders 





in New York were told by Dr. S. S. 
Huebner, who took a cue from the fa- 
mous slogan of the Prudential to indi- 


cate the 
generally. Dr, 


performance of life insurance 
Huebner, professor of in 
surance at the Wharton School of Fi- 
nance, was the special speaker at the 
policyholders’ night of the Life Under- 
writers Association of New York City. 

Members brought policyholders as 
guests, and the attendance was so great 
that tables were occupied in the balcony 
as well as the main floor of the Hotel 
Pennsylvania’s grand ballroom 

In addition to Dr. Huebner speakers 
were Keith Morgan, the agent who sev- 
eral years ago placed a half million of 
life insurance on President Roosevelt at 
the time that he was New York State 
Governor, and Glenn B. Dorr, president 
of the New York City chapter of the 
C. be 

A strong plea for restoration of the 
gold standard and avoidance of currency 
inflation was made by Dr. Huebner, who 
said that in several past depressions the 
United States has found its way out of 
bad times once assurance had been given 
that the sound standards would be ob- 
served and that no further inflation 
would be made. 


Moratorium Was “Fainting Spell” 


Insurance continues a fine investment, 


Dr. Huebner told the group. 
While the moratorium slowed up in- 
surance for the time being it emerged 


moratorium is 
spell, said the 
human being suffers 
a fainting spell may 
follow. When too much of a strain is 
put upon a financial institution a mora- 
torium is declared \s the patient re- 
and the cause for the moratorium 
fades fear passes and normal conditions 
return, 

The attendance was larg¢ 
considerable space in the center of a 
room was one very long table of the 
Louis Reichert agency of the Travelers 


with great streneth \ 
similar to a_ fainting 
speaker. When a 


too much physically 


covers 


Taking up 


Huebner Hopes No Drastic 
Cash Values Changes Coming 


\ hope that no drastic change in life 
insurance surrender and loan value pro- 
visions will be found necessary was ex- 
pressed by Dr. S. S. Huebner, dean of 
the American College of Life Underwrit- 
ers, who spoke before the New York 
City Chapter of Chartered Life Under- 
writers last week. 

Companies should avoid, if possible, the 
placing of drastic restrictions on this 
phase of life insurance because the in- 
sured gets as much sense of security 
from that potential cash reserve as from 
the death protection, according to Dr. 
Huebner. As the cash value equity in a 
policy grows larger, the insured is pleased 
to think of that reserve as a protection 
against such other than death catastro- 
phes as long unemployment, threatened 
loss of home when a mortgage falls due 
and cash is not available to save it, or 
in some life or death emergency. 

Dr. Huebner pointed out that he did 
not oppose moderate new restrictions or 
advocate that the reserve be free and 
open to the insured, but that he did not 
see the necessity of restrictions so se- 
vere that they would climinate the in- 
vestment function of life he rae 

At this meeting of the C. L. U. chap- 
ter it was found necessary to take a 
larger dining-room in the Northwestern 
University Club, as there were about 
eighty-five present to hear Dr. Huebner. 
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GOOD WINES 
GOOD FOOD 


GOOD LIQUORS 
GOOD SERVICE 


GOOD BEER 
GOOD CHEER 


you'll find them all 


at 


olden Hill 


at Fulton and William 





Streets 





Chitas Golden Hill was just made for you folks 


of the downtown insurance district who want a 


cozy, friendly eating place where you can relax and 


hobnob with your friends . 


.and where good food and 


good drinks are in keeping with your surroundings. 


You'll especially like the Colonial Room for small 


informal gatherings. And there are semi- private 


rooms, as well. And, if you're in a hurry. 


. there’s 


the Lunch Counter. Drop into Childs Golden Hill 


at Fulton and William Streets, today! 
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Herman Stark, N. Y., 
Heads $500,000 Club 
WINS UNION CENTRAL HONOR 
Five Other New York City Producers 
Are Members of Club; Con- 


vention in Miami 





Membership in the 1933 $500,000 Club, 
Union Central premier production or- 
ganization, was disclosed last week when 
production figures for the year were ex- 
amined. 

Twenty-seven underwriters settled for 
than a half-million dollars cach 
compose 


more 


and, with six agency managers, 


HERMAN STARK 


which will meet in Miami 
conference, beginning 


the 1933 Club, 
for a three day 
February 4. 

Herman Stark, of the Charles B. 
Knight New York agency, was named 
president of the club by settling for the 
largest amount of business of any Union 
Central agent; second term as president 
Slane Stump of the Mark S. Trueblood 
Los Angeles agency was designated vice 
president. 

The other producers to be included in 
the Union Central Legion of Honor are 


John C. Sebastian, Charles A. Romer 
and Sis Hoffman, Cincinnati; Mark Ros 
enthal, O. J. Wirtz, Harry P. Layton, 


Charles Blatchley and D. H. Ward, New 
York; O. J. Fisher, Dayton; H. T 
son, W. B. Monroe, New Orleans; 
Rodgers, Arthur W. Tell and Clinton 
Smith, Denver; C. E. Learned, Jr., St 
Paul; Marshall T. Hearne, Jr., San An- 
tonio; E. A. Zelnicker, Birmingham; J. 
\. Doyle, Cleveland; Max Jackoway, St 
Louis; J. F. Shanahan, Chicago; J. V 


Boehm, Atlanta; R. F. Tellkamp, Polo, 
Ill.; I ‘* 4 Burns, Buffalo; C. P. Shelby 
and E. H. Cason, Memphis. 

Manager members of the Club are 


John O. Andrews, Denver; M. E. Brooks, 
Memphis; Joseph P. Devine, Cincinnati; 
Charles B. Knight and Walter FE. Bar- 
ton, New York, and James W. Smither, 
New Orleans. 
TO PROSECUTE REECE 

Seth Walker, Nashville attorney, has 
been appointed to assist in the prosecu- 
tion of Joseph I. Reece, former Ten- 
nessee Insurance Commissioner, who is 
under a grand larceny indictment in con- 
nection with the disappearance of $106,- 
000 from the insurance department. An 
audit of the department is said by Gov- 
ernor McAlister to show an additional 
shortage. 

BAILEY TALKS IN TORONTO 
Yesterday Professor W. B. Bailey, 
economist of the Travelers, talked on 
“Selling Insurance in a Changing Eco- 
nomic Order” before the Toronto Life 
Inderwriters Association at the Royal 


York Hotel. 
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Floyd Wilson General 
Agent in Springfield 


STATE MUTUAL OF WORCESTER 


Former Acting Manager of Wrenn 
Agency, Chicago, One Studied Ac- 
countancy in Night School 


Floyd Wilson, formerly acting mana- 
ver of the State Mutual Life’s office in 
Chicago, has been appointed general 
agent for that company in Springfield, 


Mass., and took over the office January 8 

Following the death of Everts Wrenn 
1933, Mr. Wilson was made act 
ing manager of the Wrenn (Chicago) 


Florida vacation 


in July, 


agency, but left for a 


when a permanent appointment was 
made there. He has just returned from 
Florida. 


Mr. Wilson was born in San Francisco 
in 1894 and was educated in the Denver 
high school. He went to work for a 
construction firm when fifteen years old 
and continued with that organization for 
twelve years. During nine of these years 
he went to night school, where he stud- 
ied accounting and engineering. He pos 
sesses the C. P. A. degree. 

From 1922-25 Mr. Wilson was a public 


Since that 
insurance 


time 
busi- 


Denver 
he has been in the life 


accountant in 


ness. He has always been identified with 
constructive educational work; and be 
sides a large supervisory experience hx 


educational courses in col 
laboration and alone. For some tim 
previous to Mr. Wrenn’s death Mr. Wil 


son was his assistant 


has written 


BUFFALO APPOINTMENT 
\ppointment of the Charles F. 
Co. of Buffalo as agents for the 
Columbian National Life is 
The Buffalo firm, 
ceneral 
Street, 


Joyce 
general 
announced 
which operates a large 
126 Pearl 
its supervision a 
territory in western New York 
\. Kratzer has been made manager 
Joyce Co. new life department 


agency with offices at 


will have under 


larg Cc 
mil 
of the 


AMERICAN CENTRAL LEADERS 
Morris M. Conn, 
ent, 1s 
ig Life’s 
whee tor 


district superintend- 
president of the American 
Field en winning that 
outstanding work in personal 
yroduction and conservation during 1933 
View -presidents of the club are Charles 
W. Skelton, Will M. Benton and John 
B. Tai 


new 
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HOME CONTINUES DIVIDEND 





Leigh Cruess Appointed Underwriting 
Secretary; Allen B. Cook 
Financial Secretary 
The Home Life of New York will con 
tinue its 1933 dividend schedule for the 
entire year of 1934, it was decided by th« 
board of directors this week. The sched- 
ule had been approved for the first quar- 

ter at the December meeting. 

Leigh Cruess was appointed underwrit- 
ing secretary of the company by the 
board, and Allen B. Cook was made 
financial secre tary. 


ARKANSAS INVESTIGATION 

\ resolution providing for an investi 
vation of all insurance companies by a 
joint legislative committee has been pass- 
ed by the Arkansas State Senate. There 
is some doubt as to whether such a reso- 
ution comes within the scope of the pres- 
ent spe cial session. 
E. W. ALLEN’S DAUGHTER WEDS 

Miss Ruth Fieider Allen, daughter of 
Edward W. Allen, New England Mutual 
general agent, and Mrs. Allen, is being 
married tomorrow to Thomas A. Fern- 
ley, Jr., Princeton ’32, at the First Pres- 
byterian Church, Brooklyn A number 
ot prominent life insurance men, includ- 
ing Frank G. Partridge, New England 
Mutual vice-president, will attend. 








aaneeidill 


How Is THIS For A Record 


Since Nov. 15th, 1933, six new full-time men have joined The 
James A. Tyson Agency. 


production! 


No. 1 has brought in 4 cases for a total of $30,000. No. 2 has 
7 applications to his credit. No. 3 joined our agency on Dec. 18th, 
and has accounted for 10 applications. No. 4 


Dec. 18th, and has presented 2 applications. 


cember recruit, has been encouraged by 9 applications. 


That’s the Record! 


And—WE THINK WE CAN HELP YOU! 


Five of them are now in substantial 


also came with us on 
No. 5, another De- 





Whatever your problem, there is a man in this agency especially 
equipped to work with you. The common sense handling of your Life 
Insurance problems is assured through Tyson service. 


ne 
JAMES A. TYSON AGENCY 


AGGRESSIVE 
BROKERAGE SERVICE 
Call Arthur L. Sullivan at 


STuyvesant 9-2100 at any time. 
* ok ok 
WM. F. STECK, JR., 


Production Manager 


SUITE 1510, 


GUARDIAN LIFE BUILDING 


50 UNION SQUARE, NEW YORK CITY 


OF 


THE GUARDIAN LIFE 


INSURANCE COMPANY OF AMERICA 
ESTABLISHED 1860 
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a4 iy Montgomery— 


Keeping in Touch With the Best Ideas. Checking 
Up With the Man in the Field. A Clearing House 
of Advice and Opinion. Where Do I Fall Down? 
Why Do I Not Get Results I Feel I Am Entitled To? 








Controlling the Future 


Life Insurance Salesman: 


“Any basis for reasoning on this plan, Mr. Prospective Client, is guided by the 
conceptions you have of a state f things which would Le better than the present. 
A man works in the present, for the future, by the past. The future controls and it is 
but the continuation of many presents. The trouble is that it is pilfered away from 
us too easily. We should live in the present more intensively, making it consciously 
into a better future Chat takes planning, intelligent, imaginative planning. These 
facts which I have set before you will guide you, but it is a question for you to inter- 
pret them wisely, taking into consideration the present state of your affairs and of 


those who are depending upon you, their circumstances and their ambitions. Your 
feeling towards them is something it is not necessary to discuss. What you are going 
to do for them and for yourself later on can be set up mathematically, as certain as 
that two and two make four, or that we expect the sun to rise tomorrow. ‘Tomorrow 
cannot take care of itself; as far concerned it is controlled by the thoughts 
and actions of today, by 


as Vou are 
what you do now.” 


False Persuasion 


Our persuasion of others should rest truly disdain to employ any argument, or 

on the same grounds as those in which appeals to any emotion, or use any 
the persuasion of ourselves has been imagery that was not hammered out in 
based. To do anything else is to strike the crucible of our own experience. 
a false note and to be untrue to ourselves, There is something about a man who 
our better selves. Surely we should try — sincerely believes that the course of his 
to have our prospective clients go over the persuasion is the right course, though it 
same mental processes we went over ou is hard to define. There is quietness and 
selves and that were effective in such per- strength and power. There is a calmness 
suasion of ourselves. What we can not that is a relief in contrast to the hur- 
persuade in ourselves we should not at- ried, tense appeals of the man trying to 
tempt to persuade in others. It is bad force an issue in which he has no part 
acting, and sooner or later the audience any more than the coins in one’s pocket 
will note it are a part of one’s body. 

To that end we should know ourselves The outside veneer of civilization may 


truly. That may come through a process’ be very thin and beneath lie all the primi- 


of self-discovery, always keeping ahead of _ tive things of the barbarian, but civilized 
us definite ideals and definite plans for or barbarian, all know where the power 
the accomplishment of those ideals. What of true persuasion lies. Progress and 
we set up today we can realize tomorrow. civilization consist in better ways of 


doing things. When we persuade ourselves 
choose the better ways we can persuade 
form of persuasion a 


true of our fellowmen 
persuading to take action to 
| others. 


That is also 
whom we are 


that they may obtain the better things of Is not your 
life \We would in knowing ourselves justification of your own existence? 
Selling and persuasion are all around movement of personalities. One individ- 


ual is set up with another individual. 
There is a clearly understood relationship 
parts. The whole course of the 
play must be possible in life and must not 


us but nowhere can they be better studied 
than by attending a play and following 
the movement. It is all a question of in the 
interest, the 


interest. The opening seizes 
continuation of the theme increases in- be overdrawn however dramatic it may 
terest, there is a crisis, and then a satis- be. 


fying climax. There is a momentum in the action, 


The audience is curious and expectant moving steadily forward towards the cli- 
before the rise of the curtain. The set- max, appealing to the imagination of the 
ting of the stage first appeals to the eye audience. The players know what to do 


and say to produce the effect desired, and 
nothing irrelevant to the plot is permitted 


attempt to engage the ear 
to take in the 


ind there 
until the eye 


is no 
has had time 


situation. Then come the voices and the to enter. 
Rightly Chosen Words 
KA. for building an effective dynamic selling 


vocabulary, and also give some telephone 


illustrations as you suggest. 


It was very good of you to write as 


i : 7 + P ‘ 
you die It is hel ful to have you go on 
: oo : / I am sorry to say that the telephone has 
record as a reader of this column that I , —— : a een 
; : : -gg been neglected by the average salesman, 
give insurance salesmen credit for both ™ . . “1° 
; ' : : sometimes due to his inability to grasp 
intellect and experience. No doubt there nd expr feeling to the fellow at the 
° a express teell 18) 4 - fa “ 
are others who feel the same way as you E R 


Unless there is a 
the 


other end of the line. 


Hee 3 
; development and use of 


being certain levels of in- 
which a man should not 


ibout there 
telligence below 


imagination 


. A age : there are limitations of the feeling tones 
e permitted to enter life insurance, pre- : : , : 
/ . : of the voice because of the lack of the 
venting an undue crowding of the market- . : i malt ee? 
: . stimulus brought about by the actual 
place with incompetent men, or men bet- , : : e. 
ter fitted for other and less social fields of Presence of the prospective client. 
t¢ t¢ tor othe ¢ ‘ ess soci so ; > ° 
sctivits _—s For a man of your experience I would 
cti or . 
; : . suggest that you get a copy of “The Tone 
man after all can not rise any higher Syste by my friend Arthur Edward 
, = 6 RET tay a . - ’ ri 
than the levels of his vocabulary I try P hillips . Chicago, the Newton Co. There 


to write to the ideal of the highest typ« 
of life insurance salesman, intellectually 
and ethically, the man who is successful 
n the field 


book It will be of 


value to 


like it 


you. 


is no other 
incalculable 


Mr. Montgomery will answer _ the 

Evidently you have given the power of questions of agents regarding their prob- 
rightly chosen words a great deal of lems in the business. Write your ques- 
thought and study. I shall devote a por- tions to Mr. Montgomery at The Eastern 
tion of my space very to methods Underwriter, 94 Fulton Street. 


soon 





January 19, 1934 Jant 
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OPEN NEW CLEVELAND AGENCY 


Northwestern National Appoints W. H. 
Smith, E. G. Lawlor and Vernon 
Kroehle as General Agents 


The Northwestern National Life of 
Minneapolis is opening a new general 
agency in Cleveland in which will be 


associated Warren H. Smith, Edward G. 
Lawlor and Vernon Krochle, all of 
whom have had wide life insurance ex- 
perience. The agency will be known as 
the Cleveland Agency, and will be lo- 
cated in the Hanna Building 

The three men have all been in the 
life insurance business for more than ten 
years. All are active in the Cleveland 
Life Underwriters Association, of which 
Mr. Kroehle was president in 1929. Mr. 
Smith was among the first Cleveland 
C. L. U.’s, and is one of the few who 
have as yet completed the agency man- 
agement examinations of the American 
College of Life Underwriters. 





Group Retirement Annuities 
Are Worth Your Attention W. I 


Contractual retirement plans operated by life 
insurance companies have 
the sound, equitable, convenient and only really 
practical way of taking care of superannuated 

embers of business organizations. 


Every day interest in the subject grows. 
field to be covered is very broad. 


ofhce for booklet. 


Connecticut General 


Life Insurance Company 
Hartford, Conn. 


INDICT MAY AND PATTISON 
The Peoria County grand jury has 
returned indictments against Emmet C. 


May, former president, and George B. 
Pattison, former secretary, of the Peoria 
Life, charging embezzlement and con- 


spiracy. 





AGENCY 30 YEARS OLD 

On April 1 the Goulden, Woodward, 
Cook & Gudeon agency of the Connecti- 
cut General will celebrate its thirtieth 
anniversary. 

TEACHENOR’S $1,500,000 MONTH 

Dix Teachenor, Kansas City agent for 
the Kansas City Life, wrote $1,578,950 
during twenty-four working days in De- 
cember, writing 311 applications. Of 
these 300 have been paid for; the amount 
$1,523,450. The largest case was $25,000; 
the smallest $500. Eight out of every 
ten men interviewed bought. His total 
production for the year was $1,851,900. 
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Mildred F. Stone Made 
Mutual Benefit Officer 


NOW AGENCY FIELD SECRETARY 
Franklin G. Ream er Vv. W. Samms 
Assistant Superintendent of Agents; 
Harry Jones Assistant 
Mathematician 

Miss Mildred F. Stone, editor of pub- 
lications, Mutual Benefit, has been made 
an officer of the company. Her title is 
agency field secretary. <A eraduate of 





MILDRED F. STONE 


Vassar College she became a teacher of 
domestic science at the high school in 
Bloomfield, N. J., her home town; and 
in 1925 joined the agency division of the 
Mutual Benefit. The principal publica- 
tion of the company is The Pelican, one 
of the best of all the agency publications 
in this country. 

Other promotions are those of Frank- 
lin G. Ream and Virgil W. Samms as 
assistant superintendents of agents; and 
Harry Jones as assistant mathematician. 


25 YEARS IN CANADA 
Prudential Dominion Silver Anniversary ; 
Has 1,300 Employes There; $500,- 
000,000 in Force in Canada 
Field representatives of the Prudential 
throughout the Dominion are observing 
the silver anniversary of that organiza- 
tion’s first activity in Canadian territory. 
Evander J. Maclver, now an assistant 
secretary of the company, and Ernest 
W. Porter, editor of publications, both 
of whom are natives of Canada, were 
selected to make preliminary surveys 
and within an incredibly short time of- 
hces had been procured and an active 
organization had been formed. Mr. 
Porter remained in the Dominion sev- 

eral years in a supervisory capacity. 

Steady expansion has marked the Pru- 
dential’s activity north of the border in 
the past oy century. There are 
more than 1,300 Prudential employes in 
the Dominion and nearly half a billion 
dollars of insurance is in force on the 
lives of Canadian policyholders. 

In announcing Fin for the silver an- 
niversary celebration, Assistant Secre- 
tary Maclver said: 

“What is more important than any 
figures we may cite is the fact that we 
have come to this twenty-fifth mile-post 
with the confidence of the Canadian pub- 
lic and the respect of friendly competi- 
tors.” 

HEAD V VISITS CHICAGO 

Walter W. Head, president of the Gen- 
eral American Life, with John J. Mori- 
arty, vice-president, last week visited the 
company’s Chicago agency, which is 
Managed by A. A. DeLapp. The agency 
has just moved into new quarters. 

















89-YEAR RECORD 
OF 


PROTECTION TO 
POLICYHOLDERS 


Since it started business in 1845, this Company has paid 
to policyholders and beneficiaries over $3,910,000,000. 


Over one billion dollars of this amount was in dividends. 


The stability of this strong mutual company has been 
particularly demonstrated during the past four years of 
business depression. In every one of these years, income 


has exceeded disbursements. 


Throughout all the years—during every panic, every 
war and every epidemic down to the present hour—the 
New York Life Insurance Company has met every obliga- 
tion to its policyholders and beneficiaries; it is amply pre- 
pared to continue to do so throughout the life of every 


one of its insurance and annuity contracts. 


New York Life 


Insurance Company 
51 Madison Avenue 
New York, N. Y. 


HOME OFFICE BUILDING 




















Full Timers Made Most 
Of C. E. DeLong Increase 


RECORDS READ AT DINNER HERE 





Maurice A. Blate, Leading Producer of 
$23,000,000 Agency, Toastmaster; 
Home Office Executives Attend 


The annual dinner dance of _ th 
Charles E. De Long agency of the Mu- 
tual Benefit was held at the Hotel Mc- 
\ipin on Monday night, and among 
those from the home office were Presi- 
dent John R. Hardin, Vice-Presidents E 
E. Rhodes, Oliver Thurman and John S$ 
Thompson; and Medical Director Wil- 
liam Ward. 

At the De Long annual dinners the 
toastmaster is the agency’s leader and 
as upon one or two other occasions the 
honor fell to Maurice A. Blate who led 
in 1933 with $925,121. The application 
leader was Irwin A. Weil, who during 
the year paid for 10144 applications 
Agents writing more than $550,000 for 
the year were Arthur V. Youngman, 
Rowland F. Mellor, H. Raymond Homan 
and Mr. Weil. Mr. Blate has been with 
the agency since 1928, and before that 
was in the women’s dress business. The 
agency last year paid in excess of $23,- 
000,000, a $3,000,000 incre ase over 1932 
full time men accounting for $4,000,000 
of it. 

The principal speaker of the evening 
was G. Franklin Ream, who on the day 
of the dinner was made assistant super- 
intendent of agents. He said that the 
secret of successful selling was continu- 
ous production, and in order to produce 
successfully the agent must have the 
spirit to win 


Value of Idealism 


There are three paths along the lines 
of which a produce : must travel to reach 
his goal, and they are specialization, or- 
ganization and humanization. When an 
agent specializes he knows the direction 
in which he is going. When he organ- 
izes that means of his ability and con- 
trol as well as of his time; and to hu- 
manize must be to have a clear concept 
of the fundamentals of life insurance 
and to know how to communicate that 
concept to the public. An agent who 
has imagination and can idealize will find 
the going easier as he will be more en- 
thusiastic about life insurance needs and 
will know that life insurance is the re- 
sponse to the inner yearnings of the 
average man for mental comfort when 
he thinks of his future and for what he 
is striving year in and year out. Lii« 
insurance furnishes the essentials which 
are within his grasp and made possible 
as soon as he _ the protection 


O'CONNELL FINISHED SECOND 
Aetna Life Man Had Another Big Year 
in 1933; with Gilbert V. 
Austin Agency 
The Gilbert V. Austin agency of the 
\etna Life in Brooklyn numbers among 
its field force several of the outstanding 
personal producers in the Aetna, among 
them Charles B. O'Connell who has 
been connected with this company and 
agency for four years and has held the 
rank of either first or second on the 
company’s leader’s lists every year. He 
finished in No. 2 position for 1933. In 
1932 he lead the country with the Aetna 
His paid volume every year is about 

$1,000,000 

Mr. O'Connell has written many well 
known theatrical and literary people, on¢ 
of whom was the late Ring Lardner, hu 


morist. The Austin agency had five 
other men on the Aetna leaders’ list f« 
1933 Barney L. Barnett, Mootnees 


Weinberg, J. M. T. Billson, Thomas R 
McMillan and Nelson Post 


STANLEY E. MARTIN TALKS 

Stanley E. Martin, special agent of the 
John Hancock at Columbus, O., was one 
of the principal speakers at the Phila 
delphia Life Underwriters Luncheon 


vesterday 








Page 12 








January 19, 1934 








Suggests Clause to 
Restrict Policy Loans 


PROPOSAL OF PROF. RIEGEL 


Limitation of Loans and Surrenders to 
Excess Income Over Disbursements 
Would Act Automatically 


An automatic restriction which would 
hold cash and loan values payable by in- 
surance companies to within the excess 
of receipts over disbursements was sug- 
gested as a solution to the cash values 
problem by Robert Riegel, University of 
Buffalo, recently. The suggestion was 
made by Dr. Riegel in his address to the 
Association of University 
Philadelphia 

Dr. Riegel’s clause would read that: 

“A life insurance company shall be 
permitted to pay loan and _ surrender 
values in cash in any one week not ex- 
ceeding the average weekly excess of re- 
ceipts over disbursements (other than in- 
vestments), for the four preceding 
weeks.” 

The bank moratorium period brought 
to the front the question whether life 
insurance companies should continue to 
promise loan and surrender values in 
cash upon demand. During the past four 
years the principal factor enabling them 
to meet such demands was the normal 
excess of receipts over disbursements, 
which ordinarily would have gone into 
long-term investments other than policy 
loans. The banking emergency disturbed 
this balance, and the cash values mora- 
torium resulted. 


American 
Teachers of Insurance in 


Allows All Present Privileges in 
Normal Times 


For his suggested restriction of loan 
and surrender payments to the amount 
of excess receipts Dr. Riegel claimed “it 
permits the retention by the policyholder 
of all his privileges in normal times; in 
abnormal times it begins to operate with- 
out special legislative enactment; its re- 
strictive pressure is applied gradually if 
the emergency develops gradually, rap- 
idly if the emergency develops rapidly; 
its restrictions are relaxed automatically 
in accordance with the relaxation of the 
emergency; it does not require compa- 
nies to alter their present investment 
policies.” 

“Such changes as have been made or 
are now in sight merely tend to protect 
the body of policvholders from loss on 
surrenders and therefore improve the 
position of those who persist. They re- 
store a better balance between these sav- 
ines bank features and the primary ben- 
efits payable after death or maturity. 

Policy Loan Privilege Abused at Times 

“For years the policy loan has been 
a bone of contention. Undoubtly the 
privilege has been abused in periods of 
prosperity as well as depression. It is 
too easv to borrow and too hard to re- 
pay \ small loan is followed by a 
larger one and the maximum loan leads 
to surrender of the insurance. On the 
other hand, a policy loan has frequently 
saved the situation when a distressed 
policvholder had no other recourse. 

“Impressed by the abnormal increase 
in loans during the depression, some feel 
that the privilege should be drastically 
curtailed, but that would require a 
chance in state laws and is not seriously 
advocated by any representative group of 
companies 

“Insurance leaders will simplv try to 
regulate loans by They will 
continue to urge policyholders to bor- 
row only as a last resort and to make 
definite arrangements to repay in one 
sum or installments.” 


( ducation 


LIFE MANAGERS MEET FEB. 16 

The annual meeting of the Life Man- 
agers’ Association of New York will be 
held on February 16. The speaker will 
be Edward D. Duffield, president, Pru 
dential. This meeting is open only to 
members and prospective members of the 
association. 


EXPERTS IN ST. LOUIS COURT 


Battle Over Financial Standing of Con- 
tinental Life of That City; Differ 
About 23 Story Office Building 

During the past few days experts took 
up considerable time on the stand in 
the Missouri Department’s proceedings 
against the Continental Life of St. Louis, 
the Superintendent claiming that the 
company’s capital has been wiped out and 
its legal reserves impaired $1,295,000, the 
counsel for the company alleging other- 
wise. The Company asserts that it has 
a free surplus over and above its capital 
of $407,000 and that if its real estate 
had not been written down it could value 
its bonds on the basis authorized by the 
Missouri laws in a way to show a sur- 
plus of $1,200,000. 

Much of the contention has to do with 
the value of the company’s 23 story home 
office building carried on the books at 
$2,076,755 and written down by the ex- 
aminers to only $1,500,000. There was 
testimony about the living quarters on 
the twenty-first and twenty-second floors 
of the home office used by President Ed 
Mays. These quarters were leased for 
five years from September 1, 1931, at a 
rental of $1,000 a month. It has been 
claimed that no rent has been paid sinex 
December 1, 1932. 

A. S. B. SURVEY 
Inspection Organization Tells of More 
Life Insurance Today Being Bought 
Than Six Months Ago in 
Various Fields 

\ survey by the American Service Bu- 
reau, inspection organization of the 
American Life Convention, of effects of 
the N.R.A., farm relief and other ad- 
ministration measures, has been mad 
The checkup indicates that more farm- 
ers, country housewives, factory work- 
ers, automobile service station employes, 
oil field and refinery workers and thos« 
on the payroll of public utilities and vari- 
ous branches of the Government are buy- 
ing life insurance today than was the 
case six months and a vear ago 
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OPPOSES ANNUITY RECEIPT TAX 


Major Hull of National Association Ap- 
pears Before House Ways and Means 
Committee; Making a Long Trip 

On the first stage of a six weeks’ trip, 
during which he will address no less than 
thirty local associations affiliated with 
the National Association of Life Under- 
writers, Roger B. Hull, national manag- 
counsel, ap- 


Ways and 


Means Committee at the resumption of 


ing director and general 


peared before the House 
its tax hearings, on January 9, to oppose 
the suggested changes in the method of 
taxing annuity receipts by adopting an 
arbitrary rule that 3% of the amount 
paid for the annuity be deemed interest 
and subject to federal income tax. 

\t the conclusion of the hearing be- 
fore the committee Mr. Hull, on behalf 
of the National Association of Life Un- 
derwriters, submitted an enclosed brief 
outlining the opposition of the national 
association to the suggested changes in 
annuity taxation. 

\t the close of the hearing he pro- 
ceeded to Jacksonville, where he ap- 
peared before the local association in 
that city. 


ROGERS CALDWELL 


The plan of Kentucky authorities to 
seek extradition of Rogers Caldwell, 
Nashville banker, on an indictment has 
been dropped. 
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and women. 


perity. 


America—now emerging from the painful yet 
purging economic punishment of the past four 
years, cleansing fires that literally drove business 
into more shrewdly calculating management that 
wrings the last penny of profit from every dollar 
invested, and a citizenry schooled to the wisdom 
of true thrift with the fruits of employment— 


what a land of opportunity for courageous men 


1934 extends a promise that, unlike the prophe- 
cies of other years, is pledged to sound progress 
and lasting profit because the foundations upon 
which workers will build is of the solidity of rock— 


not the treacherous sand of an ephemeral pros- 
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Commission Decision 


(Continued from Page 1) 


tors and was satisfactory from a medical point 
of view. He filled out the defendant’s form of 
application and signed the aviation rider as set 
forth in the bulletin. He was, from the evi 
dence, a member of a fine old American family 
and a successful business man. 

The only evidence to the contrary was testi- 
mony by officers of the defendant that commit- 
tee on selection of the company received com 
munications to the contrary. These communica 
tions were not offered in evidence or their con 
tents revealed. In view of the positive proof 
of his character, moral, physical and _ financial 
Byrd must be deemed an insurable risk. This 
question of fact also must be resolved in favor 
of the plaintiff. In determining this question 
it should be remembered that the application for 
insurance must, be rejected by a company when 
in good faith it believes that the applicant is 
not an insurable risk, based upon information 
received by the company as to his personal char 
icter pies rhe correspondence in evidence 
shows conclusively that Byrd was rejected be 
cause he was the owner of a plane and the 
company had decided not to insure an owner. 

The defendant, having broken contract of 
employment and refused to issue the policy, the 
plaintiff is entitled to judgment. 


The judgement was directed for $3,427.21 
on the theory that the insured would live 
ten years and would have received, if 
risk had been accepted, commissions of 
50% for the first year and nine 5’s. 


Company Secretary 








HENRY F. CHADEAYNE 


Henry F. Chadeayne, supervisor of city 
real estate division of the General Amer- 
ican, St. Louis, has been elected secre- 
tary of the company. 


BIDDING FOR CHICAGO COMPANY 

The Continental Mutual 
Benefit of Omaha, Life & Casualty of 
National, Central 
Illinois 


Assurance, 
Chicavo, Washington 
of lowa, Hercules Life and 
Bankers are the companies bidding for 


the National Life of the U.S.A. 
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Fine Liquid Position 
Of Home Life, N. Y. 


$4,295,380 CASH AND GOVERNMENTS 


Company Has Assets Of $79,503,238 As 
Contrasted With $71,979,347 Of 
Four Years Ago 
The seventy-fourth annual statement 
of the Home Life shows that after all 
contractual obligations had been met, in- 
cluding setting aside of all reserves re- 
quired by law, absorbing the shrinkage 
in security values, as determined by the 
Insurance Departments, and a full year’s 
dividends, payable in 1934, the company 
has an unassigned surplus of $3,184,164, 
largest amount in its history. At the 
end of 1929 the total assets were $71,979, - 

347. Now they are $79,503,238. 

The liquid position of the company has 
been improved by increasing for the 
tme being the amount of cash carried 
and the amount of U. S. Government 
securities immediately convertible into 
cash. A year avo the total of these two 
assets were $1,892,727, while in the pres- 
ent statement cash is $1,643.144 and U. S. 
Government securities are $2,652,236, to- 
talling $4,295,380. 

Bonds 


bonds agyregating 
25% of its total assets. In spite of the 
unprecedented financial conditions 
through which the country has passed 
93% of the bonds have met their interest 
payments promptly. Among those bonds 
which have defaulted a careful analysis 
would indicate that the default in many 
instances has been occasioned by the de- 
pression and that with business recovery 
many of them may be expected to re- 
sume their normal interest payments. 


The company has 


Real estate acquired by foreclosure is 
carried on the basis of the present values 
as determined by recent appraisals. The 
major portion of this real estate is in- 
come producing property. Sales of these 
properties are being made whenever op- 
portunity presents itself to make them 
on favorable terms. There will, of course, 
be losses in some properties. On the 
other hand, there will unquestionably be 
profits in others. 


MANY SEEK JESS READ’S POST 

At least eight candidates for the office 
of Insurance Commissioner of Oklahoma 
will be voted on at the primary clection 
on July 5. Those seeking nomination 
will probably be Jess G. Read, present 
incumbent; Mott M. Keys, former sec- 
retary Oklahoma Association of Insur- 
ors; S. W. Philpott of McAlester, an 
agent of the Mid-Continent Life of Ok- 
lahoma City: W. G. McGowan, former 
head of the State County Commissioners 
\ssociation; A. W. Winfrey, for years 
connected with local assessment compan- 
les in the state; A. W. Whitten, Okla- 
homa Citv, associated with casualty com- 
panies; E. W. Oakes of Norman and 
R. B. Thomas, mutual and reciprocal in- 
surance man. 


SAUFLEY’S NEW JOB 
Shelton M. Saufley, former Kentucky 
Insurance Commissioner, has been given 
a temporary appointment as district man- 
ager, Louisville branch of the Bureau of 

Foreign and Iomestic Commerce. 


To Sue On Loan Made 
To Insurance Equities 


SUPT. O’MALLEY TO TAKE ACTION 
Loan Had Been Made For Purpose of 
Obtaining Control of Kentucky Home 
Life; Part of Loan Paid 

On behalf of the estate of the old 
Missouri State Life, Superintendent 
O’Malley will file a suit against seven 
directors of the old company to recover 
$500,000, estimated loss on an $800,000 
loan made to the Insurance Equities 
Corporation by three St. Louis banks on 
December 2, 1932, under an agreement 
that the company would later take up 
the loan. It is reported the defendants 
will be William T. Nardin, former presi- 
dent; Frank O. Watts, chairman of the 
First National Bank, St. Louis; E. D 
Nima, Thomas M. Pierce, Paul M. Davis, 
Theobald Feiss and Julius H. Barnes. 
Barnes was chairman when the loan was 
made. It had previously been approved 
by the then Superintendent, Joseph B. 
Thompson, and was for the purpose of 
obtaining control of Kentucky Home Life 
for the Insurance Equities Corporation 
so that the 148,050 shares of Missouri 
State Life held by the Louisville com- 
pany could be placed under a trustee- 
ship of control. Since the loan was made 
$50,000 was paid off by Insurance Equi- 
ties while interest of $24,000 was paid up 
to last June. 

\fter the $800,000 loan had been made 


five members of the board resigned. 
They were Melvin Emerich, Stephen 
Paul, Harry S. Tressel, Judge Dawson 


of Louisville and Ernest Woodward. 
REVERSE ANNUAL CUSTOM 


Northern New Jersey Life Underwriters 
To Give Luncheon for Trust Co.; 
Plans for 1934 Season 
The Life Underwriters Association of 
Northern New Jersey will reverse an an- 
nual procedure next Monday, January 22, 
when the association will give a luncheon 
for the officers and trust officers of the 
Fidelity Union Trust Co. of Newark at 
the Robert Treat Hotel. For several 
years past the trust company has given a 
luncheon for the life underwriters asso- 

ciation. 

The association, of which Howard C. 
Lawrence is president, will open Finan- 
cial Independence Week with a_ break- 
fast meeting similar to one held last 
year. W. Reginald Baker is chairman 
of the Newark F. I. W. committee. The 
annual sales congress will be held in 
May, and a committee under the chair- 
manship of Charles J. Zimmerman is 
making arrangements. 


HARRY WRIGHT’S PHONE TALK 

Harry Wright, associate manager of 
the Berls agency of the Equitable Society 
in Chicago and million dollar producer, 
addressed the members of the Richle 
at a meeting assembled in New 


agency 
York on January 15. His talk was de- 
livered from Chicago, via the Riehle 


agency's long distance loud speaker tele- 
phone equipment. 


PHILA. C. L. U’S HEAR WIDING 

The Philadelphia chapter of the C. L. 
U. heard Theodore Widing, one of its 
members, discuss “Creative Listening” at 
its latest luncheon meeting. 


Avoid Money Standard 
Worry, Says Buckner 


ADVICE TO AGENCY DIRECTORS 
His Confidence Se Steen in Which 
Roosevelt Will Handle Currency Sit- 
uation; Dollar Is Sound 


In addressing the Agency Jlirectors’ 
Convention of the New York Life in 
Florida on January 9 Thomas A. Buck- 
ner of the New York Life discussed 
among other things the monetary situa- 
tion, concluding as follows: 

“My advice to you is not to worry 
about the Government’s monetarv stand- 
ard. The President will handle the mat- 
ter for us. My hope and my opinion is 
that our currency will continue to be 
based on gold, but in any event. the 
\merican dollar as it alwavs has been, 
and is now, will continue to be sound. 
It will in the future, as in the past, buy 
the things we need and want at r 
able prices so that none of us will suffer 
and none be hurt by such changes as our 
Government mav make. 

“Finally, my friends. with full faith in 
our country, in our Government and in 
our great company, let us go forward 
during this new year with courage and 
determination, to earn for ourselves, and 
to aid all others to save through New 
York Life policies for themselves and 
their dependents as many good American 
dollars as time, strength and talents per- 
mit. 


ason- 


EASTERN LIFE 50% AHEAD 


Splendid Progress Made in 1933 in New 
Paid-For Production; Lapses Cut 50%; 
Hold Bermuda Convention 

\n increase in 
of 50% was mad 


new paid-for business 
last vear by the East- 
ern Life of New York as compared with 
1933. Premium income from new. busi- 
ness was 90% above 1932; lapses were 
approximately 50% lower, and surrenders 
and expirations considerably fewer. In 
addition the company’s income from in- 
terest on investments was slightly abov 
1932: an increase in surplus was made: 
no investment losses were suffered, and 
for the first time since 1929 a net in 
crease of business in force will be shown 
for 1933 as compared with the previous 
vear. 

All of this encouraging information was 
nresented to leading producers of the 
Eastern Life who recently held their 
convention at the Bermudiana Hotel 
Hamilton, Bermuda. The party, headed 
by Harry Yarin, production vice-presi- 
dent, included Simon Swig. Boston ven- 
eral agent, who was Basil O’Connor’s 
first boss; Nathan B. Waldman, 1933 
paid-for leader; Harry Dash, New York, 
second in production, with Mrs. Yarin as 
official hostess 

The convention decided to form a per- 
manent organization of the outstanding 
force of the Eastern Life. to be called 
the Leaders’ Club. whose officers for 1934 
are Mr. Swig as honorary president: Mr 
Waldman, president, and Moses Littwin, 
vice-president. 


HAS NEW POST IN CHICAGO 

George Rk. Robson, formerly with the 
agency in Springfield, Mass., of the Con- 
necticut General, has been transferred to 
the Haviland agency in Chicago as office 
and brokerage manager 


Myrick Dinner Host To | 
Lawyer Albert Hirst 


FIFTY FROM AGENCY ATTEND 
Tribute to Work ot Quad for N. Y. 
State Life Underwriters 
Association 


On Monday evening the supervisors, 
agents and brokers of the Julian S. My 
rick agency of the Mutual Life tendered 
a dinner to Albert Hirst, counsel of thi 
New York State Life Underwriters As- 





ALBERT HIRST 


sociation, at the Hotel Vanderbilt. About 
fifty men and women were present and 
Walter L. Jonas acted as toastmaster, 
introducing the three speakers 

Mr. Myrick spoke of the origin of 
Section 55a and of Mr. Hirst’s generous 
attitude toward the life underwriting pro- 
fession gencrally and toward the State 
Life Underwriters Association in partic- 
ular, while the law was being framed and 
while Mr. Hirst was assisting in having 
it put on the statute books 

Edmond B. Lombard then spoke ex- 
pressing the gratitude of the Myrick 

enev for a course of lectures given by 
Mr. Hirst on this vital law and on Sec- 
tion 15 of the Personal Property Law 
which Mr. Hirst was instrumental in then 
bringing to the attention of insuranc¢ 
men 

Mr. Hirst expressed his appreciation of 
the tribute paid him. and among other 
things advised the life insurance pro- 
ducer not to become a professional man 
since “the poor doctor or lawyer has to 
sit in his office and wait for patients and 
clients to come, while you have the in- 
estimable advantage of going around and 
making clients.” 

Mr. Hirst answered a number of ques- 
tions relating to the New York insurance 


code. 


NEW 42ND STREET BRANCH 
The Keane-Patterson \gencies on 
February 1 will open a new branch office 


at 100 East Forty-second Street—th« 
Pershing Square Building. Tt vill be un 
der the management of R. E. Fisher 

















years shows a remarkable achievement. 


INDEPENDENCE SQUARE 


by 141.9%; the admitted assets have shown a gain of 492.2%. . The policy 
reserves for the protection of policyholders have expanded by 545.6%; and the 
insurance in force has increased by 152.6%. 

OVER ONE HUNDRED AND FOUR MILLIONS IN FORCE 


A Policy for Every Purse and Purpose 


THE HOME LIFE INSURANCE COMPANY OF AMERICA 
PROTECTS THE ENTIRE FAMILY 
Policies Are Issued from Birth to Sixty-Five Years Next 
Birthday 


A comparative statement of the Company’s progress during the last ten 


The premium income has increased 


PHILADELPHIA, PENNA. 
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CASH SURRENDER VALUES 
In the opinion of Albert Hirst, coun 


New York State Life Under- 


writers Association, a recent decision by 


sel for the 


Justice Russell, of the City Court, Kings 
County, New York, although not laying 
down any new law, is interesting as re 
asserting 

The 
neither 


attach the 


certain principles 
held that 
husband nor of his 


jude creditors of 


wife may 


cash surrender values of a 


policy on his life and payable to her as 


beneficiary. The is entitled Orzach 


case 
v. Levy, and the decision was published 
in the New York Law Journal of Janu 
ary 11, 1934. Judge Russell says 
Orzach Levy Creditor moves for 
a mandatory order requiring debtor 
Morris Levy to request a life insurances 


company to pay to the Sheriff the cash 
surrender value of a life policy on life 
of said debtor and in which his 
also a debtor, is the beneficiary The 
creditor’s attorney apparently bases this 
motion upon the decision in Rockwood \ 
Trop (211 A.D., 421), which he has read 
and misapplied. In th 
an endowment policy 


debtor's 


wite, 


Rockwood " 
payable to the 
and an en- 
sented It 


cust 


estate was involved 
tirely different situation pre 
has no bearing upon the instant fac 

Se far as the debtor assured is con 
ceined under section 55a of the Insu 
Law th nas no right t 
the cash surrender 
debt 
latter 1s concerned it is 
that she has no right cthcr than one 
Cefeasible at the optio: f the insur 

Such inchoate right is not property 
which is subject to the claim of a 
creditor Motion denied 


ance creditor 
vain f the p 

or ben 1ary. So fa: 

evid 


nICcY 
zainst the 


as the 


WHERE SPOKESMEN 
NEEDED 
The growth in the appeal to the 


of the masses which 


ARE 
minds 


has been particu 


nphasized since the advent of the 


radio and the sound movies, has made 


it necessary for many business interests 


in the country to become articulate and 
get their side of the 
they will be 
publicity activities of those opposed to 
then The 


frequently th 


story presented o 


evreatly damaged by the 


radio, the sound movie 


newspaper column art 


employed by demagogues, radicals o1 
of some of the 


If un 


others to the detriment 
in the ce 
justly attacked, taxed or 


criminated against these interests should 


oundest interests untry 


otherwise dis 


1 


de fe nd the mselve 


particularly important when 


millions of people are involved in the 


A case t the 
position of the 


point is the present 
of public 


constituting a great 


wner utility 


securities, army of 


the post office of New 


York Citw under the act 


\merican citizens, many of them wage 


earners. Since the depression got un- 


der way they have presented a shining 


mark, largely because the earning power 


has been im- 


of so many utilities little 
paired. They are being beset on many 
sides. Rate reductions have been de- 


manded in various parts of the country. 
\dditional 


them by 


have been saddled on 
State 


Proponents of 


taxes 


municipal, and Federal 


authorities municipal 


ownership are vociferous in = many 
forums 

Investment officers have felt for som« 
time that there should be some vehiclk 


which could act as a spokesman for th¢ 


owners of these securities as there are 


about 10,000,000 persons who have a di- 
that the 
are treated fairly and who must feel that 


rect interest in seeing utilities 


they are part of an audience to which 


utility baiters will listen. Thus there has 


been formed the American Federation of 
Utility 
One 


Investors 


reason why so many people have 


investments in utility securities is the 
customer-ownership campaigns which 
utility companies conducted during the 


1930 


campaigns was to raise capital and 


decade ending with The object of 
ihos« 
to bring the public into a partnership 
( lectric, 
the 
that 


Tele- 


selling it 
One of 


with the corporation 
vas and telephone service 
broadest distributions of stock was 
( f the 


phone Co. 


American Telegraph and 


Insurance companies are large owners 


of public utilities, and there are 65,000,- 


000 life insurance policyholders alone. 
Fire companies own considerable public 
utility stock Mutual savings banks, 
which own $600,000,000 of utility securi- 


ties, have about 12,000,000 depositors 


Stratford L. Morton, Jr., son of Strat 


ford Lee Morton, general agent in St. 
Louis for the Connecticut Mutual Life, 
was among the boys honored bv Yale 
University when the Board of Control 
of the Yale Athletic Association an- 
nounced the award of Y’s to the mem- 


bers of the Yale varsity football squad. 
He was a member of the Junior Class at 
Yale He attended the Country Day 
School prior to entering Yale. He is 
o a member of the Yale track and 
rueby teams and of the Amalsi Club and 
Psi Upsilon 


4 


Jules J. Elder, who 


has been supervis 


ine Virginia and the two Carolinas for 
a number of vears for the Connecticut 
Fire with Richmond headquarters, is 
moving his headquarters this month to 
Raleigh, N. C., which is a more central 
point for the territory which he serves 


























MRS. SIS 


HOFFMAN 


Mrs. Sis Hoffman of the J. I’. Devine 
agency of the Union Central, Cincinnati, 
will be the only woman member in at 
tendance at the convention of Union 
Central half-million dollar producers to 
be held at Miami Beach, February 4. It 
will be the fourth consecutive vear of 


attendance at this convention. She has 
been with the Union Central since 1924 

Walter D. Fuller, vice-president and 
secretary of the Curtis Publishing Co., 


has been elected a member of the board 


of trustees of the Penn Mutual Life, 
taking the place of the late J. Edward 
Durham. Mr. Fuller is a director of the 
Periodical Publishers Institute, the First 
National Bank of Philadelphia, and J. S 
Clement Co., Philadelphia. Also, he is 
a member of the American Society of 
Mechanical Engineers. Mr. Fuller’s con 
nection with magazine publishing began 
in 1905, and since 1908 he has been an 
official of The Curtis Publishing Co., 
whose three magazines are The Saturday 


Evening Post, Ladies’ Home Journal 
and the Country Gentleman. 
* * x 
Mansur B. Oakes, head of the Insur- 
ance R. & R. Service of Indianapolis, 


has been re-elected president of the 
Family Welfare Society, the largest of 
the city’s private social service agencies. 
Mr. Oakes has long been prominent in 
civic and welfare work and his selection 
was unanimous at the annual meetin 
of the organization 


Ernest A. Crane, past president of the 
Indianapolis Association of Life Under 
writers, has been appointed a trustee of 
the National Association to succeed EF] 
bert Storer who resigned because of ill- 
ness. Mr. Crane is general agent for 
the Northwestern Mutual and has been 
with the company twenty-two vears 


son of Bernard M 


Donald Culver, 


Culver, president of the Continental 
Fire and other companies in the Amer- 
ica Fore group, is in Paris doing lit 
erary work, and amone other publica 
tions is contributing to the magazine, 
“Scrutiny,” which he and several other 
students founded while attending Cam 


bridge University, England 


Willard I. Hamilton, vice-president of 
the Prudential and also president of the 
New Jersey State Chamber of Commerce, 
is to speak on government finances over 


WJZ February 6 at 7:15 P. M 





BRANIFF 


THOMAS E 


T. E. Braniff, president of the T. E 
Braniff Co., Oklahoma City, has been ap- 
pointed member of the national code 
committee for the air transport industry 
He is also president of the Braniff Air- 
ways, Inc. 


+ 


Zeno C. Yates, member of the Her- 
man A. Zischke Chicago agency of th 
Union Central Life, was elected secre- 
tary-treasurer of the Life Agency Su- 
pervisors of Chicago recently. 

* * 4 

Felix M. Locher, a leading ice skater, 
known both in the United States and 
Switzerland, is an agent for the Pacific 
Mutual with the Baker & Moore agency, 
Angeles. Mr. Locher has just been 
appointed a member of the amateur 


los 


status committee of the United States 
Figure Skating Association. 
x * x 
Thomas E. Hartmann, general agent 


England Mutual Life, with 
headquarters in Newark, N. J., was 
elected treasurer of the Robert Treat 
Council Boy Scouts of America (cover- 
ing Newark, Belleville and Irvington), 
succeeding Edgar S. Bamberger, vice- 
president of L. Bamberger & Co. 


for the New 


a * * 


Dr. Andrew F. McBride, chairman, 
New Jersey legislative committee which 
is now investigating the state’s work- 
men’s compensation situation, is expected 
to succeed Col. Charles R. Blunt as com- 
missioner of labor of New Jersey. He 
will probably take office early in Feb- 
ruary. 

* K * 

Andrew L. Johnson, former president 
of the Public Indemnity of Newark, has 
moved his family to the Pacific Coast 
where they are living in San Francisco 


*# * * 


Edward T. Cairns, vice-president of the 
Fireman’s Fund of San Francisco, was 
in New York City this week. 


ee * ot 


Herbert A. Payne, an insurance ad- 
juster of Indianapolis, has received th 
Verdun medal from the French Gov- 
ernment for his part in the defence ol 


Verdun during the World War. 


Henry E. Jones, insurance agent, 
Geneva, N. Y., has resigned as chairman 
of the Ontario County Re-employment 
Bureau because of the pressure of 
business. He has 


held the 
since its creation. 
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Jasper Leaving Staff 


Jasper, former managing edi- 
tor of The Insurance Field, is leaving 
the staff of that newspaper, and it is 
also believed that Young E. Allison, who 


John J. 


recently resigned as president of The 
Insurance Field Co., will also leave the 
paper. They are among the best known 
newspaper men following insurance de- 
velopments. Mr. Allison was at one 
time advertising manager of the Amer- 


ica Fore group of insurance companies 


and his father for years was editor of 
The Insurance Field. Each was a cor- 
respondent at one time of The Insur- 


ance Field in this city. Their differences 
with the paper arose over questions of 
policy 
x ok 

Elect Continental Fire Director Presi- 
dent of Metropolitan Museum of Art 

George Blumenthal, New York banker, 
who has just been made president of the 
Metropolitan Museum of Art of which 
he has been a trustee for some years, is 
one of the leading directors of the Con- 
tinental Fire Insurance Co. He is also 
on the board of the D. L. & W. Coal 
Co., and Commercial National Bank & 
Trust Co. among other institutions. He 
is Commander of the Legion of Honor 
of France; president of Mount Sinai 
Hospital; is vice-president of the United 
Hospital Fund; and is a director of the 
National Employment Exchange. 

* * x 


Van Schaick Explains Duties, 
Responsibilities and Activities 

Judging by the attendance at the 
opening session of the Moreland Act 
Investigation ordered by Governor Leh- 
man of the New York Insurance De- 
partment and its handling of the title 
and mortgage situation public interest in 
the inquiry is not at fever heat. When 
George W. Alger, Moreland Act Com- 
missioner, opened the proceedings, which 
were in the Bar Association, there were 
not fifty persons present Mr. Van 
Schaick arrived with Howard Spencer, 
counsel of the Department, and his sec- 
retary, Miss May Keeley. No other De- 
partmental people were present the first 
day and the only person connected with 
the insurance business seen by the writer 
in the audience was James M. Lown of 
Cabell, Ignatius & Lown. 

_Alfred A. Cook, counsel to Commis- 
sioner Alger, announced that the first 
witness would be Superintendent Van 
Schaick and he was allowed to tell his 
own story in his own way. He began 
chronologically with his first interview 
with Governor Roosevelt in which the 
Governor told him he would like to con- 
sider him for insurance superintendent. 
Mr. Van Schaick had not been an ap- 
plicant for the job; and there were per- 
sonal reasons why he would have pre- 
lerred to continue in private life. 
_ The Superintendent went sequentially 
Into the Department problems which 
confronts him, talking clearly, logically 
and with considerable force and convic- 
tion. He made a splendid impression. 
Occasionally, Commissioner Alger 














would interrupt to have some point made 
a little clearer or to ask for corrobora- 
tion of something he had in his mind, 
but during the first session—which last- 
ed more than two hours, Mr. Cook did 
not interrupt at all. Nothing could be 
franker than the attitude of the Super- 
intendent. The former superintendent, 
Tom Behan, had died, and when - Mr. 
Van Schaick arrived in New York he 
found a new man in office as first dep- 
uty. The second deputy was in bad 
health and the New York office was be- 
ing run by the then third deputy, Charles 
P. Butler. He told how he had built up 
the executive fences; paid a tribute to 
his chief examiners and then went into 
the hard fight he made to get additional 
examiners which were necessary because 
among other problems there was much 
examination work to do with the mutual 


casualty companies, especially the taxi- 
cab mutuals. He enlisted the support 
of the Governor and legislative leaders 


in the need of additional funds for more 
examiners, but until the actual money 
Was appropriated and made available for 
the Department he had to sign his own 


note for $10,000 to get the cash His 
only instruction from Governor Roose- 
velt when he went into office was this: 


“IT want the job done right.” 


* 


Mrs. Harry M. Archer, Hostess of 
Unique Home, Wife of Colorful 
Character, An Insurance Broker 
Because he is the leading fire insur- 
ance buff in New York, witnesses all im- 


portant fires, holds three medals for 
bravery in fire rescue work, and owns 
his own ambulance which stands wait- 


ing near his home, ready to answer every 
second alarm fire in the city, Dr. Harry 
M. Archer of the Aetna Life, 100 Wil- 
liam Street, is subject of more feature 
stories in daily papers than any other 
person connected with the insurance 
business in the metropolis. 

\nd in the New York Sun a few days 
ago Mrs. Harry Archer was featured in 
a two column story by Dorothy Dayton 
in which among other things she told 
amusingly how it feels to have her din- 
ner parties constantly interrupted when 
her husband, the host, precipitately 
leaves dinners and other social affairs 
in the Archer menage to rush off to 
fires. An interesting description of the 
\rcher home at 47 West Ejighty-fifth 
Street was printed 

\ccording to Miss Dayton all that the 
Archer establishment lacks in its beau- 
tiful Georgian setting in the way of a 
regular station equipment is a greased 
pole. On the top floor the rooms are 
papered with “the most amazing collec- 
tion of action fire fighting pictures any- 
where in the city. They include one rare 
item, the finest of the old fire horses 
ramping ahead of the Red Devil, famous 
Croker fire engine, with all sixteen 
hooves off the ground at one time.” 

On this floor are the headquarters of 
the Firemen’s Cycle Club, which was or- 
ganized in the "90s, when bicycling was 
popular, and which has one hundred 
members The membership includes 


some of the heroes of the Fire Depart- 
ment, and included are bankers, brokers, 
doctors, lawyers and “ordinary youths 
who hope to get into the fire depart- 
ment.” One of the members is Fire- 
man Secufert, now retired, who back in 
1916 was buried for several days under 
a pipe line. Because of danger of com- 
plete collapse of the building its razing 
had to be undertaken slowly and care- 
fully. He was fed with milk poured 
down the pipe. A spirited woman, with 
many interests, Mrs. Archer’s activities 
are in part described by Miss Dayton 
as follows: 


“Mrs. Archer has put one over on 
her husband. If he had a hobby, she 
would have one too, she reasoned; so 


she started taking courses. First she 
took singing, but decided that she was 


after all no Galli-Curci. Next she took 
costume designing, and decided she 
would never be a Chanel. [Then she 


studied law, but dropped it because the 
course was from 4 to 7, and she liked 
to be at home to welcome her husband 
those hours on the occasion when noth- 
ing in town is burning. 

“Next she began studying insurance 
Today she is a licensed general insur- 
ance broker, doing well, and really con- 
ducting a profitable business. She is 
considered a genuine insurance expert 
and, she takes in all lines. ; 

“And she has the satisfaction of th« 
last laugh. Whereas Dr. Archer’s hobby 
has never brought him anything outside 
of broken bones and three gold medals, 
her feminine hobby pays materially.” 

os ; 
An Able Prosecutor 

Few public prosecutors in the metrop- 
olis, past or present, have had as wide 
an acquaintance with insurance men as 
Frank E. Carstarphen, who has_ been 
made chief executive prosecutor in the 
office of District Attorney Dodge in New 
York County. This appointment has 
given considerable satisfaction to the in- 
surance business. 

It is his second tenure of office as an 
assistant district attorney. He left the 
district attorney’s office to become gen- 
eral counsel of the Citizens Committec 
Against Fraudulent Claims, which was 
organized in the summer of 1927 at a 
time when ambulance chasing was rife 
and companies were having an unusual 
number of bad experiences with lawyers 
of the off-color type. The committee 
had a very strong advisory council, on¢ 


member of whom was John W. Davis, 
former United States Solicitor General 
and Ambassador to England. Other 


members of the advisory council included 
H. Snowden Marshall, former U. S. At- 
torney; Peter Grimm, president Real Es- 
tate Board of New York; I. Maurice 
Wormser, editor New York Law Jour- 
nal; Richard C. Patterson, Jr., who was 
Commissioner of Corrections; Lee J] 
Eastman, president Broadway Associa- 
tion and who was president of the Pack- 
ard Motor Car Co., and several persons 
connected with the insurance business, 
including Lamar Hill, vice-president and 
general counsel, America Fore, and J. J 
Meador, vice-president United States 
Casualty. Harold A. Ley, president Life 
Extension Institute, was also on the ad- 
visory council. The vice-chairman of the 
executive committee was Albert W 
Whitney of the National Bureau of Cas- 
ualty & Surety Underwriters. Among 
others on the executive committee were 
James J. Hoey of Hoey & Ellison, now 
Collector of the Port of New York, and 
some well-known insurance lawyers in- 
cluding W. A. Earl, William Butler, 
James A. Nooney and Ray Caverly 

The Citizens Committee Against Frau- 
duient Claims got away to a good start, 
getting a large amount of newspaper 
publicity and giving so much public mo- 
mentum to the question that later on 
when the Bar Association acted, appoint- 
ing a counsel to investigate these situa- 
tions (the counsel having wide subpoena 
powers), the public had made up its mind 
that the situation must be cleaned up 
The work of the Citizens Committee 
Against Fraudulent Claims and the Bar 
Association activity furnished a heritage 
for the Seabury Investigation which un- 





FRANK E. C 


ARSTARPHEN 


covered enough evidence to cause nu 
merous reforms. So many forces in all 
were at work that the Citizens Commit- 
tee Against Fraudulent Claims, feeling it 
had done its duty in sounding the alarm, 
was dissolved and Mr. Carstarphen went 
back into the practice of law. In_ the 
meantime, he had made numerous friends 
among the insurance fraternity. 2 

\MIr. Carstarphen was born in Hanni 
bal, Mo.; and came to New York from 
Denver, opening law offices here In 
1913 he was appointed chief assistant in 
the office of the U. S. Attorney for the 
Southern district of New York, serving 
throughout the first administration of 
President Wilson and for the first two 
years of the second Wilson administra- 
tion was a special assistant to the U. S 
Attorney General in connection with cer 
tain matters pending in New York, New 
and Connecticut. 

Following his experience as counsel for 
the Citizen’s Committee on Fraudulent 
Claims he was appointed by Corporation 
Counsel Hilly of New York a special 
counsel to represent the city in the 
“Lighterage Cases” pending between the 
State of New Jersey and the eight trunk 
line railroads entering Manhattan in 
which litigation the city of New York 
intervened. On August 1, 1932, Mr. Hilly 
appointed him assistant corporation coun- 
sel in charge of the division of franchises 
which position he resigned some days ago 
in order to become District Attorney 
Dodge’s chief of staff. Among those wh: 
endorsed him for the position were Bish 
op Ernest M. Stires, John W. Davis, 
Judge John C. Knox, and former justices 
Jeremiah T. Mahoney and Joseph M 
Proskauer. 


ir rsec\ 


$33,000,000 All Risks Insurance 


\ll Risks insurance of $33,000,000 has 
been placed upon the San Francisco- 


Oakland bridge now under construction 
The term rate under the policy is $1.25, 
representing a total premium of $412, 
“OO. The policy is issued to the Cali 
fornia Toll Bridge Authority. There arc 
sixty-four direct lines of insurance in 
the coverage Nine offices assume $1, 
000,000 each or more, among them the 
Marine Office of America, $2,800,000; 


Royal-L. & L. & G., $2,500,000; Aetna, 
$1,500,000; Commercial Union, $1,250,000; 
Corroon & Reynolds, $1,250,000; Great 
American, $1,000,000; Home, $1,000,000; 
North British & Mercantile, $1,000,000 
> * 4 

Leaves Lutine Relics to Lloyd’s 

Walter Edmund Found, of Ealing, 
London, a Lloyd’s underwriter, who died 
recently, left estate of the gross valu 
of £24,630 ($123,150), with net person 
altv £20,240 ($101,200) Mr. Found left 
“The silver snuff box which I have beet 
in the habit of keeping on my desk in 
the Underwriting Room at Lloyd’s and 
my silver flask made from the silver r 
covered from the wreck of the Luting 
to Lloyd's.” 
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Haid Speaks Before 
Dry Goods Convention 
INSURANCE SESSION HELD HERE 
National Board Has Exhibit of Stock 
Company Coverages at Hotel 


Pennsylvania 


Insur- 


Paul L. Haid, 


Executives 


president of the 


ance \ssociat:on, for 


stock 


session 


spoke 
fire insurance 
Wednesday 
the 


companies at the 
morning on insur- 
National 
\ssociation at the 


ance of convention of the 


Retail | Iry ( r0ods 


Hotel 


were 


Others who spoke 
Kimball & 
insurance brokers of New 

Black, dent of the 
Ernest W. Brown 


\ssociated Reciprocal Exchanges 


Pennsylvania 
Warren 
Price, Inc., 
York; S 
Liberty 
of the 
Merchants from all parts of the country 


Kimball of 
Bruce pres 


Mutual, and 


convention also viewed the 
National 


which 


attending the 


exhibit of the Board of Fire 


Underwriters presented in a 
graphic manner how stock fire companies 
provide members of the association with 
any or all of their property insurance 
needs. 

Taking for his subject “New Develop- 
ments in the Stock Company Field” Mr 
Haid outlined the formation and services 


of the Interstate Underwriters Board, 
extension of reporting forms to othei 
risks and adoption of the uniform defini 


tion of marine and transportation under- 


writing powers by many of the states 
These developments he said aimed to 
meet fully and economically changing 


conditions in business. Stock companies 
are alert constantly to produce adequate 
coverage for new hazards he stated 

Describing some of the work of the 
Insurance Executives Association Mr 
Haid said progress is being made in re- 
ducing costs of rate-making, in consoli- 
dating and simplifying forms of coverage 
and rate schedules despite varying state 
requirements and other difficulties. He 
concluded by saying that practically any 
type of insurance can be offered now or 
any need covered satisfactorily at proper 
rates, particularly the kinds of coverage 
required by members of the 
association, 


dry goods 


Marine Powers Committee 


May Be Organized Today 


The joint committee on interpretations 


of the nationwide uniform definition of 


inland marine 


underwriting powers may 
be organized today and begin to func- 
tion immediately. The insurance com- 
missioners of a majority of states have 


adopted the uniform marine powers defi- 


nition and approved the interpretative 
agreement but the actual and vital work 
by the committee of enforcing the rules 
and passing on problems which are sure 
to arise has been delayed until the pres- 


ent pending approval of the definition 
and interprettion by a sufficient number 


of insurance companies 


Members of the joint committee, all 
outstanding leaders in their respective 
fields, include the following: B. M. Cul 
ver, America Fore group; Paul L. Haid, 
Insurance Executives Association; H. M 
Hess, New York Fire Insurance Ex- 
change; Paul B. Sommers, American of 
Newark; Harold Warner, Roval-Liver- 
pool group; James A. Beha, National 
Bureau of Casualty & Surety Underwrit 
ers; A. F. Lafrentz, American Surety; 
Douglas F. Cox, Appleton & Cox, Inc 
Hendon Chubb, Chubb & Son; F. B. Me- 
Bride, Fireman’s Fund; E. J. Perrin, 
Automobile, and Henry H keed, North 


America. 


Code Filing Still 
Widely Discussed 


NO DATE FOR HEARING YET 


New York Brokers Oppose Several Pro- 
visions; Cole to Speak on Code 
At Bayonne, N. J. 


Filing with the N.R.A. of the proposed 


code covering competitive practices of 
the National 
\gents 
voke much comment from adherents and 
opponents. While many company ex- 
ecutives feel that it was unfortunate for 
insurance that the local agents decided 
to enlist the aid of the National 


producers by \ssociation 


of Insurance continues to pro- 


Ke- 


covery Administration in seeking to re- 
form certain business practices, others 
believe that the business may be the 


gainer ultimately, assuming some sort of 
government regulation is made perma- 
nent and that the government approves 
only such reforms as the majority of 
companies and producers jointly believe 
to be truly beneficial 

Meanwhile the agents are waiting 
the N.R.A. to fix a date for a hearing 
on the new code. Rumors that the Na- 
tional Association may withdraw the 
code are said to be unfounded. While 
there may be some scattered opposition 
within the ranks of the National Asso- 
ciation the large majority of members 
haven't changed their views so forcibly 
expressed at Chicago last fall. In the 
East company representatives on the 
committee named to cooperate with the 
agents on removing alleged unfair com- 
petitive practices are continuing their 
discussions informally. 

Edwin J. Cole, Fall River, Mass., chair- 
man of the executive committee of the 
National Association, will speak on “The 
Insurance Agents and Their N.R.A 
Code” before the Underwriters’ Associa- 
tion of Hudson County on next Monday 
evening in Bayonne, N. J. All local 
agents, whether members of the county 
board or not, are invited to this meeting. 

Brokers Attack Agents’ Code 

The “Insurance Broker-Age,” official 
publication of the Insurance Brokers’ 
\ssociation of New York, Inc., appears 
this week with a long article attacking 
the code filed by the agents. Not only 
do the members of this association of 
large brokers in New York feel the 
agents are exceeding their rights in fil- 
ing a code to regulate all producers, but 
they contend that the agents’ code as 
written has provisions “that would even- 
tually eliminate the broker entirely ex- 
cept as a subsidiary function of the local 


fe Tr 


agent.” One proposal by the agents to 
v hich the brokers offer strong objec- 
tions is that which will guarantee local 


agents to a commission on all business 
located within their territories regard- 
l where it might originate or by 


less of 
(Continued on Page 17) 











vertising says to 


Insurance. 


Agent.” 


This month The Alliance national ad- 


“When Explosion is involved 
with Fire, technical reasons 
advise an adequate Explosion 
Policy in addition to your Fire 
Ask the Alliance 


property owners: 














THE ALLIANCE INSURANCE COMPANY 
OF PHILADELPHIA 


Head Office: 1600 Arch Street, Philadelphia 
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Brokers Organize 
National Association 


WILL ELECT OFFICERS SOON 
Decision to Have Federation of Local 
Associations Comes After Several 
Years of Effort 
The National Association of Insurance 
Brokers, in process of formation for 
some time by leading brokers’ associa- 
tions in various parts of the country, has 
now been organized. The association 
will proceed soon with the election of 
members of the executive committee 
which in turn will elect the officers and 
conduct the activities of the association. 
This new national association will be a 
federation of associations with provisions 
made for the acceptance of such indi- 
vidual brokers as may wish to join, but 
who have their offices in towns or cities 
outside of the territories served by ex- 
isting associations. Each association will 
have two representatives on the execu- 

tive committee. 
several the idea 


In Illinois years ago 














Established 1879 


The Tokio Marine & Fire Ins. Co., Ltd. 





J. A. Kersey, General Agent 


United States Fire Branch: 


80 John Street, New York 


Georce Z. Day, Asst General Agent 











U. S.— Statement June 30th, 1933 
PREMIUM RESERVE 
OTHER LIABILITIES ; 
CONTINGENCY RESERVE 
SURPLUS ; 
*TOTAL ASSETS 


*New York Insurance Department Valuation Basis 


$1,815,387.12 
725,570.91 
1,499,673.56 
9,867,713.63 
13,908,345.22 











of forming a national organization for 
brokers was brought forward and _ three 
members of the Illinois Association, 
Frank DP. Lavin, Arthur S. Schwartz and 
J. A. Mudd, Jr., have been among the 
leaders of the movement down to the 
present. In New York City represent- 
atives of several brokers’ associations 
have met as a joint committee to aid in 
forming the National Association of In- 
surance Brokers. Among those taking 


part in the committee meetings were: 
M. L. Nathanson, H. E. Esterbrook, Harry G 
Ellis, Jr., Herbert Marker and H. Lester Heistad 
of the Brooklyn Insurance Brokers’ Association; 
Malcolm B. Dutcher, Julian Lucas, C. O. Pate, 
W. J. Mosenthal and William Schiff of the In 


surance Brokers’ Association of New York, Inc.; 


George Sullivan, Paul Simon and Arthur Ar 
now, of the General Brokers’ Association of 
Metropolitan District, Inc.; Moe Werbelovsky 


and Samuel D. Rosan, of the Brownsville and 
East New York Insurance Brokers’ Association; 
and Charles J. Griffin, of the Bronx Insurance 
Men’s Association. 


William Schiff acted as chairman, Arthur Ar 
now as secretary, and W. W. E corre 
sponding secretary. Included among the names 
of those cooperating during the formative pe 
riod are: A. |} Dahl, San Francisco Insurance 
Brokers Exchange; J. A. Mudd, Jr., Insurance 
srokers’ Association of Illinois, Oliver Blase, of 
the St. Louis Federation of Insurance Brokers, 
and FE. S. Litchfield, of the Insurance Brokers’ 
Association of Massachusetts. 


Ellis as 


BROWN HEADS AGENTS’ ASS’N 
Willard S. Brown was elected presi- 
dent of the Association of Local Agents 
of the City of New York at the annual 
meeting held Tuesday. He succeeds 
George F. Kern, who was presented with 
a traveling bag by the members of the 
organization. A. J. Smith, retiring secre- 
tary-treasurer, received a fitted toilet 
case. Charles W. Sparks was elected 
vice-president of the association and E. 
Stanley-Jarvis secretary-treasurer. 





30 YEARS WITH N. B.& M. | 
k. T. Stewart, popular secretary ol 
the North British & Mercantile in charge 
of the Middle Department, was guest ot 
honor at a dinner given Wednesday by 
his associates and friends in celebration 
of his thirtieth anniversary with the 
company. United States Manager C. F. 
Shallcross was toastmaster. 
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A Well- Balanced Mayor Who 
Produced A Balanced Budget 


Howard W. Jackson, Prominent Baltimore Agent, as Head of 
Municipal Government Proves Both a Good 
Business Man and Political Student 


A national commentator, in discussing 


municipal administrations, once wrote 


that a business man elected to high po- 
failure as 


litical office was frequently a 


a public servant because he was too 
much of a business man and_ not 
enough of a politician. He might well 


have added that a politician elected to 


high political office was also frequently 


a failure because he was too much of a 
politician and not enough of a business 


combines 


man. When an_ individual 
keen business judgment, integrity and 
experience with what might be termed 


the diplomacy gained from political con- 


tac's, the people of any community who 
have elected such a man to office can 
well look for satisfactory results. 
Howard W. Jackson, mayor of Balti- 
more City, who during his present ad- 
ministration, dating from May of 1931, 
has been particularly successful, thus 


gaining for his city the attention of the 
entire country, has probably written his 
success through the fact that he is not 
only one of the outs tanding business 
men of Baltimore but is a keen student 
of political affairs. 


Owns Riall-Jackson Co. 
Mayor Jackson’s private business is in 
surance. In 1910 he purchased a one- 
half interest in the agency of Harry L. 


Riall, founded in 1904, and the Riall- 
Jackson Company was formed. In 1929 
he bought Mr. Riall’s interest and_ be- 


came sole owner of the company. Th« 
agency, still conducted under the name 
of the Riall-Jackson Company, is in the 
general insurance business and has of- 
fices in the Chamber of Commerce 
suilding, Baltimore. 

While building his business career 
Mayor Jackson has taken time to par- 


ticipate in politics in a most active way. 
His first public elective office was as a 
member of the city council of Baltimore. 
He later served three terms as i 
of wills of the city, and has been twice 
elected mayor of Baltimore. Mayor Jack- 
son was elected for his present term in 
May, 1931, and in common with city ex- 
ecutives throughout the nation has faced 
manv unusual problems brought about 
by the general depression. 


City Enters 1934 With Surplus 


It is interesting to note that despite a 
distinct falling off in city revenues as a 
result of a decrease in the assessable 
basis of the city, and the necessity of 
financing the emergency relief measures, 
Mayor Jackson has been able to so far 
reduce the cost of government without 
injury to public service, and he has not 
only balanced the city budget but 
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Brokers Oppose Code 
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register 


(Continued from 


whom the insurance may have been ar- 
ranged. 
“It is possible,” says the “Broker- 


Age,” “that the government will demand 
one code for the insurance business and 
either get a satisfactory draft written by 
the companies or write their own, which 
the agents may find very unsatisfactory. 
It is possible the state insurance depart- 
ments will find themselves in competi- 
tion with the federal government in reg- 
ulatory procedures.” 


Real estate brokers are reported as 


concerned with the provisions in the 
agents’ code prohibiting any producer 
connected with a bank or other financial 


Institution or operating as a_ loaning 


brought the administration into the 
present year with a surplus. 

The financial condition of Baltimore 
city and its ability to carry out public 
service and public works, and at the 
same time provide a reasonable tax rate, 
is an evidence of the efficiency of the 
present administration. 

Baltimore rounded out 1933 with a 
budget surplus, made up of unexpended 
departmental appropriation balances and 
surplus above estimated tax collections 
of approximately $1,000,000. The city 
also began the year 1934 with approxi- 
mately $3,000,000 cash in bank. 

The full tax rate of the city has been 
placed at $2.45 per $100 for 1934, a re- 
duction of 20 cents from the previous 
year. The city has given additional re- 
lief to its taxpayers by a reduction in the 
taxable basis of $29,803,024. During the 
three vears of Mayor Jackson’s admin- 
istration the assessable basis has been 
reduced by a total of $305,960,376. 


Mayor Jackson has ‘established a pay- 
1s-you-go plan for capital improvements 
Five hundred thousand dollars has been 
appropriated in the 1934 budget for new 
paving, new sewers, new conduits and 
the opening of streets. Baltimore will 
spend approximately $43.000,000 in 1934 


to its indebtedness. The 
budget has not only provided for all 
vital public services, but has restored in 
full salary contributions of all city em- 
ploves earning less than $1,000 per year 
and has made substantial restorations to 


without adding 


other salary contributions. 
Relief Funds Increased 
The budget for this year provides 
$432,204 more for charitable purposes 


administration was 
emergency relief 
financing of 


1933. The 
meeting the 
prior to the 
relief through the Federal 
Government. Between March, 1932, 
when the city charitable agencies asked 
for direct help from the-city treasury, to 
the end of August, 1933, the city ex- 


than in 
prompt in 
conditions 
emergency 


pended approximately $8,000,000 — for 
aa caiieh relief. 

The city collected more than &5% of 
the tax levv in 1933 as the result of an 


taxpayers to support the 
oper itions of government and through 
an intensive and impartial collection of 
taxes. The city also established a partial 
payment plan for taxes, and this has re- 
sulted in a widespread thrift movement 
and the easing of the burden of tax pay- 
ments of smaller property owners in par- 


appeal to the 


ticular. 

Mayor Jackson has insisted on the op- 
eration of all citv business under an 
economy and efficiency program. Con- 
solidation of certain departmental op- 


and changes of personnel, fol- 
exhaustive survey, placed the 
strictly business basis 


erations 
lowing an 
city service on a 


agent, to use the coercive power of 
credit lodged in a money loanine insti- 
tution to influence the placing of insur- 
ance or to make any loan dependent on 
the placing of insurance with or through 
any such producer. Many loaning in- 
stitutions hold to the view that they 
must control the placing of adequate in- 
surance in order to protect their real 
estate investments. Mutual companies 
are organizing for the presentation of 
their views on insurance practices when 
the hearings are held in Washington 
and numerous stock insurance men won- 
der whether the American Agency Sys- 
tem has not just invited trouble bv tak- 
ing the ad in trying to have the N.R.A. 
extend its jurisdiction Over insurance. 
"Well Defends Filing 
President Allan T. Wolff of the Na- 


tional Association of Insurance Agents, 


when speaking last week before the Mil- 
waukee Board of Underwriters, defend- 
ed the filing of the agents’ code and de- 
nied that this action would lead to un- 
desirable interference by the federal 
government with the insurance business. 

“We may resent governmental inter- 
vention in our business affairs but we 
cannot forget that we had our own 
chance and, in large measure, have fail- 
ed to properly govern our own affairs,” 
he said. “As a matter of individual opin- 
ion I will always maintain that the busi- 
ness of insurance has done a better job 
than most businesses but not so good a 
job as it should have done and can and 
will do. It has improved itself and has 
now the opportunity to improve itself 
in six months more than it could accom- 


plish without this governmental tender 
in six years, and many might say in 
sixty years.” 
Boston Agent’s Views 
H. G. Fairfield, president of the Bos- 
ton bane of Fire Underwriters, com- 


mented upon the code when addressing 
the annual meeting last week in Boston. 
He feels that the Administration in 
Washington will ultimately insist upon 
a single code for the entire insurance 
business and that the question of trade 
practices and fair competition for both 
companies and producers will have to be 
thrashed out in the provisions of one 


code. Speaking further about the action 
of the National Association he said in 
part: 

“The National Agents’ Association, 


insisted on 
numberless 


preparing a code 
provisions re- 
specting not only the conduct of the 
business by the agents, but attempting 
to regulate the conduct of everybody. 
The carriers are naturally opposed to 
the provisions of the National Agents’ 
Association code as filed, which under- 
takes to regulate the companies’ con- 
duct of the business, perhaps feeling that 
the ultimate consequence of such a filine 
would unnecessarily bring the Federal 
Government into the regulation of the 
insurance business. 

“There are many attractive things for 
the betterment of the business in the 
agents’ code as filed. some of which are 
practical, others a Utopian dream, but 
as we have a strong common interest 
with our companies, and also as_ pro- 
ducers, I believe we should remain on 


however, 
containing 


the side lines for the present, although 
I. think every large producer must lean 
to the compames side.” 


Auto Collision 


(Continued from Page 1) 

even than prem‘um charges for large 
amounts of liability protection, compara- 
tively few car owners will purchase this 
type of collision policy. However, to 
give assureds protection against costly 
collision losses, policies with varying de- 
ductibles are now on the market so that 
an automobile owner can obtain at a 
low rate of premium protection against 
heavy drains on his pocketbook if he is 
himself willing to bear the cost of small 
claims. 

What proposals underwriters will ac- 
cept for improving the market for colli- 
sion insurance are as yet undetermined. 
With respect to rating methods it is 
sugvested by some that the names of in- 
dividual makes of cars and list prices be 
dropped and that rates be predicated on 
delivered costs and apply to all cars in 


the same general price classification. 
\nother suggestion is that instead of 
rating all cars under two groups, new 


that the number of age 
four, for 


and old, 


be increased to 


H. J. Casper Made Ass’t 
United States Manager 


Harry J. Casper. who has been West- 
ern mana, at Chicago for the Eagle 
Star & British Dominions and the Lin- 
coln Fire, will arrive in New York next 
week to assume his new duties as assist- 
ant United States manager of the E. S. 
& B.D. Last Friday night he was guest 
of honor at a dinner in Chicago given 
by his friends and associates. 


croups 
example. 





| N. IN. Y. a Blue ates 


Pond Meets Jan. 25 
York City Pond of the 
will hold a dinner meet- 
initiation on the evening of 
January 25, at Block Hall, 
William Street, New York 
>. Sawders will be the prin- 
his subject being “The 
Republics Among the Clouds of 
South America.” It is expected that 
Most Loyal Grand Gander Lawrence 
H. Bridges of Chicago will be pres- 
ent. A Bohemian orchestra will fur- 
nish music and there will be other 
entertainment features. 


The New 
Blue 
ing and 
Thursday, 
23 South 
Major J. ¢ 
cipal speaker, 
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HURTZIG ON COMMISSIONS 





N. J. Agents’ Head Says Producers and 
Companies Are Making Earnest 
Attempt to Clean Up 


committee of the 
Under- 


organization, 


Members of a large 
New 


writers, the 


Jersey Association of 


local agents’ 
have been studying the text of proposals 
prepared by a joint sub-committee of 
local agents and company executives ap- 
pointed by the Eastern Underwriters As- 
sociation in an effort to curtail the pay- 
excess commissions and other 
practices. These proposals 
will soon be presented to the full joint 
committee of agents and company rep- 
resentatives for endorsement. 


ment of 
improper 


Embodied in the proposals are the fol- 
lowing: definitions of local agents and 
general or supervising agents, maximum 
amount of commission to be paid to any 
producer who does not write his own 
policies and a suggested form of affidavit 
to be submitted to the New Jersey In- 
surance Department with each applica- 
tion for a license as agent or broker 
These proposals will be discussed by the 
Essex County Board of Underwriters at 
a dinner to be held in East Orange next 
Tuesday evening. 

William G. Hurtzig of the 
local agents’ association re- 
progress made so far in a 
members of the associa- 


President 
New Jersey 
views the 
letter sent to 
tion. He says in part: 

“As a result of an investigation, a 
memorandum was presented to the exec- 
utive committee of the Eastern Under- 
writers Association, which evidently dis- 
closed violations of the Eastern Under- 
writers Association rules in so far as it 
is not permissible for members or their 
general agents to pay non-policy writing 
agents more than five points less than is 


paid to policy writing or recording 
agents. 
“Your officers asked for an explana- 


tion of what appeared to be an infraction 
of the ‘Uniform Commission Law of New 
Jersey. To this end small and large 
committees of agents appointed by your 
president have met several times with 
committees representing the companies 

“While there is considerable differ- 
ences of opinion as to whether the law 
has actually | violated or not, there 


peen 
is evident an earnest attempt on behalf 


of all ccneabeadl to clean up any condi- 
tions which might by their very exist- 
ence again bring up this same question 
and eventually be the cause of a long 
drawn out law suit. 

“The cfforts and meetings are con- 
tinuing and as a result we hope to find 
a way to stop the unethical methods 
practiced by some and to prevent a re 


currence.” 


PHILA. SOCIETY OFFICERS 

John Glendening of the Franklin Fir« 
was elected president of the Insurance 
Society of Philadelphia at the annual 
meeting on Monday. Other officers ari 
vice-presidents, J. Sanderson Trump of 
the Philadelphia Division of the Middle 
Department Rating Association; Robert 
J. Dunkle, Jr, of the North America 
and Elmer Van Dusen of the State of 
Pennsylvania; treasurer, James J. Me 
Cann, Jr., and secretary, Joseph R 


Knowlan. 
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Missouri Reports 
Again Favor Insurers 


NEW RATES ARE NOT TOO HIGH 


Master For Federal Court Is Studying 
Individual Results of 137 Com- 
panies in Rate Case 
Paul V. Barnett, special master for the 
Federal Court in the Missouri fire in- 
surance rate cases, involving 137 compan- 
ies in all, has filed his reports in five 
more cases with the special Federal 
tribunal of three judges at Kansas City, 
Mo. In each of the cases he again holds 
that the companies had been writing fire, 
windstorm and lightning insurance in 
Missouri at a loss and even with the 
16 2/3% increase in rates they put into 
effect on June 1, 1930, over the protest 
of the then State Superintendent of In- 
surance Joseph B. Thompson, they will 
have difficulty in making both ends meet. 
The cases in which Master Barnett 
has now filed his reports are those in- 
volving the Standard Fire, the Scottish 
Union & National, the Atlas Assurance, 
the American Union and the Automo- 
bile. His findings in these cases closely 
follows his first reports submitted in 
three cases on September 25 last. Up 
to this time the special master has filed 
his reports in twenty-five cases, each 
analyzing the Missouri business on that 
individual company and representing a 
correct and detailed audit and compila- 
tion of its fire, windstorm and lighting 
insurance experience in the state. It is 
probable that the last of the individual 


reports will not be filed in court until 
late in 1935. 
The three-judge special tribunal is 


composed of Judges Kimbrough Stone, 
Albert L. Reeves and Merrill E. Otis. 
It will give a separate decision in each 
of the 137 cases after considering the 
master’s reports. Each report covers 
many pages and will require much time 
for consideration by the court. Pending 
the final outcome of the litigation the 
excess premiums have been impounded 
by the court and will be returned to the 
policyhoklers should the courts finally de- 
cide that the companies are not entitled 
to the 16 2/3% increase in rates they 
put into effect. 

The reports filed by Barnett have been 
uniformly favorable to the companies in 
all material issues. While each report 
has applied to the individual company, 
the master’s conclusions have been gen- 
eral and are expected to apply to each 
of the 137 companies involved in the 
Federal court litigation. 

While holding that the incurred losses 
and expenses are the true liabilities of 
the company he holds that the question 
of whether this method of calculating 
profits should be employed is a matter 
for the court to determine in the first 
instance. He has also found that the 
general scale of commissions paid to 
agents is reasonable and not excessive. 
He has also held that it is a matter of 
law for the court whether interest on 
unearned premiums should be considered 
and he has not determined that question 
but has calculated what the interest on 
unearned premiums would be in each 
case. 





C. A. LUDLUM IN FLORIDA 

Clarence A. Ludlum, former vice-presi- 
dent of the Home and now retired from 
the insurance business, but giving much 
time to boating and traveling, is enjoy- 
ing the warm sun of Fort Lauderdale, 
Fla 

O’GORMAN ON WORLD CRUISE 

Robert O’Gorman of the well-known 
Newark agency of O’Gorman & Young, 
Inc., sailed recently on the Empress of 
sritain for a world cruise. He will re- 
turn on May 4 


CLIFF C. JONES IN TOWN 
Cliff C. Jones of R. B. Jones & Sons, 
prominent Kansas City producers, has 
been in New York City for a few days. 
He is a past president of the National 
\ssociation of Insurance Agents 


HARRISON LAW STATE CHART 


Harrison Law of Nutley, N. J., well 
known statistician, has issued his 1934 
edition of Law’s State Chart, showing 


in- what states each stock fire company 
is admitted, giving the names of under- 
writers’ agencies, listing the important 
reinsurances and retirements in the 
four year period 1930-1933 inclusive, giv- 
ing the annual statement requirements 
and tax data of the states and publish- 
ing the names of all the insurance com- 
missioners, of the United States and 
Canadian provinces. 

N. Y. QUALIFICATION RESULTS 

Candidates for local agents’ certificates 
of authority were recently examined by 
the New York Insurance Department at 
Albany and Poughkeepsie. Out of a to- 
tal of fifteen applicants five passed and 
ten failed. Six candidates for brokers’ 
licenses took the tests at Albany, three 
passing and three failing to qualify. 





FLUE CLAUSE CHANGED 
Following a conference between a del- 
egation of Louisville and Kentucky 
agents at Chicago with the subscribers 
actuarial committee as regards. the 
standard chimney and flue clause and 


standard foundation clause in the new 
flat rate dwelling and household furni- 
ture form in use in Kentucky, an agree- 
ment was reached whereby the wording 
of the flue clause was changed tempor- 
arily at least, to provide that construc- 
tion of such flues during life of a policy 
would not void it. Agents had contend- 
ed that they could not be responsible for 
an addition made and of which they had 
no knowledge. 


NEW BROKERAGE FIRM 

Paul Futterman and Walter G. Harris, 
who have operated individually as real 
estate and insurance brokers in New 
Brunswick, Plainfield, Bound Brook and 
other New Jersey centers, have formed 
a partnership as Futterman & Harris and 
opened an office at 147 West Forty-sec- 
ond Street, New York. 


ELECTED TON. Y. EXCHANGE 

Willis-Hansler & Co., Inc., has been 
elected a Class 3 member of the New 
York Fire Insurance Exchange as agent 
for the Pearl Assurance in New York 
City. George C. Stevens previously rep- 
resented the Pearl in the Exchange. 
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lf Your Salesmanship Is Perfect 


Don’t bother to read this 


If you could go into your city’s tallest building tomorrow 
morning and, stopping in every office, sell insurance in one out 
of six, you won't be interested in anew booklet we've published, 
‘Mail Advertising for Local Agents.” 
those agents who need to, and want to, increase their selling 
So if your selling methods need no improvement, 
It's not for you. 


This booklet, “Mail Advertising for Local Agents,” is the sev- 
enth in a series that these companies have published in the last 
few years on subjects of vital importance in local agency man- 


Never varying from the two-century-old conviction that the 
fundamentals of insurance are financial soundness, good loss- 
paying record and managerial integrity, these companies realize, 
too, that they owe a debt ot gratitude to American agents. 
seek to repay that in cooperation and helpfulness. 
let, just off the press, is one little thing they are doing to partially 
meet their debt. You'll find ii interesting. It sinks its teeth into 
the meat of the problem and, so to speak, comes up with a 
mouthful of brass tacks. Send for your free copy, now! 


The 
LONDON ASSURANCE 


The 
MANHATTAN 
Fire and Marine Insurance Company 
The 
UNION FIRE, 


Accident and General Insurance Company 





It's intended only for 


They 
This book- 
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R. G. Hinckley Heads 
New England Exchange 


C. H. SENTER HITS LOSS COSTS 


Retiring President Also Asks for Fur. 
ther Simplification in Insurance 
Forms 
Ralph G. Hinkley, manager of the 
American of Newark at Boston, was 
elected president of the New England In- 
surance Exchange at the fifty-first an- 
nual meeting held in Boston last Sat- 
urday. Other officers elected were: 
second vice-president, William A. Stur- 
vis, North British & Mercantile; mem- 
bers of the executive committee, Lester 
S. Harvey, New Hampshire Fire; Clinton 
LL. Allen, Aetna (Fire), and Harold R. 
Hatch, Royal Exchange. The first vice- 
president and the other members of the 
executive committee hold over for an- 

other year. 

Retiring President C. H. Senter spoke 
about the increasing expenses of loss ad- 
justments, mutual competition and com- 
plicated forms when presenting his an- 
nual report. He believes that strenuous 
efforts should be made to simplify fire 
insurance forms. With reference to fire 
loss expense he said: 

“The ‘adjuster for the assured’ racket 
in Massachusetts has reached such a 
proportion that I feel safe in saying it 
is one of the causes of the excessive loss 
ratio in this commonwealth. Why is it, 
I ask, that the loss ratio in this fine and 
enlightened state should be so high as 
to place it in a class with what we com- 


monly call the backward states? You 
all have personal knowledge of cases 
where five, ten—yes, fifteen—so-called 


adjusters for the assured, nothing more 
or less than ambulance chasers, flashing 
their license from the commonwealth, 
and in many cases stating that they rep- 
resent all of the companies, bombard an 
assured even before the fire is out, with 
solicitation to represent them on_ the 
stating that it would cost them 
nothing as they, the adjusters, would get 
it out of the companies, and in a recent 
case giving the assured to understand 
that he could get her 100 cents for every 
fifty cents worth of loss. 

“To counteract this growing cancer 
drastic steps should be taken. No agent 
should be permitted to assign the ad- 
justment of any loss of a considerable 
size. Some competent special agent 
should supervise, with an adjuster, every 
sized loss, and the old custom of 
letting the top liner do all the work 
should be abandoned. Every field man 
should exercise his personal privilege of 
sending whomever he thinks best on a 
loss, irrespective of other actions; the 
increased cost thereby would be but a 
drop in the bucket with what would be 
saved.” 


loss, 


good 


EXAMINERS INSPECT BED CO. 

\bout twenty-five members of _ the 
Fire Insurance Examiners Association 
of New York City, participated in an 
inspection of the Rome Co., Inc., manu- 
facturers of metal beds and springs, at 
Skillman Avenue and Austel Place, Long 
Island City, on January 12. The in- 
spection party was shown throughout 
the entire plant and the members were 
benefited considerably by having pointed 
out to them the particularly hazardous 
features in connection with the activities 
of such a plant. 


MORRIS DIRECTOR OF FRANKLIN 
Roland S. Morris was last weck elected 
a director of the Franklin Fire. He 1s 
an eminent Philadelphia lawyer and 
president of the American Philosophical 
Society. He was United States Ambas- 
sador to Japan from 1917 to 1921 and 
later was Acting Secretary of State. 


ELECT HERBERT E. MAXSON 

Herbert E. Maxson, vice-president of 
the America Fore fire companies, has 
been elected a member of the executive 
committee of the New York Fire Insur- 
ance Exchange. 
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Life Insurance Departments Make 


Valuable Additions to Local Agencies 
By Albert Dodge, Buffalo, N. Y. 


Albert Dodge of ." Armstrong-Roth- 
Cady Co. of Buffalo, N. Y., is one of the 
outstanding insurance agents of this state. 


He is a past pre sident of the New York 
State agents’ assoc tation and a member 
now of the executive committee of the 


National Association of Insurance Agents 
The agency of which he is a member pro- 
duces a large volume of premiums and 
has found it advantageous to conduct a 
life insurance department in addition to 
selling other lines of coverage 

opinion, development of a life 
insurance department is even more im- 
portant than was the development of 
a casualty department. The general pub- 


In my 


lic in the past few years have become 
more familiar with the benefits of life 
insurance not only from the standpoint 


of the benefits in the event of death but 
as a means to provide a cash reserve to 
tide over emergencies and to systemat- 
ically build up an annuity to take care 
of them during the sunset days of life, 
so the public now considers their life 
insurance as a necessary line to carry. 
It is the duty of every local agent to 
supply the insurance needs of his clien- 
tele and if he is not equipped to supply 
the life insurance needs he leaves the 
door open for another agent to not only 


write the life insurance necessary but to 
secure other lines of insurance which 
were formerly carried by the agent spe- 
cializing only in fire and casualty busi- 
ness. 


In order to cover properly the life in- 
surance needs of the client it is necessary 
to discuss with him many things of a 
very personal nature. For example, his 
plans for the education of his chil iren, 
the amount of monthly income he wishes 
to leave for his family, etc. The result 
of this type of interview is to bring the 
salesman very close to the buyer, and if 
this salesman is the local agent who han- 
this client’s other lines he makes 
lines more secure for his office. 


dles 
those 
How to Organize a Life Department 
When a local agency decides to or- 
ganize a life department the manner in 
which such department is organized is 
of the utmost importance, and I think 
that where such departments have failed 


the fault lies with the method of organ- 
ization. 
It is not sufficient to merely make a 


contract with the company and then call 


the agency force together, hand them a 
rate book and state that you are now 
ready to write life insurance and then 
depend upon the individual members of 
the agency force to carry on without 
supervision and co-operation. In fact, 


you can expect very little production of 
life insurance through your present 
agency force, for they are too deeply 
engrossed in the lines they have been 
writing to be converted to really ag- 
gressive life insurance selling. 

The first and most important step is 
that of selecting the man who is to man- 
age the department, for on his shoulders 
will rest the responsibility of its success. 
He should be a man of high standing in 
the community who has been thoroughly 
trained not only in the selling of life 
insurance but in the organization side 
of the business. He should be a good 
personal producer, but it is even more 
important that he be a good organizer. 
His first job is to select the company 


which you are to represent and then to 
bring into your organization new men 
whom he will train in the sale of life 
insurance policies. He should be of a 
personality that will inspire the confi- 
dence of his agency force and who can 


encourage them to greater efforts. 
Agency Clients Good Life Prospects 
The new men that he 

organization will be 


brings into your 
taught that their 
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main duty is that of writing life insur- 
ance and that the production of other 
lines is of secondary importance. This 
plan serves a twofold purpose. It re- 
sults in your life insurance department 
getting under way much quicker than if 


you tried to change your fire and cas- 
ualty men into life men and your office 
soon takes on an atmosphere of life in- 


surance. It also arouses the interest of 
your fire and casualty men much quick- 
er by secing the actual production of life 
insurance in the same office. Heads of 


the local agency should give to the man- 
ager of their life department all possi- 
ble aid and assistance in the selection of 
new men and use their influence with 
their own clients to assist the manager 
to take care of their life insurance 
needs. 


Another advantage of having a life de- 
partment is that the business placed on 


the books is of a more permanent na- 
ture than is that of any other line. The 
lapse ratio in a well managed office is 
exceedingly low and the large percent- 
age of the business that stays on the 
books has a stabilizing effect on the to- 
tal premium income of the office. 

The life insurance salesman is con- 
stantly making new contacts and after 
writing life insurance on these contacts 
it is an easy matter to develop their 
other lines. The department makes it 
possible to increase the premiums paid 
to the local agent from his present 
clients. For example, John Doe owns 
his home, has an automobile and is em- 
ployed by some corporation; the agent 
has the fire insurance on his home and 
the liability insurance on his automo- 


bile together with some minor lines. The 
life insurance department makes it pos- 


sible to extend coverage to this man by 
writing life insurance on himself, his 
wife and his children, if they are old 


enough, to qualify for regular forms of 
insurance. 

In the case of a corporation the life 
insurance department can procure addi- 
tional income by the sale of group life 
insurance, corporation life insurance, 
stock retirement plans, individual poli- 
cies on the officers of a corporation for 
their personal needs, salary allotment 
plans to enable the employes to buy 
regular forms of life insurance on a pay- 
roll deduction plan and in each case 
where the individual is sold life insur- 
ance there is again the opportunity of 
securing his other lines for your office. 

These are a few of the reasons that I 
think it is important for a local agent 


to have a life insurance department and 
| believe that if the plan of organiza- 
tion so briefly outlined above is followed 
that there is little doubt that the opera- 
tion of such a department will result 
in profit to the local agent, not only in 
the life insurance lines but in all of the 
lines that he writes. 


WELLS T. BASSETT DIES 


Former Vice-President of Firemen’s 
Victim of Heart Attack; Brother 
of Neal Bassett 

Wells T. Bassett, former a 
dent of the Firemen’s of Newark and < 
brother of Néal Bassett, president of that 
company, died last Friday evening at his 
home in Montclair, N. J., as a result of 


a heart attack. He was 58 years of age 
and had been retired for the last two 
years. His widow survives. 

Mr. Bassett entered insurance many 
years ago with a local company at Waco, 
Tex. Afterwards he went to Chicago 
and joined the Western department of 
the Delaware and the Reliance, keeping 


his post until 1909 when the Firemen’s 
opened its Western department at Chi- 
cago. Mr. Bassett was made assistant 
manager. Two years later he became 
secretary of the company and in 1923 
was elected vice-president and_ trans- 
ferred to the home office at Newark 


New Wisconsin Rules On 


Binders and Cancellations 


Under a rule approved by Insurance 
Comnussioner H. J. Mortensen of Wis- 
consin, binders, or temporary contracts 


of insurance, may now run fifteen days 
without charges. For the past two vears 
rules have been in effect in Wisconsin 


whereby a binder in all cases where not 
completed by a policy has been subject 
to a charge. The new rule makes some 
liberalization in this matter, which has 
been for a considerable time a problem 
in the insurance business. A new uni- 
form standard Wisconsin binder form 
has been issued by the Wisconsin de- 
partment. 

Commissioner Mortensen has also ap- 
proved a new ruling on cancellations. 
Heretofore a “not taken” policy was per- 
mitted to run to the fifteenth day of the 
succeeding month without charge. Un- 
der the new ruling a policy may now be 
subject to flat cancellation if permitted 
to run thirty days regardless of the date 
of issue. Elimination of discrimination 
will be accomplished by this latter rule. 


HEARING ON MASS. BILLS 
Counsel for the National 
Underwriters, the Insurance 
of Massachusetts and mutual fire com- 
panies spoke last week at a hearing in 
Boston by the joint committee on insur- 
ance of the Massachusetts legislature on 
two bills amending the law regarding 
larceny of collected premiums by agents 
or brokers. These bills were introduced 
by Insurance Commissioner Merton L. 
3rown to eliminate the defense that a 
debtor-creditor relationship exists. He 
told the committee that the proposed 
amendments were in line with the exist- 
ing law which regards collected premiums 
as trust funds, the effect of which has 
been weakened by recent decisions 
based on the alleged debtor-creditor re- 

lationship. 


Soard of Fir 
Federation 


E.U.A. TO MEET JAN. 24 

The Eastern Underwriters Association 
will hold a meeting at 11:30 o’clock next 
Wednesday morning in New York and 
the executive committee will meet at the 
same hour on the previous day. The 
executive committee of the National 
Board of Fire Underwriters as well as 
the full membership of that organiza- 
tion are scheduled to meet on Thursday. 


ALBANY ADVANCES F. J. BARRY 


G. C. Wallingford, formerly vice-presi- 


dent and secretary of the Albany, was 
last week elected vice-president and 
Frank J. Barry was made secretary. 
President Ronald R. Martin was re- 
elected, 


January 19, 1934 


Local Agents to Meet 


in Louisville in March 
Na- 


Insurance 


The 
tional 
\gents 
Hotel in 


mid-year meeting of the 
Association of 
will be held at the Brown 

Louisville, Ky., during the 
week of March 19. It is assumed that 
the principal subject for discussion 
at this convention will be the agents’ 


proposed code for fair competition, 
now on file at Washington. In the 
meantime a hearing on the code may 
be held but it is not expected that 


the entire matter will be disposed of 
before the latter part of March. A 
year ago the mid-year meeting was 
scheduled to be held in Louisville in 
March but the money crisis caused by 
the general closing of banks led to 
abandonment of the convention plans 


New York Dep’t Offers 


Fire Experience Exhibit 
The New 


has submitted to 





York Insurance Department 
the fire organizations 


for their consideration and reactions a 
tentative plan for compiling an experi- 
ence exhibit on fire and allied lines. The 
exhibit is divided into three parts, one 
dealing with earned premiums and in- 
curred losses by lines of business, an- 
other with acquisition and field  super- 
vision costs and the third providing th 


loss ratio experience on New York Stati 


risks. On each of the many lines of in- 
surance the exhibit would itemize vari- 
ous losses and expenses. The acquisi- 
tion cost exhibit would be based on di- 
rect writings only and the New York 
State loss ratios would be shown on at 


incurred basis 


Boston Agents Resent 
Diversion of Premiums 


Boston agents feel that too great a 
percentage of the premium income of 
fire companies is going through company 


organizations, thus taking much desira- 
ble business out of agents’ hands. Presi- 
dent H. G. Fairfield of the Boston Board 
of Underwriters recommended that the 


growth of underwriters’ agencies b 
curbed when speaking last week befor 
the annual meeting of the board. H 
said the board must fight to retain for 
members all risks which properly belong 
to them. He advocated the establish- 
ment of a private financing company to 
be owned and operated by board mem- 


bers for the financing of premiums. Such 
a system is now in use among members 
of the New York State Association of 
Local Agents, Ince. 


Manager William H. Winkley, speak- 
ing about the volume of premiums avail- 
able for assessments to meet expenses 
of the board, said: 

“Boston, like other Eastern seaboard 
cities, has suffered greatly from reduc- 
tion of premium available for assessment 
purposes due to the diversion of com- 
modity insurance on imports, domestic 
shipments, and multi-location risks to 
marine or general cover forms, while the 
burden of inspection and rating of the 
warehouses and their contents must still 
be borne by our organization and _ the 
cost of this work defrayed bv a dispro- 
portionate percentage of assessment on 
the premiums that are reported to the 
Boston Protective Department.” 


COMPANIES’ CODE AMENDED 


\pproval has been secured from. the 
N.R.A. to amendments to the codes ot 
the fire and casualty companies to pro- 
vide for longer hours of labor during the 
period of the year when annual state- 
ments are being prepared. The amend- 
ment to the code of the National Board 
provides that employes in accounting, 
statistical and loss departments may 
work not more than fifty-four hours a 
weck for the first eight weeks of this 
year, provided that employes in_ these 


departments receiving less than $35 a 
week are paid not less than time and 
one-half for all hours worked in excess 


of the maximum hours per day or week. 
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LOYALTY GROUP 


NEAL BASSETT, President 


JOHN R. COONEY, Vice-Pres. ARCHIBALD KEMP, Vice-Pres. HERBERT A. CLARK, Vice-Pres. H. R. M. SMITH, Vice-Pres. 
W. E. WOLLAEGER, Vice-Pres. HERMAN AMBOS, Vice-Pres. E. G. POTTER, 2d V.-Pres. W. W. POTTER, 2d Vice-Pres. 
WALTER J. SCHMIDT, 2d V.-Pres. T. LEE TRIMBLE, 2d V.-Pres. OLIN BROOKS, 2d V.-Pres. 


FIREMEN’S INSURANCE COMPANY OF NEWARK, NEW JERSEY 


CAPITAL 


$ 9,397,690.00 Organized 1855 


NEAL BASSETT, Chairman of Board 
HENRY M. GRATZ, President 



































NEAL BASSETT, Chairman of Board 
J. SCOFIELD ROWE, Vice-Chairman 
H. S. LANDERS, President J. C. HEYER, Vice-President WINANT VAN WINKLE, Vice-President JOHN R, COONEY, Vice-President 
E. G. POTTER, 2d Vice-Pres. E.R. HUNT, 3rd Vice-Pres’t S.K.McCLURE, 3d Vice-Pres. T. A. SMITH, Jr., 3rd Vice-Pres, F. J. ROAN, 3rd Vice-Pres. 


THE METROPOLITAN CASUALTY INSURANCE COMPANY 





$ 1,000,000.00 OF NEW YORK Organized 1874 
NEAL BASSETT, Chairman of Board 
H. S. LANDERS, President WINANT VAN WINKLE, Vice-President J.C. HEYER, Vice-President JOHN R. COONEY, Vice-President 


"E. POTTER, 2d Vice-Pres. T. A. SMITH, 3rd Vice-Pres. FRANK J. ROAN, 3rd Vice-Pres, E.R. HUNT, 3rd Vice-Pres, S. K. McCLURE, 3rd Vice-Pres. 


COMMERCIAL CASUALTY INSURANCE COMPANY 





$ 1,000,000.00 Organized 1909 
WESTERN DEPARTMENT PACIFIC DEPARTMENT 
844 Rush Street, Chicago, Illinois 220 Bush Street, — 
HERBERT A. CLARK, Vice-President EASTERN DEPARTMENT San Francisco, California 
H. R. M. SMITH, Vice-President W. W. & E, G, POTTER, 2nd Vice-Presidents 
JAMES SMITH, Secretary 10 Park Place FRED W, SULLIVAN, Secretary 
png rice SOUTH-WESTERN DEPARTMENT 
CANADIAN DEPARTMENT NEWARK, NEW JERSEY 913 Gennneses 22.. Dalien, Tame 
461-467 Bay St., Toronto, Canada OLIN BROOKS, 2d Vice-President 
BEN LEE BOYNTON, Res, Vice-President 
MASSIE & RENWICK, Ltd., Managers - A. C. MEEKER, Secretary 




















JOHN R. COONEY, Vice-Pres. ARCHIBALD KEMP, Vice-Pres, HERBERT A. CLARK, Vice-Pres. H. R. M. SMITH, Vice-Pres. 
W. E. WOLLAEGER, Vice-Pres. HERMAN AMBOS, Mcp E. G. POTTER, 2d V.-Pres. W. W. POTTER, 2d Vice-Pres. 
WALTER J. SCHMIDT, 2d V.-Pres. T. LEE TRIMBLE, 2d V.-Pres. OLIN BROOKS, 2d V.-Pres. 

THE GIRARD FIRE AND MARINE INSURANCE COMPANY 
$ 1,000,000.00 Organized 1853 
NEAL BASSETT, President 
JOHN R. COONEY, Vice-Pres. ARCHIBALD KEMP, Vice-Pres. HERBERT A. CLARK, Vice-Pres. H. R. M. SMITH, Vice-Pres. 
W. E. WOLLAEGER, Vice-Pres. HERMAN AMBOS, Tie Pres E. G. POTTER, 2d V. -Pres. W. W. POTTER, 2d Vice-Pres. 
WALTER J. SCHMIDT, 2d V.-Pres. T. LEE TRIMBLE, 2d V.-Pres. OLIN BROOKS, 2d V.-Pres. 
THE MECHANICS INSURANCE COMPANY OF PHILADELPHIA 
$ 600,000.00 Organized 1854 
NEAL BASSETT, President 
JOHN R. COONEY, Vice-Pres. ARCHIBALD KEMP, Vice-Pres, HERBERT A. CLARK, Vice-Pres. H. R. M. SMITH, Vice-Pres. 
W. E. WOLLAEGER, Vice-Pres. HERMAN AMBOS, Vice-Pres. E. G. POTTER, 2d V.-Pres. W. W. POTTER, 2d Vice-Pres. 
WALTER J. SCHMIDT, 2d V.-Pres. T. LEE TRIMBLE, 2d V.-Pres. OLIN BROOKS, 2d V.-Pres. 
NATIONAL-BEN FRANKLIN FIRE INSURANCE CO. OF PITTSBURGH, PA. 
$ 1,000,000.00 Organized 1866 
NEAL BASSETT, President 
JOHN R,. COONEY, Vice-Pres. ARCHIBALD KEMP, Vice-Pres, HERBERT A. CLARK, Vice-Pres. . R. M. SMITH, Vice-Pres. 
W. E. WOLLAE: GER, Vice-Pres. HERMAN AMBOS, Myris E. G. POTTER, 2d V.-Pres. Ww. W. POTTER, 2d Vice- Pres. 
WALTER J. SCHMIDT, 2d V.-Pres. .- LEE TRIMBLE, 2d V.-Pres. OLIN ‘BROOKS. 2d V.-Pres. 
SUPERIOR FIRE INSURANCE COMPANY 
$ 1,000,000.00 Organized 1871 
NEAL BASSETT, Chairman of Board 
W. E. WOLLAEGER, President JOHN R. COONEY, Vice-Pres, ARCHIBALD KEMP, Vice-Pres. HERBERT A. CLARK, Vice-Pres. 
H. R. M. SMITH, Vice-Pres. HERMAN AMBOS, Vice-Pres. E. G. POTTER, 2d V.-Pres. W. W. POTTER, 2d V.-Pres. 
WALTER J. SCHMIDT, 2d V.-Pres, T. LEE TRIMBLE, 2d V.-Pres. OLIN BROOKS, 2d V.-Pres. 
THE CONCORDIA FIRE INSURANCE COMPANY OF MILWAUKEE 
$ 1,000,000.00 Organized 1870 
CHARLES L. JACKMAN, President NEAL BASSETT, Vice-President 
JOHN R. COONEY, Vice-Pres. ARCHIBALD KEMP, Vice-Pres, HERBERT A. CLARK, Vice-Pres. H. R. M. SMITH, Vice-Pres. 
W. E. WOLLAEGER, Vice-Pres. HERMAN AMBOS, Merci E. G. POTTER, 2d V.-Pres. W. W. POTTER, 2d Vice-Pres. 
WALTER J. SCHMIDT, 2d V.-Pres. . LEE TRIMBLE, 2d V.-Pres. OLIN BROOKS, 2d V.-Pres. 
THE CAPITAL FIRE INSURANCE COMPANY 
$ 300,000.00 Organized 1886 
CHARLES L. JACKMAN, President NEAL BASSETT, Vice-President 
UNDERWRITERS FIRE INSURANCE CO. OF CONCORD, N. H. 
$ 100,000.00 Organized 1905 
NEAL BASSETT, President 
JOHN R. Ag Vice-Pres. ARCHIBALD KEMP, Vice-Pres. HERBERT A. CLARK, Vice-Pres. H. R. M. SMITH, Vice-Pres. 
W. E. WOL LAEGER, Vice-Pres. HERMAN AMBOS, Vice-Pres. E. G. POTTER, 2d V. -Pres. W. W. POTTER, 2d Vice-Pres. 
WALTER J. SCHMIDT, 2d V.-Pres. T. LEE TRIMBLE, 2d V.-Pres. OLIN BROOKS, 2d V.-Pres. 
MILWAUKEE MECHANICS’ INSURANCE COMPANY 
$ 2,000,000.00 Organized 1852 
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My Old Friend Frank Sturtevant 

Frank Sturtevant, formerly an official 
of the Niagara-Caledonian group about 
1892, then New York 
for several companies, finally connecting 
with the Weed & Kennedy firm in New 
York, who were United States managers 
for the Svea, Netherlands, Aachen & 
Munich, as traveling general agent, at- 
tracted to his services a young man, then 
in a Troy, N. Y., office, by the name of 
Victor Roth, who became his assistant, 
and is now president of the Security of 
New Haven. 

Like myself, Vic. Roth received much 
valuable advice and training from Frank 
Sturtevant who was, and is, an able in- 
surance man, now in the local business 
Mr. Sturtevant was never demonstrative 
nor self-applauding, but when it came to 
fundamental matters in insurance, | 
knew no better adviser and_ helper, 
whenever | came to him for advice. He 
once sought me out to leave the Ger- 
mania and join his staff with the Aachen 
& Munich, which I considered a great 
compliment. At that time, being about 
30, I thought the Germania management 
would last forever, and that as long as 
I lived it would be governed by the then 


later traveling in 


E. U. A. Recommendations 
On Contingent Liability 


The Eastern Underwriters Association 
at a recent meeting adopted recommen- 
dations for fieldmen covering necessary 
protection against contingent liability 





arising in agencies in trusteeships. The 
recommendation follows 

“Provided an agency is trusteed or is op 
erated by a committee of fieldmen, or where 
the ownership of the expirations as been as 
signed to the company (ies), existing insurance 
should be endorsed or new insurance should he 
procured protecting the fieldmen composing the 
committee and their companies and tl agent 
jointly against liability of the following nature: 

“Automobile Liability, Public Liability, Work 
men’s Compensation and Employers’ Liability 

“In this connection, trustees hould avord 
taking over or having deeded to them real 
estate, as it might prove a liability rather than 
an asset When real estate is a potential asset, 
the obtaining of a mortgage, even a second 
one, will cause whatever equity the agent may 
have in the property to accrue to the com 
panies 5 

This recominendation of the committe¢ 


on agency balances is based on opinion 
of counsel that the relationship of prin- 
cipal and agent exists between the com- 
mittee and the local agent and that this 
relationship of principal and agent would 
also extend to the companies represent- 
ed by the trusteeship 


MURRAY AGENCY CHANGES NAME 

The P. A. Murray Agency of Mount 
Vernon, N. Y., which has been opera‘- 
ing successfully since 1906, has changed 
its name to Murray, Schoen & Morgan 
Inc. Philip A. Murray is president of 
the agency and the other 
Charles J. Schoen, secretary-treasurer, 
and W. V. Morgan, vice-president, ar¢ 
well-known to insurance men in New 
York state and to assureds in Westches- 
ter County 


nie mbers, 


LECKY’S 50TH ANNIVERSARY 

Robert Lecky, Jr., of Richmond, Va., 
completed fifty years in insurance on 
January 1. He is one of the best known 
agents in the South and has received 
congratulations from many insurance 
company men and producers 








= 
i 








January 19, 19% 








TALES of the ROAD 


By E. H. HORNBOSTEL, | 
New York State Agent, Firemen’s of N. J. 


officers or successors of their choosing 
But one never knows, more’s the pity. 


\t one time, while at Syracuse, N. Y., 


our German agent, Mr. Loehr, Sr., in- 
vited me to his house, and regaled me 
with some excellent claret, which he 


himself manufactured from his own 
grapes, a custom widespread among the 
German population of upstate towns. 
Mr. Loehr insisted that I take some of 
his wine with me to the hotel and then 
home. The fact that it was hardly prac- 
ticable to carry this jug with me on a 
three weeks’ trip did not appeal to him 
at all, so I had to take it. 

When I entered the hotel lobby Frank 
Sturtevant was sitting there and of 
course it was “pie” to his fun-loving 
nature to note the fact of myself and 


jug combined, to comment on it and 
spread the news, after embellishing it 
handsomely If he reads this, I can 
imagine hearing his quiet chuckle He 


out of it, and so did | 
as the years rolled by. He always likes 
to tell this story, and he gets so much 
fun ont of it that [ hate to interrupt him 
when he is telling it, and haven’t the 
heart to tell him that he is “romancing” 
about a lot of the details which he has 
woven into the episode. 


got a fot of fun 


N. Y. FIELD CLUB OFFICERS 

Kenneth Cole, the new president of 
the Western New York Field Club, 
which held its annual meeting recently 
at the Powers ‘Hotel in Rochester, N 
Y., is an independent adjuster. The club 
is composed of special agents, adjusters 
and other fieldmen of fire companies. 
Vice-President Edward A. Spaulding 
represents the Rochester American and 
Secretary-Treasurer Arthur L. Jahnsen 
is with the Employers. Members of the 
executive committee are as_ follows: 
Robert Forrester, Fire Companies’ Ad- 
justment Bureau, Inc., chairman; How- 
ard Fetter, Crum & Forster; John 
Forbes, Sun, and William Porter, branch 
manager of the Automobile of Hartford. 
Harold Bross of the Continental group 
is the retiring president of the field club 


AGENT MUST PAY OWN FINE 

The arbitration committee of the New 
York Fire Insurance Exchanve has ruled 
that the payment of a fine of any agent 
by a company is a violation of the agen- 
cy compensation rules of the Exchange. 





Capital 
$500,000 





For SAFE PROTECTION 


Investment policies, underwriting practices and all other activities of 
this legal reserve stock casualty insurance company have been designed 
to provide policyholders with the safest protection possible. 


Informed insurance buyers everywhere are specifying Amezican Motorists 
protection when placing their Automobile and other casualty insurance. 


AMERICAN MOTORISTS 
INSURANCE COMPANY 


James S. Kemper, President 


Home Office: Sheridan Rd. at Lawrence Ave., Chicago 


New York — Philadelphia — Boston — Syracuse — Los 











ROYAL EXCHANGE ASSURANCE (1720) | 


FIRE and MARINE LINES 1 


PROVIDENT FIRE INSURANCE CO. 
FIRE LINES 


CAR & GENERAL INS. CORP., LTD. | 
CASUALTY LINES 1 


95 Maiden Lane, New York | 

















Oo. J. PRIOR, PRESIDENT 





INCORPORATED 1868 


The Standard Fire Insurance Co. | 
oF NEW JERSEY | 


TRENTON, N. J. 
} 
lf 


R. J. CAREY, SECRETARY 





TO REVALUE NEWARK PROPERTY 

The plan to revalue every piece of 
property in Newark, N. J., for tax pur- 
poses will affect general fire insurance 
coverage, it is contended by underwrit- 
ers. Many of the present buildings in 
the city have been standing for years 
and have been assessed and insured at 
their former value, more to cover the 
mortgage than anything else. The value 
of many buildings has been kept at a 
high rate and while during the past few 
vears the insurance coverage has been 
decreased on account of the depression, 
the owners feeling that they could not 
keep up the high insurance coverage, 
yet the revaluation of such buildings 
may still further reduce the insurance 


coverage, 


WALMSLEY OUT AS CHAIRMAN 


R. M. Walmsley is retiring as chair- 
man of the Louisiana Insurance Com- 
mission of three members but not as a 
member of the commission. He says 
that he will resort to the courts to re- 


tain membership if necessary because of 
the opposition from Senator Huey P 
Long. The commission at a recent ses- 
sion approved a definition of a local 
agent and a rule prohibiting local agents 
ceneral from functioning in 


same office. 


FAUNCE OIL CO. MANAGER 

James G. Faunce is now manager of 
the insurance departyient of the Atlantic 
Refining Co. in Philadelphia, succeeding 
the late Nelson EF. Long. He was asso- 
ciated with Mr. Long in this work for 
more than fourteen years and will be as- 
sisted by John G. Long, a son of Maurice 
1). Longe, general agent of the Insurance 
Co. of North America. 


and agents 


the 


‘Assets over 
$3,750,000 


Angeles — San Francisco — Seattle 





223RD YEAR 


SUN 


INSURANCE OFFICE, LIMITED 


FOUNDED 1710 
United States Branch 


55 Fifth Ave. New York 
Western Department 
Wrigley Bldg., 410 N. Michigan Ave. 
Chicago 
Pacific Department 
and Sacr Sts. 
San Francisco, Cal. 


N. W. Cor. 




















Registrations Begin For 
Institute Examinations 
| 


Registration for the examination oi 
the Insurance Institute of America, Inc 
is now under way, and judging from th 
larger classes it is expected that th 
number will surpass that of last year 
The closing date is February 1. 0h 
January 5 the committee on educatior 
met to complete all arrangements for 
the examinations. 

Examination centers are already estab- 
lished at Atlanta, Ga., Baltimore, Boston 
Cedar Rapids, Ia., Chicago, Greensbor 
N. C., Indianapolis, Manchester, N. H 
New Haven, New Orleans, New York 
City, Philadelphia, Rockford, Ill, Sar 
Francisco, Seattle, Springfield, Mass 
Stevens Point, Wis., Utica, N. Y., Van- 
couver, B. C. and Winnipeg, Man. Other 
centers may be established as the regis 
trations are received. 

TEXAS RATE HEARING JAN. 18 

More than fifty proposed changes it 
the Texas general basis schedules fo 
fire and windstorm insurance, the ap- 
proved forms and policies and the rules 
and regulations for the writing of fire 
windstorm and hail insurance were cot- 
sidered at a hearing held before th 
Texas Board of Insurance Commission: 
ers at Austin yesterday, January 18. Re 
ductions in rates were asked for 
number of counties and for several type 
of special risks. 





PACIFIC COAST MERGER 

The Pacific Coast department of Fre’ 
S. James & Co. has been merged with 
the Coast organization of Cravens, Dat 
gan & Co. and a new firm known @ 
Cravens, Dargan & Fox has been form 
ed. E. C. Fox, president of the Cal 
fornia corporation of Fred S. James & 
Co., is the new member of the reorgat 
ized firm. Mr. Fox and Malcolm Cra 
vens in San Francisco will manage th 
Coast operations. This consolidation 
does not affect Cravens, Dargan & C 
of Houston, Tex. 
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Insurance Encouraged 
By Industrial Reports 


TRENDS ARE NOW FAVORABLE 


Dun & Bradstreet Says 1933 Ended with 
Industry on an Improved Level 
of Activity 


The fourth quarter of 1933 was a pe 
riod of continuous industrial 
Industrial sales were, in many instances, 
the greatest of any three-month period 
in the past four years. The wages of 
thousands of industrial workers were 
raised and several millions of persons 
returned to gainful occupations, while 
the decline in industrial activity was 
considerably less than seasonal, accord- 
ing to a survey of industry for the fourth 
quarter of 1933, which has just been 
completed by the Research Department 
of Dun & Bradstreet, Inc 

“The program of the National Recov- 
broadened 


progress. 


ery Administration vreatly 
during this period,” the survey points 
out. “as more and more of the great 


basic industries commenced to operate in 
accordance with the terms of specific 
N.R.A. codes. As the recovery program 
moved ahead with increasing vigor, 
tanzible evidence of business improve- 
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ment became visible throughout the en- 
tire nation. During the final months of 
1933 practically every branch of busi- 


ness reflected this broad forward move- 


ment The scope ot these gains was 
present in the trends in each of the 
seven primary factors during — this 
period 

“In the fourth quarter,” the survey 


continues, “the downward trend of fail- 
ures was uninterrupted, bringing the 
total for the full year to the lowest level 
in the past decade, while the stability 
of commodity prices was shown by a 
rise in the index number of 214% from 
the year’s low position. The definite 
improvement, which appeared in the em 
ployment figures for the third quarter, 
accelerated greatly in the fourth 


was 

quarter, with a striking improvement in 
the average salary and wage scales paid 
by industry. 

“The general average of industrial 
sales rose 24% during the fourth quar- 
ter, while industrial activity was well 
sustained, the December level being 
nearly 10% above that of January. Bank 
clearings, which have been extremely 
sensitive to the trend of general busi- 
ness during the last four years, and 


which form one of the primary commer- 
cial indicators, totaled nearly 6% higher 
than during the fourth quarter of 1932.” 
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Exchange Defers Action 


On Courtesy Policies 

The New York Fire Insurance Ex- 
change last week deferred action on a 
proposed amendment to the agreement 
to prevent the payment of remuneration 
to agents on business written as rein- 
surance of any company connected with 
any company represented in the agent’s 
office. There has been considerable 
complaint about the extensive and im- 
proper use of courtesy policies resulting 
in violation of Exchange rules. These 
courtesy policies of well-known parent 
companies are issued to assured of agents 
representing subsidiaries when the as- 
sured objects to accepting the contracts 
of affiliates. 

Many members of the Exchange are 
opposed to eliminating entirely the priv- 
ilege of issuing courtesy policies while 
opposed to wholesale abuse. The whole 
subject was referred back to the arbi- 
tration committee for further considera- 
tion 


\ proposal that single state reporting 
forms “A” and “B” covering on two or 
more locations be adopted for use in 
the territory of the New York Fire In- 
surance Exchange was defeated at last 
week’s meeting of the Exchange. 
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PURPOSEFUL PIONEERS 


ITH the purpose of a pioneer, with faithful adherence to 
the highest ideals of its founders, with a reiterated pledge — 
of loyalty to its producing agents, the ‘Springfield Group” of 
Fire Insurance Companies pushes onward through the years, each 
year a milestone of accomplishment and progress. 


ing companies are good companies to represent. 


THE SPRINGFIELD GROUP OF FIRE INSURANCE COMPANIES 





Harding & Lininger, Mgrs., Chicago 


CONSTITUTION DEPARTMENT, Springfield, Massachusetts 
SENTINEL FIRE INSURANCE COMPANY, Springfield, Massachusetts 
MICHIGAN FIRE & MARINE INSURANCE COMPANY, Detroit, Michigan 
NEW ENGLAND FIRE INSURANCE COMPANY, Pittsfield, Massachusetts 


SPRINGFIELD FIRE AND MARINE INSURANCE COMPANY 


Chartered 1849 Cash Capital, $5,000,000.00 
SPRINGFIELD, MASSACHUSETTS 
GEORGE G. BULKLEY., President 


John C. Dornin, Mgr, San Francisco. 


W. E. Findlay, Mgr, Montreal 


1934 
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Chicago’s War on Auto 
Thieves Makes Progress 


Chicago’s drive against automobj| 
thievery moved forward under renewed 
impetus last week as a result of the ney 
auto court and grand jury investigation 
The grand jury returned indictments 
amainst thirteen persons for automobil 
theft, most of whom were youths. [|p 
the meantime Judge Joseph A. Graber 
of automobile court bound over aboy 
fifteen persons to the grand jury. 

\lso of special significance is the fact 
that the first person sentenced in th, 
new court was a second hand dealer be. 
cause of his failure to procure a licens 
and also to keep accurate record of used 
parts bought and sold as required by the 
new auto certificate of title law. Judy 
Graber sentenced Ray Wittl, the defend. 
ant, to ninety days in jail and fined hin 
$100 when he learned that Wittl had 
been placed on probation last summer 
after selling stolen automobile tires. The 
deal also was carried into boys’ 


new ea 
court where Judge J. William Brooks 
has succeeded Judge John Gutknecht, 


whose leniency towards young offenders 
caused the creation of the new aut 
court 


Fire Losses Last Year 
Were 28% Below 1932 


Fire losses in the United States in 1933 
are estimated at $316,897,733 as against 
$442,143.311 for 1932, according to the 
National Board of Fire Underwriters 
The drop of $124,245,578 represents a de- 
cline of 28%. In 1931 fire losses totaled 
$452,017,026. Losses for December, 1933, 
increased $5,000,000 above the November 
fieure to $27,897,733, but were much low- 
er than for the corresponding month of 
1932 and 1931. In December a year agi 
the losses amounted to $39,190,506 while 
the December, 1931, total was $40,514,368 
In 1928 and also in 1919 the fire 
dropped below $320,000,000. 


Loulwiiie a Will Be 
80 Years Old February 15 


The Louisville (Ky.) Board of Fire 
Underwriters, which will be cighty years 
of age on February 15, held its annual 
meeting last week. Following its usual 
custom, officers elected last January were 
re-elected for a second term. They are 
tc. = 
Vauehan, vice-president; while Peytor 
B. Bethel, executive secretary-treasurer, 
who joined the board in the early win- 
ter, is now starting his first year. 


losses 


N. F. P. A. MEETING TOMORROW 
The directors of the National Fire 
Protection Association will hold a meet- 
ing tomorrow at the Chalfonte-Haddon 
Hall Hotel in Atlantic City. Sumner 
Rhoades, manager of the Eastern Un- 
derwriters Association, is president 


the N. F. P. A. 
LOSES LICENSES 


The licenses of Albert A. Levine, 
Brooklyn, general broker and life agent, 
have been revoked by Superintendent 
Van Schaick. He was charged with ac- 
ceptine a fee for services rendered in 
the adjustment of a fire loss without 
proper certificate of authority. 


AGENTS’ MEMBERSHIP DRIVE | 

The New York State Association otf 
Local Agents, Inc., conducted a vigorous 
four-day membership campaign this week 
as did also the state associations in New 
England, New Jersev and Pennsylvania 
J. W. Rose of Buffalo, former president 
of the New York State Association, 15 
chairman of the membership committee 
of the state body. 


PEARL NAMES W. B. BRANDT 

The Pearl of London has appointed W 
B. Brandt & Co. of San Francisco as 
inland marine general agents on the Pa- 
cific Coast and in the mountain field 
The Pearl did practically no inland bust- 
until it joined the Inland Marine 
Underwriters Association two weeks ago 


ness 





Swope, Jr., president; W. Vulver | 
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RROW walls of steel from keel to far above the cow line. Each door in those : Fn os GF, 

~ Bee walls is so safely watertight that, even though an entire section should be urity rsf 
ea mn flooded, the ship will remain afloat. Loss is restricted to the flooded section. 
on Ue Insurance cannot prevent loss. Insurance transcends loss. Insurance ROYAL 


lent of indemnifies! Prompt payment keeps the business ship afloat when a// its INSURANCE 
material sections are destroyed. 
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“ee Club of Pittsburgh 
To Hold Annual Meeting Feb. 19 


The Insurance Club of Pittsburgh will 
hold its eighth annual dinner and dance, 
following a day of sales discussions, on 
February 19 at the William Penn Hotel. 
This event has become an annual gath- 
ering of insurance men of western Penn- 
sylvania and has attracted wide atten- 
tion. It has usually been attended by a 
number of home executives and_ field 
men. This year the program consists of 
sales talks on various subjects during the 


day. These sales talks will be under the 
auspices of the different group organiza- 
tions 

The Pittsburgh Agents Association 


will provide a speaker on fire insurance; 
the Surety Association a speaker in their 
particular line; the Accident & Health 
Managers Association a speaker on dis- 
ability coverage or salés; the Smoke and 
Cinder Club a speaker on some phase of 
the fire insurance business, and the Cas- 
ualty Association a speaker on sales of 


casualty insurance. These talks will not 
conflict with each other and it will be 
possible for the agents to hear every 


lecture. At the dinner a number of hom 
office executives and field men will be 
honor guests. There will be one or two 


outstanding nationally known speakers to 
be announced later. Following the din- 
ner there will be dancing 

There was a meeting of the commit- 
tees in charge on Wednesday to prepare 
plans for this occasion. The chairmen 
of the various committees are as follows: 
Sales congress, Benj. F. Davis; speakers, 
\. C. Supplee; dinner and dance, E. W. 
Murphy; entertainment, D. W. Speidel 


G. L. BURNHAM AETNA DIRECTOR 

George L. Burnham, 
\etna (Fire), was this week elected a 
director of that company and also of the 
World Fire & Marine and the Century 
Indemnity. He has been a director of 


treasurer of the 


the Piedmont of Charlotte, N. C., sinc 
control of that company was acquired 
by the Aetna in 1930. 


Mr. Burnham is a native of Hampton, 


Conn., where he was educated in public 
and private schools. He was employed 
in the agency of General Leonard A. 


Dickinson before 
office accounting 


joining the Aetna home 
department in 1893. He 
served as assistant cashier and cashier, 
and in 1919 was elected to the office of 
comptroller. Four years later he was 
elected treasurer of the Aetna; also of 
the World and the Century Indemnity 
upon organization of these subsidiaries. 


MASS. ADOPTS MARINE RULING 


Commissioner Merton L 
3rown of Massachusetts has announced 
that the terms of the uniform definition 
and interpretation of marine and trans- 
portatio ~ underwriting powers approved 


Insurance 


by the National Convention of Insurance 
Commissioners naa ame effective in the 
Bay State as of January 15. Outstand- 


ing policies will be permitted to run to 
their normal expirations if issued for on 
year or less and to the next anniversary 


of the date of attachment where the 
policie s are either continuous or written 
for more than one year. This rulin: 
will not affect the charter rights cf 


Massachusetts companies 


BEGG’S DUTIES ENLARGED 
John W Begg, 
York local office 


manager of the Ney 
of the Atlas Assurane: 


has been made manager also of the brok- 
erage and service department. He joined 
the Atlas last year when it re-established 
its city department under his direction 
I. U. B. MEETING TODAY 
The advisory committee of the Inter- 
state Underwriters Board will meet this 
morning and the new governing con 
nuttee will hold its first meeting on 
Thursday, February 1, at which time it 
will elect a chairman for this year 


program, Wm. F. Stumpf, Jr.; publicity, 


Henry W. Abbott; reception, E. E. Cole, 
Jr.; guests, P. C. McKnight; finance, A. 
W. Pardew; tickets, H. S. Bepler; floor, 


C. A. Reid; door, C. W. Elton. 

Officers of the club for 1934 are as 
follows: John J. O’Donnell, president; 
\lbert C. Supplee, vice-president; R. H. 
\lexander, vice-president; H. S. Bepler, 
secretary and treasurer. The directors 


are A. W. Pardew, chairman; A. C. Dar- 
ragh, Benj. F. Davis, J. W. Henry, IJr., 
Jay M. Holmes, A. A. Rohrich, C. E. 


Schick and 1D). W. Speidel. Charles H. 
Bokman is general chairman of the din- 
ner and dance committee, and Ralph H. 
\lexander is assistant general chairman. 


J. V. HERD VICE-PRESIDENT 





Promoted by Three Companies in the 
Fire Association Group; Was Sec- 
retary for Several Years 
J. Victor Herd, 


who has served as sec- 


retary of the Fire Association, Reliance 
and Victory since 1930, was last Friday 
clected vice-president of these three 
companies. After long previous associa- 
tion with the senior officers of these 
companies Mr. Herd went to Philadel- 
phia with the present management in 
1930. Previously he was associated with 


the Niagara Fire in New York and was 
also in the field in several Middle West- 
ern states. He is the son of John Herd 
of the Scottish Union & National at St 
Louis. 
FIRE COMPANY AUTO RESULTS 
Automobile fire, theft and = collision 
premiums for 1933 are believed to have 
declined about 20% from the 1932 total 


and are about 50% off from the 1929 | 
figure. The decline is due largely to the I 


fall in value of old cars and the fact that 
many car owners do not carry any fire 
or theft insurance at all. However, to 
offset the decline in premiums there has 
been a sharp drop in losses and the logs 
ratio should be below 50%. On an earned 
premium basis, losses in the East wil 
be around 7% under the 1932 figure. 


MILNE HONORED IN BOSTON 

W. LD. Milne of the Eastern Under. 
writers Inspection Bureau, who was 
transferred recently from Boston to Ney 
York City, was presented with a travel- 
ing bag and a brief case by the engineers 
of the Boston office of the inspection 
bureau in Boston last Friday. Congrate. 
lations were also heaped on Gorham 
Dana, former head of the bureau, wh 
is leaving in a few davs for a trip around 
the world. 
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PROTECTION @ | 


A.D.T. advertising to the country’s executives through 
the pages of Nation’s Business is stressing the eco- 
nomic value of COMPLETE PROTECTION... insurance 
plus adequate protection equipment under constant 
supervision. .. (| Every installation of an A.D.T. 


Protection systems: 


PROTECTION. 








NATION'S 
| The coupon will bring literature 
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A.D.T. representatives will be glad to help you work 
out practical, money-saving suggestions for your | 
policyholders — call on them. 


The modern answer to adequate fire 
protection is AUTOMATIC (electrical) 
It stands guard over 
every foot of your plant at the same 
time—day and night—ready to detect 
fire and summon the fire department 
at the first breath of flame. 


A D.T. AUTOMATIC (electrical) PRO- 
TECTION SERVICES make it possible 
for you to rearrange and improve 
your present protection facilities and, 
at the same time, bring about imme- 
diate and substantial economies. 










protection system is one less worry for the under- 
writers!...The loss record is the PROOF! 


Show your clients how to obtain BETTER PROTECTION 
by recommending A.D.T. Central Station Automatic 


SPRINKLER SUPERVISORY SERVICE 
AERO AUTOMATIC FIRE ALARM SERVICE 


(for unsprinklered properties) 


BURGLAR ALARM SERVICE 
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Four Promoted By Rhode Island; 
Pieper and White Vice- Presidents 


Clifford E. Pieper, recently advanced 
from the position of secretary of the 
Rhode Island and the Merchants of 
Providence, R. I., to become a vice-pres- 
ident and secretary, has been in insur- 
ance since 1917. In that year he served 
with Chubb & Son, New York marine 
underwriters, before joining the Ameri- 
can army where he was commissioned 
4 second lieutenant in the air service in 
1918. After the armistice he returned 
to Chubb & Son and served in various 
departments until June, 1920, when he 
resigned to become manager of the 
marine department of the Neale-Phypers 
Co. in Cleveland. 

Mr. Pieper supplemented this early 
training by engaging in the general in- 
surance business before joining the 
Rhode Island group on May 1, 1926, as 
special agent in Ohio under Special 
Agent Freeman Wilson. He remained 
in the field for more than two years, 
doing special agency work for the com- 
pany in Kentucky, Tennessee, Wiscon- 
sin, Minnesota, North and South Da- 
kota. 

Went to Home Office in 1928 


In October, 1928, Mr. Pieper was 
transferred to the home office in Provi- 
dence as manager of the automobile de- 
partment and on February 27, 1930, was 
elected assistant secretary of the com- 
panies under the Rhode Island group 
management. He was advanced to sec- 
retary on June 23, 1932, with executive 
duties of field and special agent con- 
tact and supervision. His election as 
vice-president and secretary came on 
December 28 last. Mr. Pieper is a son 
of President Emil G. Pieper of the Rhode 
Island. 

Jesse B. White, also promoted to vice- 
president and secretary from the post 
of secretary, has spent his entire insur- 
ance career with the Rhode Island and 
the Merchants. He joined the group 
twenty-two years ago and for awhile 
was special agent in eastern Pennsyl- 
vania and Maryland and later in west- 
ern Pennsylvania. On his return to the 
home office in Providence he was ap- 
pointed assistant secretary 
last year became secretary in charge of 
the Southern department. Now he has 
charge of both the Western and South- 
ern departments. 

R. C. Weigel, who was promoted on 
December 28 to assistant secretary in 
charge of the personnel and accounts 
department, was accountant for the 
Royal and chief accountant for the 
Skandia from 1920 to 1926. During that 
period the Royal acted as United States 
Manager for the Skandia. For the next 
five years Mr. Weigel was chief account- 
ant for the Queensland and in 1931 he 
became a special accountant for the 


ADJUSTER GUILTY OF ARSON 
Samuel Wurzberg, junior partner in 
the fire loss adjusting firm of Shields 
& Wurzberg of Brooklyn, was recently 
convicted of arson in the second degree 
by a jury in the court of County Judge 
Franklin Taylor in Brooklyn. He was 
remanded for sentence. He and his part- 
ner, Ernst J. Shields, were arrested in 
November after a firebug named Sam- 
tel Skoblow had confessed to setting 
More than fifty fires in Brooklyn in or- 
der to secure insurance money. Shields 
IS now out on bail awaiting trial. The 
Campaign against this arson ring in 
Brooklyn is being conducted by the dis- 
trict attorney’s office with the co-op- 
ration of the National Board of Fire 
nderwriters and the loss committee of 


the New York Board. 








ALLEMANNIA FIRE DIVIDENDS 
,irectors of the Allemannia Fire of 
Pittsburgh recently declared the reg 
ular dividend of 214%, or 25 cents a 
Share, and an extra dividend of 1%, or 
10 cents a share. 


and early - 


Phoenix Assurance. He joined the Rhode 


Island in 1932 as comptroller. 


J. Paul Rutter, newly elected assistant 
secretary in charge of the investment 
portfolio, was a salesman prior to 1924 
when he became a member of the bond 


department of the 


Bankers 


Trust Co. 


From 1927 to 1930 he was assistant man- 
ager of the Newark office of Orvis Bros. 


& Co. 


His next connection was with 


Kean Taylor & Co., a security’ house. 


In May, 1932, Mr. 


Rutter joined 


the 


Rhode Island with supervision over the 


investment portfolio. 


LAHR WITH FIRE ASS’N HERE 
Henry W. Lahr has been appointed 
the brokerage 
department in the 
office of the Fire 
delphia. He succeeds Fred Wrenn, now 
with Chubb & Son. 
Mr. 


British 


and service 
York branch 
\ssociation of Phila- 


manager of 


New 


In insurance for 
Lahr served 
& Mercantile, 
National 


nineteen has 
the 


Northern 


years 
North 


Assurance, 


with 
Liberty 


and American Colony. 


AMERICAN RESERVE DIVIDEND 

Directors of the American Reserve of 
New York have declared a dividend of 
fifty cents a share, payable February 1 
to stockholders of record January 15. 


R. E. BROWN RETIRES 
Robert E. Brown has retired from ac- 
tive connection with the Richmond gen- 
eral agency of Gordon, Brown & Carter, 
president 
B. P. Carter succeeds him 


of which he has been since 
January, 1932. 
as president and also becomes treasurer 
of the Mr. 
connection with the fire insurance busi- 
ness dates back to 1902 when he joined 
the general agency in Richmond of Colo- 
nel John W. Gordon. In 1918 he was 
admitted to the firm, the agency becom- 
3rown. Following the 
death of Col. Gordon in 1928 he carried 


on the agency alone until the merger in 


general agency. 3rown’s 


ing Gordon & 


1932 with the Carter agency. 
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When MisfortuneStrikes 


Ex COURAGED by sounder hopes of business improvement, agents 
and companies may step forward during 193 4 with old-time courage 
and confidence. 


The Agent, most valuable to his community, realizes the assured 
relies upon him to arrange necessary protection and, more important, 
to place his insurance in companies of proven strength and character. 


The Strength, Permanence and Stability inherent in the character 
and financial structure of Fireman's Fund companies are agency 


assets of real value. 


The agent who represents a company of the Fireman's Fund 
Group can sell with unbounded confidence and assurance, knowing 
that the policies of any of these companies are always worth par 
when misfortune strikes. 


Tire Automobile Marine : Casualty - Fidelity « Surety 


° 


New York 


IREMANS FUND GROU 


remans Fund Insurance Company ~ Occidental Insurance Company 


Home Fire & Marine Insurance Company 
Firemans Fund Indemnity Company ~ Occidental Indemnity Company 


Chicago 


- SAN FRANCISCO — : 


Boston - Atlanta 
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Comprehensive Auto Policy Seen 
Needing Revision To Be Popular 


Company Officer Disagrees With Viewpoint That Form Can 
Be Sold Widely as Now Written; Would Limit 
Deductible to Collision 


Eastern Underwriter 
by a well-known com- 


Last week The 
published an article 


pany officer pointing out the advantages 
of the comprehensive automobile policy 
now available to car owners and urging 
agents to sell this form. Another com- 
pany executive equally prominent, this 
a likewise favors the sale of the com- 

chensive policy but believes that this 

ontract would meet with much greater 
favor with the public if certain revisions 


were made. Following is the latter’s an- 
alysis of the problem of increasing the 
popularity of the comprehensive automo- 
bile policy: 


The analysis of the comprehensive au- 
tomobile policy contained in the January 
12 issue of The Eastern Underwriter sets 
forth the various advantages of the com- 
prehensive form and outlines quite ad- 
eutaly a number of the reasons why 
this form was introduced in the Eastern 
and Western territory in 1932 and sub- 
sequently in the Pacific Coast territory. 

However, this article pee not bring 
out clearly the reasons why the com- 
prehensive automobile policy has met 
re little success. Aside from the angle 
of being introduced at a time when sales 
of any kind of insurance protection were 
being rendered more difficult by the 
pressure of economic necessity compell- 
ing many car owners to reduce their pro- 
tection even below the safety point, the 
present form has not met with approval 
from the local agents who must be 
pended upon to sell it. Many agents 
who will admit that they have been neg- 
lecting fire and theft insurance because 
of the small premiums involved have 
proved completely apathetic to the com- 
prehensive automobile form as originally 
introduced and as it now stands 

In order to stimulate sales with 
thing new and different, it is necessary 
to convince the salesman (in this case 
the local agent) that the article in ques- 
tion is something that his customers 
should really want. Unless he himself 
is sold on the product, you cannot ex- 
pect the salesman to get satisfactory re- 
sults, and that is where the present form 
of comprehensive automobile policy met 
a stumbling block far greater than the 
economic situation 


de- 


some- 


So let us look into the reasons why 
so many local agents do not attempt to 
sell these comprehensive automobile pol 


icies to their clients. 

Why Agents Do Not Enthuse 
objections to the 
deductible fea- 
(All Risk) au- 


authorized, we 


Tearing apart the 
straight- aencan-tietened 
ture of the comprehensive 
tomobile policy as now 


very readily find that: 
1. While the full cover comprehensive 
automobile policy actually extends insur 


ance protection against all and sundry 
physical loss of or damage to the car in- 
sured (excepting wear and tear, depre- 


ciation and such things definitely ex- 
cluded), it necessarily includes full cover 
collision and the cost is consequently too 
high for any save the wealthy car owner 
who can afford to disregard the cost of 
protection entirely. Very few car own 
ers feel that they can entirely disregard 
the cost in order to secure the very best 


possible insurance protection, so the 
market for this full cover form is ex 
tremely limited 

2. In making the deductible clause 
apply to any and all losses, the present 


form of comprehensive policy encounters 
serious objections from many agents who 
put forth the following arguments against 
it: 

The average car owner has been ac- 
customed for years to receiving full pro- 
tection against small fire and theft losses 
and as the practice developed of adding 
plate glass, tornado, windstorm, flood, 
riot, aircraft, ete., no deductible has been 
applied to any of these perils. Not only 
has the car owner been educated (in 
most territories) to a full cover on all 
perils usually carried, but the agents have 
cial that the servicing of such small 
losses as do occur gives them their best 
opportunity to demcuaiane their useful- 
ness to their clients. Most small fire, 
theft, etc., claims are taken care of by 
the local agents, which brings down the 
expense of handling and certainly ena- 
bles the agent to improve his relations 
with his client. 


Specific Objections to Deductions 


3. In commenting on the objections to 
the deductible feature as applicable to 
coverages other than collision, it should 
be obvious that a_ straight-across-the- 
board deductible clause practically elim- 
inates a coverage such as plate glass 
breakage or malicious mischief or van- 
dalism where the total loss from the peril 


can hardly ever exceed the deductible 
amount. By so doing, the over-all de- 
ductible plan removes some of the best 


arguments for the comprehensive 
policy; for the agent will not sell his 
client the idea of a broad cover against 
practically any insurable hazard when he 
must immediately supplement his sales 
argument by explaining that under the 
deductible plan the car owner really does 
not secure protection against several of 
the unusual hazards and is also giving 
up the privilege he has long enjoyed of 
collecting small fire and theft losses. 
Quite a number of responsible under- 
writers in Eastern territory have checked 
this point carefully with many agents 
during 1933, and their conclusion is that 
approximately 99% of the agents will not 
attempt to sell the straight-across-the- 
board deductible form of comprehensive 
policy. The correctness of this conclu- 
sion is attested by the small volume of 
premiums developed under this form, 


sales 











MARINE INSURANCE 
for over 90 years 
a 


OCEAN 

INLAND 

YACHT 
TRANSPORTATION 

















ATLANTIC MUTUAL 
RECOGNIZES AND PAYS 
COMMISSION TO BROKERS 


Write our Brokerage Department 
for detailed information 


ATLANTIC MUTUALINSURANCECO. 


CHARTERED 1842 
Home Office: 49-51 Wall St. (Atlantic Bldg.) New York 


BRANCHES: 
BOSTON - CLEVELAND - - CHICAGO 
PHILADELPHIA BALTIMORE WASHINGTON 


Atlantic Mutual accepts business 
from brokers and pays commis- 
sions in the same manner as 
other companies. 

Atlantic Mutual is strong fi- 
nancially and writes a _ non- 
assessable profit sharing policy, 
at the usual market rates. Pres- 
ent cash dividend 15% 

This company is the largest 
mutual marine and transporta- 
insurance company in the 
world, and is over 90 years old. 
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even under intensive effort on the part 
of company executives and field men. 
What Local Agents Want 

The result of this study of the com- 
prehensive policy as now offered to the 
motoring public has convinced most 
agents and many company underwriters 
that a revised form which would offer 
the car owner a broad form protection 
on all perils excepting collision would be 
so readily saleable to the better class 
car owners that it should materially in- 
crease the volume of automobile premi- 
ums. Permitting the inclusion of colli- 
sion on whatever deductible basis might 
be selected by the car owner would allow 
a variance in cost that should decidedly 
stimulate sales of this broader form of 
insurance protection. 

Hundreds of local agents who have 
been consulted about this problem do not 
hesitate to say they would welcome a re- 
vised policy along these lines which 
would carry an increased minimum pre- 
mium for the combination of perils ex- 
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cept collision, and which could be use 
in combination with an appropriate de- 
ductible form of collision cover to pro- 
mote the sale of collision protection. Car 
owners today realize the menace of cdl- 
lision accidents, and are much more ger- 
erally receptive to the purchase of this 
protection, if it can be sold on a basis 
where the cost is not unreasonably high 
Says Revised Form Can Be Sold 

The demand for revision of the com: 
prehensive policy along lines that wil 
promote sales and assist agents and con- 
panies to restore their depleted volum 
of premiums has resulted in definite re- 
quests for a form which will extend ful 
cover against any kind of physical los: 
of or damage to the car (excepting the 
usual uninsurable exclusions) and ex: 








cepting collision and upset from the form | 


with provision for adding collision o1 
any desired basis where the car owner 
can be sold protection against this haz- 
ard. 

After four years of steadily depreciat- 
ing car values, resulting in a large pro: 
portion of the fire and theft premium 
being minimums, agents and companies 
are eager to offer a saleable automobil 
policy which will produce better premi- 
ums. They believe that with the auto- 
mobile industry on the up-grade, 19} 
will be the psychological time to get ott 
a broader and better policy that will par- 
ticularly appeal to those car owners wh 
find themselves in position to buy a new 
car. The 1934 buyer is inclined to pro- 
tect his investments in every way po 
sible, and this prudent policy can be util- 
ized advantageously in pushing the sale‘ 
of a more complete insurance protection 
than has ever before been available | 
motorists in this country. 

So the advocates of revision of the 
comprehensive automobile policy (ané 
they are numerous) are hopeful that the 
1934 automobile manuals will contail 
provisions for writing a revised form 0! 
comprehensive policy which will meet th 
objections outlined and will be of rea 
assistance in restoring fire company al 
tomobile premiums to their former levels 
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Ven Schaick Defends New York Dep’t 
As First Moreland Act Witness 


Took Over Fourteen Mortgage Companies Only As Last 
Resort, He Testifies; Why $100,000,000 R.F.C. 
Loan Did Not Go Through 


One of the most dramatic appearances 
in his busv career as New York Super- 
intendent of Insurance was made this 
week by George S. Van Schaick as he 
testified before Moreland Act Commis- 
sioner George W. Alger in vigorous de- 
fense of his administration of the New 
York Insurance Department and partic- 
ularly his handling of the rehabilitation 
proceedings of mortgage guaranty com- 
panies for which the investigation was 
primarily called. 

Mr. Van Schaick held close attention in 
the New York Bar Association building 
assembly hall as he described the disor- 
wanized condition of the Department 
when he assumed his duties in February, 
1931, on the insistence of then Governor 
Franklin D. Roosevelt. He testified that 
he was handicapped by an insufficient 
force of examiners and that he had so 
much difficulty in obtaining a legislative 
appropriation to increase the staff that 
he personally borrowed $17,500 to defray 
the expense of additional temporary ex- 
aminers until state funds were made 
available. 


Needed ng Tremendously 


Vigorously Mr. Van Schaick went into 
detail on his troubles in getting legisla- 
tive co-operation, telling how he had to 
appeal again and again to Governor 
Roosevelt for  : port. Finally in Feb- 


ruary, 1932, the Governor sent a special 
message to the legislature, urging that it 
assure the New York Department of an 


adequate examining force to ascertain 
the condition of the title companies. 

Mr. Van Schaick explained that he had 
asked for $25,000 to continue the tem- 
porary examiners at work until the end 
of the year, adding: : 

“I was crying for help. I spoke of 
what a makeshift these temporary exam- 
iners represented; that it was throwing 
on our shoulders such a problem as the 
Department never before had known.” 

“With all the force at my command I 
tried to make the legislature understand, 
just as I was trying continually to make 
the Governor understand, the problems 
of the Department. Repeatedly, in each 
of my reports to the legislature and in 
my appearances before the joint com- 
mittee, I spoke of the necessity. 

“How much can you cut your depart- 
ment, they wanted to know. I urged 
them not to apply their economy rule 
tomy Department and told them I need- 
ed more appropriations to carry on the 
work. 

Pointing out that the Insurance De- 
partment’s revenue exceeded by $2,450,- 
000 its annual expenditures, I told them 
that instead of turning this revenue into 
general state revenues the Department, 
as primarily intended, should be permit 
ted to maintain its operations out of its 
own revenues.” 


Finally Got $25,000 


Following the Governor’s message the 
leaders of both houses immediately 
sponsored the bill for the $25,000 appro- 
priation, Mr. Van Schaick continued, and 
it was granted. 

“You got your $25,000 appropriation. 
Was there anything you asked that the 
legislature failed to do?” asked Commis- 
sioner Alger. 

“Your statement is not exactly cor- 
rect,” replied Mr. Van Schaick. “In one 
case I asked for $25.000 and got $17,500. 
Then T asked for $25,000 and got it. But 


I called attention repeatedly to the fact 
that I needed permanent examiners. | 
said that I needed an examining force 
twice as large.” 

Worried Over Mortgage Co.’s in 1931 

When asked by Commissioner Alger as 
to when the condition of the mortgag: 
and title companies was first called to 
his attention Mr. Van Schaick said he 
realized in the fall of 1931 that becaus« 
of the slump in real estate values ther: 
would necessarily be great problems in 
connection with companies interested in 
these values. He added: 

“There were no particular complaints 
at that time about the title and mortgag 
situation, but the real estate situation 
was such that I sensed that the compan- 


ies interested in real estate were going 
to have tremendous difficulties. I appre 
ciated the fact that if there were whok 
sale disasters in the insurance field it 


would bring ruin to financial institutions 
in New York and elsewhere. 


“T had a talk with Governor Roosevelt 


at every opportunity I could see him 
There were problems on which I wanted 
guidance. ' got the impression that a 
false step here toward liquidating com 


panies would tend to ruin the country.” 


After Mr. Van Schaick had asserted 
that he wished to do everything the lav 
required of him but that he was con 
fronted with a question of general pol- 
icy whether he should “strain the com 
panies or give _— every assistance pos 
sible,” Mr. Alger asked: 

“Would you sav it was a policy of 
watchful waiting ?” 


express’on 
Depart 


“T never thought of that 
as applying to the Insurance 
ment,” was the reply. “We were watch 
ing with every muscle taut. We belie, 
that fundamentally it was a question ot 
liquidity, not of solvency. The general 
broad policy was that of saving the sit 
uation rather than destroying it.” 


$100,000,000 R.F.C. Loan 


In fact, it was brought out in his sec 
ond day’s testimony by Mr. Van Schaick 
that the New York Department had tak 
en over the mortgage and title com 
panies only as a last resort. The action 
came after conferences with Governor 
Lehman, Henry Morgenthau, Martin 
Conboy and other noted financiers who 
endeavored to work out a plan whereb. 
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W ade Fetzer Retires As Fidelity & Casualty Vice- 
Chairman; M. J. O’Brien Elected Vice-Pres. 


The 


vice-chairman of the 


Wadk 


Fidelity 


Fetzer as 
& Casualty 
retfully ac- 


Wed- 


retirement ot 


board of directors was reg 


c.pted at its annual meeting on 


say \t the same time Martin Jj 
i bricn, who has done a fine job as 
superintendent of agents since taking 
his post in June, 1931, was elected vice- 


president. Mr. Fetzer will 
a director of the F. & C., and of the 
l.delity-Phenix Fire, both companies 
being members of the America Fore 
Group of which Ernest Sturm is chair- 
man of the boards. 

In indicating that he not be 
& C. vice-chairman Mr. 
was motivated by the feeling that he 
hould devote all nis time to W. A. Alex- 
ander & Co., prominent Chicago agency 
of which he has continued as president 
during the three years he has served as 
president and then vice-chairman of the 
Fidelity & Casualty For a time Mr 
Fetzer carried on the dual responsibility 
of being president of a large agency “n 
Chicago and a large casualty company in 


continue as 


re-elected 


as F. Fetzer 


New York. Such responsibility in citiés 
a thousand miles apart meant a heavy 
physical strain, one which Mr. Fetzer 
now feels can be lightened without en 


a $100,000,000 loan could be 
the K.F.C. for the mortgage companies 

Unable to quote Mr. Morgenthau from 

emory, Mr. Van Schaick testified that 
he distinetly gathered the impression 
from what Mr. Morgenthau had said that 
stabilization through the $100,000,000 loan 
insufficient to save the 


secured from 


would be 


com- 

panies in view of the magnitude of the 

real estate crisis just before the bank 
holiday. 

While the hearing was in progress, 
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barrassment to the F. & C. and with ad 
vantage to himself and to his interests 
in W. A. Alexander & Co. 


Nationally known as a casualty-surety 
business getter and production builder, 
his leadership of the company and his 
counseling and advisory help since bx 
coming vice-chairman have fully justifies 
the expectations of the America For 

rganization. Chairman Sturm express 
a his deep appreciation of Mr. Fetzer's 
and of the fact that as a direc- 
tor his sound advice and judgment wouid 


services 


still be available 
O’Brien’s Broad Training 

Newly elected Vice-President O’Brien, 
who took engineering training in Drexel 
College, ” hamenel his twentieth anni 
versary of service with the F. & C. this 
week Up until 1929 he was continu 
ously in field posts, serving successively 
in Milwaukee, Detroit, Indiana, Pitts 
burgh, Philadelphia and New York. Be 
fore his transfer to the home office to 
succeed Allan J. Ferres, retiring super 
intendent of agencies, Mr. O’Brien was 


resident manager of the Philadelphia 








branch office. He has a fine reputation 
and is active in many casualtv-suret 
affairs particularly in the acquisition cost 
conferences 
Supreme Court Justice Alfred Franken 
thaler handed down decisions in two 
cases holding that a law should be enact 
ed to provide for the filing of trust plans 
against companies in rehabilitation. Jus- 
tice Frankenthaler held that the court 
should have the power to terminate ri 
habilitation and direct the liquidation of 
a tithe company to save the assets 
Defends Rehabilitation 

Mr. Van Schaick in his testimony re 
lated the steps adopted to strengthen the 
fourteen companies after he had taken 
them over for rehabilitation. He d 
clared that his prime consideration had 
been for the best interests of the mort 
vage and certificate holders 

He defended his attitude in refusing 
to give lists of certificate holders to all 
who sought them He explained that 
such a course might have resulted in 
swamping the Insurance Department 
“with a multiplicity of litigatiot Hy 
maintained that he was ju n his 
selection of three leading firms of lav 
vers to hand rehal jilitation matters an 
cited the qualifications of each fi i 
the work 

\nswering critics who ha attack 
him for requiring mortgage and « 
cate holders to release their quarant 
before the department would turn 
thei securities to ther Mr. Van Scha 
pointed out that he had taken 
steps to prevent any individual or 
from obtain ing pre ferences 

Mr. Van Schaick was pert 

(Continued on Page 32 
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Devotes Her Life To 
Safety For Children 


WORK OF MRS. R. T. ROSSI 


How She Formed Everyboy’s Safety 
League in Newark Following Son’s 
Death in Street Accident 


What one woman can do to stimulate 
and maintain interest of a large 
a very worth-while activity has 
demonstrated by Mrs. Ralph T. Rossi of 
Newark and her work in connection with 
the Everyboy’s Safety League 
over a period of ten years has made 
thousands of school children in that mu- 
safety-conscious. Mrs. 
is executive secretary of the League 
which she conceived and w hich has taken 
up most of her time since its organiza- 
tion a decade ago. 

A personal tragedy was responsible for 


city in 
been 


which 


nicipality Rossi 


the formation of this movement. Her 
small son was killed after he had run 
out to take a ride on the back of a 


truck, a common practice of children in 


the streets of Newark. After she had 
recovered from the shock she decided 
to use every energy to prevent similar 
tragedies. When she thought of the 


many years of careful maternal training 
which she had given her son so he could 
grow up to be a useful citizen she was 
shocked at this waste and that of so 
much of a like nature, the real signifi- 
cance from the civic viewpoint in the 
crushing out of these lives. She decided 
something should be done in the way of 
organized effort and talked the matter 
over with several friends of her late son 
so they could see other boys as quickly 
as possible and communicate the message 
which she had in mind. Thus was formed 
the Everyboy’s Safety League. 
Interest in Movement 


The interest of one of the teachers 














ROSSI 


MRS. RALPH T. 


was enlisted, and it was soon learned 
that the educators of Newark would be 
happy to co-operate with such a move- 
ment and as a result there was evolved 
a plan for safety practice. One of the 
first things done was the inauguration of 
a safety essay contest, open to first year 
students in high schools in Newark, an 
annual affair held for eight years. In- 
terest in the subject is demonstrated by 
the fact that 25,000 essays were submit- 
ted in that period. There were three 
prizes given to each school and a gold 
medal awarded for the best essay of all. 
Four years later a safety poster contest, 
open to all students in high schools who 
were taking art, was started. There was 
an exhibition of these posters in Newark 
City Hall and they have been put up in 
various school buildings at such times as 


during Boys’ Week and Fire Prevention 
Week. 
The League has a club room at 507 


Orange Street, Newark, and publishes its 


own paper, which has an editorial staff 
of high school boys. Mrs. Rossi also 
teaches boys to play harmonica and 


some of them are members of “The Safe- 
ty Serenaders,” who have been heard at 
various places. She also conducts classes 
in all branches of safety and fire pre- 
vention work. 


M. S. TREMAINE NEW PRESIDENT 





N. Y. State Comptroller Elected to Va- 
cant Post in Merchants Mutual Casual- 
ty; Succeeds Late O. B. Augspurger 

Morris S. 
fourth term as comptroller of the State 
of New York, was elected president of 
the Merchants Mutual Casualty of Buf- 
falo at a special board meeting a week 
ago, succeeding the late Owen B. Augs- 
purger. Mr. Tremaine in 1918 assisted 
in the formation of the company and 
has served on the board since that time. 

Always interested in financial and sta- 
tistical work, Mr. Tremaine has devoted 
considerable of his time to the insurance 
business in the past thirty years. In 
1903 he became president of the Toledo 
Fire & Marine, and in 1905 became pres- 
ident of the National Lumber Insurance 
Co. of Buffalo. In 1916 he retired from 
the latter company to accept the presi- 
dency of the J. G. Wilson Corp. of New 
York and Virginia. He was active as 
trustee of the National Wholesale Lum- 
ber Dealers Association and a member 
of its insurance committee. 


Tremaine, now serving his 


R. J. HILL IN FLORIDA 
Richard J. Hill, Jr., assistant manager 
in the New York office of the Fidelity & 
Deposit, and Mrs. Hill are now on a 
motor trip to St. Petersburg, Florida. 
They are expected back next Monday. 


—= 


AETNA C. & S. COURSES 


Since Their Inception in April, 1927, 
More Than 91,000 Lessons Have 
Been Completed by Students 
A total of 32,430 lessons were complet- 
ed during 1933 by students enrolled for 
the Aetna Casualty & Surety educationa] 
course, according to figures just released 
by Vice-President William L. Mooney, 
Compared with the number of lessons 
completed in 1932 this is an increase of 

more than 9,000. 

Since April 1, 1927, when Aetna first 
started its educational course, the total 
number of lessons which students have 
completed numbers more than 91,000, 
The largest single month in the history 
of the course was November, 1933, when 
students completed 3,815 lessons. 

In addition to the regular enrollment, 
lessons in the course are being used as 
the basis for study in thirty-five super- 
vising offices where more than 500 rep- 


resentatives are regularly attending 
weekly classes. 
As recently announced, home office 


casualty and surety sales training courses 
for commission producers will be op- 
erated by the Aetna Companies in 1934 
on a schedule calling for seven 5-week 
classes during the year. The first class 
is now in session. The second class will 
start on February 26. 


JERSEY IN SAFETY CONTEST 

Governor Moore has entered New Jer- 
sey in the national traffic safety contest 
for 1934 and has named as his repre- 
sentative Commissioner of Motor Ve- 
hicles Harold G. Hoffman. 

The contest is to be conducted by the 
National Safety Council and _ special 
bronze placque awards are to be made 
to the state whose cities make the best 
aggregate showing in the conservation of 
life and property upon their streets dur- 
ing the coming year. 
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National Surety Corp. 
Makes Good Progress 


$5,714,802 VOLUME IN 8 MONTHS 





Normal Cost Ratio Since May 1, Presi- 
dent Cullen Says in Report; Stocks, 
Bonds at Market Value of $5,996,954 


The National Surety Corp., first of the 
bonding companies to get out its 1933 
financial statement, made known the en- 
couraging news a few days ago that for 
the fiscal year ended December 30, 1933 
a total volume of $5,714,802 in business 
was produced for the eight months of the 
corporation’s operations. Gross income, 
including $214,877, received from invested 
assets, amounted to $5,929,680; net in- 
come, after losses on business written 
and assumed, acquisition expense includ- 
ing commission, administration expenses, 
and taxes and licenses, totalled $362,880. 
During the period security holdings of 
the corporation enhanced in market value 
$463,892. 

Vincent Cullen, president of the corpo- 
ration, emphasizes in his report, that the 
corporation has reduced materially the 
lines which have shown an unfavorable 
loss ratio in previous years. “A major 
part of our business,” he says, “was de- 
rived from lines where the bonds and 
policies are cancellable by their terms 
which enables the management to super- 
vise and control its losses to a material 
extent.” 

The percentage of each class of busi- 
ness written was as follows: fidelity, 
212%; public official, 7.0%; bankers and 
brokers blanket bonds, 13.1%; surety, 
29.5%; burglary, 15.2%; plate glass, .9%; 
credit, 3.5%; forgery and fraud bonds, 
9.6%. 

Cash Position Stronger 


“We wish to point out,” Mr. Cullen 
remarks, “that although the corporation 
was faced with extraordinary expenses 
incident to the starting of a new organi- 
zation, the cost ratio since May 1 has 
been ‘normal.’ Many non-recurring items 
of expense, such as the qualifying of the 
corporation in the several states, in 
France and in Germany, the printing of 
new forms, extra legal services, and many 
similar expenses are included in our op- 
erating costs.” 

The balance sheet as of December 30 
shows cash of $1,600,852, an increase of 
$573,605, or more than 50%, as compared 
with June 30, 1933. Stocks and bonds, 
a detailed list of which is a feature of 
the report, are carried at market value 
of $5,996,954. Premiums in course of col- 
lection are reported as $1,642,000 and ac- 
counts receivable as $324,168, the latter 
item having shown a steady reduction 
since the organization. 

Among liabilities the statement lists 
legal reserve for unearned premiums at 
$4,107,807 and reserve for claims in pro- 
cess of adjustment and incurred but not 
reported at $1,159,206. The reserve paid 
in for claims and other contingencies, set 
up when the corporation was organized 
and steadily being absorbed in the pre- 
mium and claim reserves as originally 
contemplated, shows a further marked 
reduction at $1,299,887, as compared with 
$4,416,742 on June 30 last. Capital and 
surplus of the corporation aggregate 
$4,000,000. 

In concluding his remarks, Mr. Cullen 
emphasizes the cordial reception accord- 
ed the new corporation by the insurance 
public and by its agents. “We have ex- 
ecuted and have participated with other 
companies in some of the largest fidelity 
and surety obligations required during 
the past eight months,” he declares. “Be- 
cause of the strong liquid condition of 
the corporation, the management is in a 
position to seek business on its merits 
and does not have to take dangerous and 
hazardous lines in order to get volume. 

“The management has definitely decid- 
ed on a policy of underwriting for profit; 
that policy is strongly supported by our 
field representatives.” 


HOWARD H. BURDICK DEAD 





For Many Years Supervisor of New 
England Liability and Compensation 
Underwriting for Travelers 

Howard Henry Burdick, who retired 
from the Travelers in July, 1933, after 
thirty-four years of service, died of 
cerebral hemorrhage at his home in 
Hartford a few days ago. 

After attending high school he was 
graduated from the Massachusetts In- 
stitute of Technology. For many years 
he was supervisor of the New England 
underwriting for liability and compensa- 
tion department. He was a member of 
the Connecticut Society of the Ameri- 
can Revolution, the Hartford Engincer- 
ing Society, the University Club and the 
City Club. He is survived by his widow, 
a son, a daughter, and four grandchild- 
dren. 





SYMPATHY FOR L. A. MENEGAY 
Lester A. Menegay, vice-president, 
Excess Insurance Co., is receiving the 
sympathy of his many friends in the re- 
cent death of his father, George Peter 
Menegay. The funeral was held Mon- 
day at Fairchild Chapel, Brooklyn. 





Begin Jail Sentences | 

Dr. Aaron L. Simon, his brother, | 
Irving L. Simon, and Charles Decker, 
William Conlon and Albert Durgett, 
convicted and sentenced for their 
conspiracy to commit embracery in 
Passaic County the latter part of last 
month, are now in the New Jersey 
State Prison at Trenton. 

Conlon and the Simon _ brothers | 
were sentenced to serve two and one- 
half years and pay $1,000 fines each, 
while Durgett and Decker were sen- 
tenced to from one and one-half to 
two years. 





GET NEW SURPLUS FUNDS 
Stockholders of the Metropolitan Cas- 
ualty and of the Commercial Casualty 
voted to pay in $500,000 additional sur- 
plus to each company, effective prior to 
1933. In making known 
this news Chairman of the Board, Neal 


December 31, 


Bassett, said the new money was paid 
that 
adequate surpluses for their immediate 
The increased surpluses will be 
the December 31, 1933, 


in so the companies would have 
needs. 
reflected in 
statements. 


BOILER U. & O. RATES LOWER 





Approximate 20% Reduction Made by 
National Bureau for Entire U. S.; 
Effective February 1 
The boiler and machinery department 
of the National Bureau of Casualty & 
Surety Underwriters has made an ap- 
proximate 20% reduction in boiler use 
and occupancy rates for the United 
States, effective on and after February 1, 
which is in line with the well-established 
policy of the department to give to the 
assured the benefit of favorable experi- 

ence. ; 

The action follows a two-day meeting 
of the governing committee, held in 
Boston, at which time the present rates 
were carefully analyzed and decision 
taken to effect the reduction. 





WISCONSIN SILICOSIS PROBLEM 

Tentative plans to include silicosis 
among the problems before the special 
session of the Wisconsin legislature have 
been formulated. If the call should be 


‘amended to include this topic the spe- 


cial legislative interim committee’s re- 
port on the important occupational dis- 
ease problem would undoubtedly be act- 
ed upon. 











The Bankers Indemnity has 
earned an enviable repu- 
tation for efficient service, 
careful management and 
financial strength. 


BANKERS INDEMNITY 
INSURANCE COMPANY 


NEWARK, NEW JERSEY 
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The Lure Ot Gold 


A Good Reason Why Many Churches Should Buy Burglary, 
Robbery, Theft and Larceny Insurance 


By A. E. Tyrrill, 


Supervising Underwriter, The Travelers Indemnity 


It has long been the practice of burg- 
lars and thieves to melt down articles 
of gold and silver to make identification 
impossible and to dispose of their loot 
more readily. With today’s higher price 
for gold, there is much more incentive 
to steal articles of gold, particularly 
those containing a considerable amount 
of the precious metal, such as are found 
in churches—crosses, crucifixes, chalices, 
ostensoria, candelabra and the like. 

In a recent issue of a Catholic weekly 
having a wide circulation, pastors were 
warned to be on the watch against 
thieves specializing on chalices and the 


other vessels and utensils used in wor- 
ship. Mention is made of the theft of 
a valuable gold monstrance from a 
church in the mid-west. 


Church Burglary Coverage 


We issue a church burglary, robbery, 
theft and larceny policy designed par- 
ticularly for churches and church finan- 
cial officers. This policy covers the 
property of the church, including money 
and securities, within (a) the church; 


(b) parish house, 
residence of a duly 


parsonage, rectory or 
constituted financial 


or administrative officer; (c) within any 

other building or part thereof used by 
Van Schaick 
(Continued from Page 29) 


in his own way the story of his admin 
istration of the mortgage guaranty com 
panies. Frequently Commissioner Alg« 
and his counsel, Alfred A. Cook, asked 
the witness to clarify statements. Of- 
ficers, directors and emploves of the 
fourteen companies in rehabilitation are 
expected to follow Mr. Van Schaick on 
the stand for rigid examination concern 
ing their management. 


Attitude of R.F.C. 


Full details in connection with his Oc- 
tober, 1932 conferences with Eugene 
Mever, Federal Reserve Board governor, 
concerning the difficult collateral re- 


quirements of the R.F.C. for loans to the 
mortga companies were given by Mr 
Van Schaick. 

‘All through October and November, 


1932, I was ~ ea a Ff of the fact that the 
attitude of the R.F. was very favora- 
ble toward doing atoll possible to 
meet the situation,” he said. “The com- 
panies were solvent. They had not in- 
voked the eighteen-months’ clause (per- 
mitting the companies in an emergency 
to postpone the payment of principal and 
interest on mortgages and certificates) 
Liquidity was the important problem. 
“T received almost daily comment 
through December and January on the 
progress of stabilization. Reports came 
to me that there was the very best co 
operation on the part of the banks. In 
1933 the problems in the title and mort- 


wage field continued. There were many 
conferences and it seemed to be part of 
the attitude of all those giving erious 
attention to it that it might be very 
helpful if the comnanies could be re 
oe of outside obligations, that if the 
larger banks would withdraw the mort 
gages guaranteed by the companies it 
might be that the problems would be 


simplified and lessened 
Confers With Governor 


In February, 1933. according to Mr 
Van Schaick, came the first suggestions 
that the Insurance Department might 


the Assured exclusively for conducting 
religious or educational activities there- 
in; (d) outside all the aforesaid build- 
ings but within the United States or 
Canada if at the time of the loss the 
property is in the personal care and 
custody of the Assured or a person or 
persons duly authorized by the Assured 
to have the care and custody of the in- 


sured property at such time. 

The policy provides that where money 
is stolen before it has been counted and 
recorded, the amount of the shall 
be based upon a reasonable estimate sat- 
isfactory to the company 

In no event does the policy cover loss 


loss 


of money or securities stolen from poor 
boxes or similar receptacles. 

The rate for this insurance is 5% in 
the United States and 4% in Canada, 


although in 
usually 


minimum premium, 
the smallest policy is 


without 
practice 


about $500. The policy may be written 
for one year or three years. 

This is an opportune time to urge the 
purchase of the church burglary, rob- 
bery, theft and larceny policy, for there 
are those whose avarice overcomes any 
scruples which they may have against 
things ordinarily held inviolate. 

From Travelers Protection 
have to take over the mortgage and title 
companies. He discussed the situation 
with members of his staff and it was 
decided that the mere suggestion of such 
a course might precipitate a-crash. He 
notified the Legislature of the situation, 
but little was said about it 

‘At a conference at Governor Leh 
man’s house on Feb. 19, 1933, I talked 
with him about what must be the atti 


tude of the department with reference to 
these companies,” continued Mr. Van 
Schaick. “They had not defaulted; we 
were looking to the time when they 
would have to default. It was evident 
that unless stabilization worked ther« 
was an immediate and pressing problem 
on the department.” 


Favored “Fairer” Policy 
In outlining the Department’s funda- 


mental policy on the opening day of th« 


probe, Mr. Van Schaick said in part: 
“IT wrote to Governor Roosevelt on 
Oct. 8, 1931, at Warm Springs, Ga. I 


market was bump- 
and that a number 
inies were on the 


pointed out that the 
ing along on bottom 
of fire insurance comnz 
ragged edge as a result. I also proposed 
a fairer method of determining their 
true condition, to substitute an averatsc 
of securities values over a period, rather 
than daily quotations, as their standard 
of value. The Governor, in a letter dated 
Oct. 12, 1931, informed that the pol- 
was thoroughly sound and mentioned 
market values seemed to have par 
tially regained their stability.” 

Mr. Van Schaick explained that his 
proposal had applied to fire and casualty 
companies and remotely to title compa- 
nies. 

M1 


conterences 


me 
icy 
that 


described a series of 
Lieut. Gov. Leh- 
man, Basil O’Connor, Governor Roos« 
velt’s law partner, and others which re- 
sulted in approval of a formula for dé 
adopted by the Insurance Department fn 


Van Schaick 
attended by 


termining security values This was 
1931 

‘The department faced problems of 
creat magnitude in 1931,” he continued, 
“with the bottom falling out of the mar 
ket and no purchasing power. We were 


too busy to record all we were doing to 


relieve the situation. The department 
worked at top speed. The strain was the 


greatest. I worked until 6, 7 and & 
o’clock, and sometimes later. I was the 
first there and the last to leave. I 
couldn’t ask the staff to do more than I 
did myself. We thought the strain 
would lessen, but it continued, and we 
ended the year facing greater problems 


swung into 1932 with the 
an insurance depart- 


than ever. We 
ereatest problem 
ment ever had.” 


ROOSEVELT DINNER DANCE 
General Chairman John A. Griffin of 
Insurance Division Announces New 

Honor Guests 
Griffin, general chairman of 
division of the Roosevelt 
Birthday dinner and dance, which is to 
be held at the Hotel Astor January 30, 
announces three new honor guests at the 
ball. They are the Very Rev. Monsignor 
Michael J. Lavelle, Rabbi Newman of 
Temple Rodeph Sholom and William T 





John A. 
the Insurance 


Phillips, past exalted ruler of the Elks. 
Several thousand insurance men are 
expected to attend. Reservations for 


tables are pouring in. 


M. P. FISHER PROMOTED 


U. S. F. & G. Transfers Him From Chi- 
cago to Newly Created Post in 
Baltimore Branch Office 
who has been assistant 
inanager in the Chicago branch office of 
the United States F. & G. for a number 
of years past, has been promoted to the 
newly created post of assistant branch 
inanager in the Baltimore branch of the 
company. Mr. Fisher has built up a rep- 
utation in Cook County as a good under- 
writer and has made many friends for 

himself and the company there. 


1933 Results of 


Three of the large Baltimore casualty- 
surety companies reported on 1933 results 
this week following their respective stock- 
holders’ annual mectings. The highspots 
of these results for the United States F. 
& G., Fidelity ¢ Deposit and Maryland 
Casualty (as reported in the Baltimore 
Sun) follow: 


M. P. Fisher, 


F. & D. Premiums Increase 


Net premiums written by the Fidetity 
& Deposit totaled $10,292,324 during 1933, 
according to President Charles R. Mil- 
ler’s annual report this week. This rep- 
resented an increase of $38,501, compared 
with $10,253,823 net premiums written in 
the previous year. 

\fter deduction of expenses, taxes and 
net losses incurred, there was an under- 
writing loss of $1,002,555, compared with 
a loss of $1,352,053 in 1932. 

The last vear produced a net 
of $614,687 from investments and profit 
of $58,652 from sale of securities. After 
the addition of these combined items and 
a charye of $246,558 in adjustment of mis- 
cellaneous reserves, the company report- 
cd a loss of $82,657 from operation for 
the year. This compared with a loss of 
$268,261 from operations in 1932. 

The statement showed total assets of 
$17,170,268 on December 31, 1933, against 
$17,995,794 a year previously. Surplus 
stood at $1,520,737, compared with $2,092,- 


income 


054 at the end of 1932. Charges against 
surplus were $82,657 operating loss, 
$14,608 agents’ balances, $23,988 cash in 


suspended banks and $450,062 for revafu- 
ation of securities to market values at 
the end of 1933. 


Maryland Casualty Cuts Losses 


reduction of $5,672,000 in losses, loss 
expenses and other expenses, was real- 
ized by the Maryland Casualty during 
1933, according to its preliminary annual 


statement issued to stockholders Tues- 
day by President Burns. 

In losses paid under claims and in 
claim) expenses the company accom- 


plished a reduction of $3,975,000, accord- 
ing to the statement. Expenses in other 


John Murphy, Old Time 
Surety Man, Succumbs 


SPENT 35 YEARS IN TH» BUSINESs 


Metropolitan Manager of Seaboard Sure. 
ty Started With London Guarantee jn 
Canada; Made Lifelong Friendships 


John Murphy, one of the picturesque 
personalities in the New 
York surety field, Tuesday 
night after a useful career of thirty-five 
years in the business. An underwriter of 
the old school, ultra conservative but 
quick to pick projects, particularly in the 
construction field, which would hesult in 
underwriting profit for his company, Mr 
Murphy since 1930 had been metropolitan 
manager for the Seaboard Surety Co 
Outside of business he was the president 
of the Ancient Order of Hibernians. 

Mr. Murphy’s career started with th 
London Guarantee & Accident in Canada 
at the turn of the century. Coming to 
the States shortly thereafter, he joined 
the Aetna Indemnity; served as a fidel- 
ity underwriter and later as a contact 
man on special projects. Following a 
number of years in New York around 
1906 with the United Surety as manager 
of its metropolitan office, Mr. Murphy 
affiliated with John F. Curry’s general 
insurance firm. His career also included 
training with National Surety and United 
States F. & G. 

Before joining the Seaboard Surety in 
19%) he served for a time as the Nev 
York City representative of John J 
Ryan of Albany. One of Mr. Murphy's 
outstanding characteristics was his abil- 
ity to make and keep lifelong friendships 
His passing will be regretted by old time 
underwriters along William Street. 


3 Baltimore Co.’ 


channels were further reduced by $1,697- 
O00. 

Total premiums written during the 
year aggregated $20,021,000. The loss ip 
premium income, as compared with the 
previous year, however, was more than 


metropolitan 
passed away 


offset, according to the report, by the 
reduction in claim and operating ex- 
penses. 

The entire board of directors was re- 


meeting. The company’s 
prepared as of the 
1933, will 


elected at the 
complete statement, 
close of business December 30, 
be issued shortly. 


U. S. F. & G. Feels Upturn 


In reporting to United States F. & G. 
stockholders at their annual meeting on 
Monday as to the 1933 results President 
E. Asbury Davis was glad to refer con- 
structively to the upturn in_ business 
which began last summer and has con- 


tinued ever since, showing each month 
an increase over the same period of 
1932. 

It was further reported by President 


Davis that gross premiums written by 
the company totaled $29,101,985 last year. 
Net premiums, after deduction of rein- 
surance, totaled $28,823,201, and com- 
pared with $30,473,468 in 1932. A large 
part of the decline in premium income 
resulted from the company’s voluntary 
curtailment of workmen’s compensation 
business, it was explained. 

In addition to this premium income, 
the company received a revenue from 
rents, interest and miscellaneous sources, 
aggregating $1,851,333. This brought to- 
tal income to $30,674,545, against $32,- 
017,454 for 1932. 

The company had abandoned its form- 
er practice of carrying securities at con- 
vention values and has set up a reserve 
of $5,403,831 to take care of a valuation 
of bonds on an amortization basis and 
of stocks on a market basis. 

It was encouraging to note that loans 
from the R.F.C. were reduced $350,000 
during December to a total of $4,900,000 
at the end of 1933, according to Mr. 
Davis. 
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R. W. Conde President 
Of The Insurance Field 


GENERAL MANAGER FOR 4 YEARS 





John E. Puckette Advanced to Manag- 
ing Editor and M. R. McGruder 
to News Editor of Paper 





The new president of The Insurance 
Field Co. of Louisville W. Conde, 
who joined the paper twenty years ago, 
and four years ago was elected vice-pres- 
ident and general manager. Prior to go- 
ing with The Insurance Field he was 
with another paper. He succeeds Young 
E. Allison. 

John E. Puckette is the new managing 
editor of the paper, succeeding John J. 


is R. 


Jasper, and M. R. McGruder is news 
editor. 
Careers 
Mr. Puckette joined the staff of The 


Insurance Field in 1926 and served later 
in New York as associate editor, return- 
ing to Louisville in 1929 as news editor. 
Prior to that he was in daily newspaper 
work for thirteen years with The State 
of Columbia, S. C., The Courier-Journal 
of Louisville and the Daytona Beach 
(Fla.) Journal, filling various editorial 


positions from reporter to managing ed- 
itor. 

Mr. McGruder, a native of Louisville, 
has been on The Field’s staff for four 
years as associate editor. He entered the 
daily newspaper field in 1907, serving in 
St. Louis, Memphis, Birmingham and 
\tlanta. In the latter city he was tele- 
graph editor and assistant Sunday editor 
for the Georgian and Sunday American. 
In 1922 he joined the advertising staff 
of International Proprietaries, Inc., and 
in the following year was placed in 
charge ‘of advertising for Argentina, 
Uruguay and Chile, with headquarters at 
Buenos Aires. Returning in 1925 he 
went with the Southern Underwriter of 
Atlanta as news editor. 

3en P. Branham, Chicago, has been 
elected first vice-president; M. W. Dav- 
ison, treasurer; Julian Weddell, assist- 
ant secretary. New directors are Ash- 
brook C. Frank, New York; Frank P. 
Allen and Mr. Puckette. The directors 
who resigned are Mr. Allison, Mr. Jas- 
per and E. E. Straus. 


FIFTEEN YEARS OLD IN MARCH 

The Seacoast Fishermen’s Mutual Lia- 
bility Insurance Co. of Tuckerton, N. I. 
will celebrate its fifteenth anniversary of 
its incorporation on March 15. The 
company writes workmen’s compensation 
only. 





WILL PURCHASE GENERAL 


insurance accounts of small or large 
amounts. Must be located in New 
York City or Brooklyn. Box 1233, 
The Eastern Underwriter Company, 
94 Fulton Street, New York City. 











PAY FIRST DIVIDEND OF 20% 

An order has been entered in the Su- 
preme Court, New York County, author- 
izing George S. Van Schaick, New York 
Superintendent of Insurance, as liquida- 
tor of the Independent Mutual Casualty, 
to pay a first dividend of 20% to cred- 
itors. Additional dividend payments will 
be made by the liquidator as the remain- 
ing assets in his hands are reduced to 
cash. This company was taken over for 
liquidation on January 30, 1932. 


Married 45 Years 

William B. Joyce, who was National 
Surety chairman for many years, and 
Mrs. Joyce celebrated their forty-fifth 
wedding anniversary last week. They 
were the honor guests at a dinner party 
in the evening given by one of their sons, 
Morton D. Joyce, and his wife. E. A. 
St. John, vice- -president, National Surety 
Corp., was among the intimate friends 
attending. 
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Preferred or Guaranteed 


NATIONAL SURETY 
CORPORATION 


VINCENT CULLEN, 
President 


Financial Statement—December 30, 1933 


ASSETS 
$5,066, 156.00 


779,600.00 
151,198.00 


Premiums in Course of Collection 
First Mortgages and Real Estate 
Accrued Interest and Rents 
Accounts Receivable 


Home Office Building 


$ 1,600,852.34 


5,996,954.00 
| ,642,000.6| 
655,773.15 
89,273.47 
324,168.95 

| 000,000.00 





$1 1,309,022.52 





LIABILITIES 


Reserve for Unearned Premiums 
Reserve for Claims 

Reserve for Commissions and Expenses. 
Reserve for Overdue Premium Accounts 
Reserve Paid-In for Claims and Other 


Contingencies 


$ 4,107,807.46 
1, 159,206.44 
533,832.91 
208,288.13 


| ,299,887.58 
| 000,000.00 
3,000,000.00 





$1 1,309,022.52 





*These amounts represent the actual market quotations as of December 30, 1933. 




















—sore 





—e 
United States Fidelity & Guaranty ( 
with which is affiliated 
Fidelity & Guaranty Fire Corp, 
Home Offices: Baltimore, Md, 








600 SUITS AGAINST COMPANY 





Indiana Liberty Mutual Insurance (,, 
Has Receivership Action Pending 
Against It 

Approximately 600 suits to collect lia. 
bility from policyholders of the Indian 
Liberty Mutual Insurance Co. of Indiap. 
apolis have been filed in municipal cours 
A receivership action is pending againy 
the company in circuit court in Indian. 
apolis. The municipal court complaint: 
seek to collect the amount of an anny 
premium from policyholders. 

Under the Indiana insurance law pol. 
icyholders of mutual insurance compan. 
ies may be assessed by the respectiy 
companies at any time to meet expense: 
of the concerns. The Indiana Liber 
Mutual assessed the policyholders las 
March, but many of the insured person 


and the court action followed. The com. 
wrote compensation and automo- 


Mid-Wester f 


pany 
bile insurance 
States. 

Some months ago the Indiana insur. 
ance commissioner filed a_receivershi 
suit against the company, but the cir. 
cuit court judge ruled that the insurane 
commissioner legally could not. bring 
such an action. The second receivershi 
suit was filed by a group of policyholders 


in several 








OUTWITS HOLD-UP MAN 





San Francisco Agent Saves Money by 
Quick Thinking, Lowell Thomas 
Says in Radio Story 

Lowell Thomas, nationally’ known news 
commentator, told a good story over the 
radio last week of the quick thinking o/ 
a Pacific Coast insurance agent which 
saved him considerable money whe 
brought face to face with a hold-up mar 
Here is the story about as Mr. Thoma 
told it: 

A resident of San Francisco returnin 
to his home Thursday night was greeted | 
with the command, “Stick ’em up!” an 
found himself gazing at a shining re-§ 
volver. 

“Look here,” he said to the hold-u 
man, “I am a poor man, out of work 
with a wife and three kids to support 
Give me a break.” 

He so impressed the hold-up man that 
he finally gave him a dollar and let hin 
go. The would-be bandit was probably | 
surprised to learn Friday morning that | 
his intended victim was a prominent in 

j 
' 


’ 


surance agent and had a good-sized roll | 
in his pocket. 


J. A. MATTHEWS HONORED 

John A. Matthews, general counsel in 
New Jersey for the General Accident 
was the principal speaker at the annual 


breakfast of St. Michael’s Holy Nam 
Society, Hoboken, on Sunday, January 


Mr. Matthews is one of the outstand- 
ing Catholic laymen in northern New 
Jersey and recently was elected to men- 
bership in the American Chapter of the 
Sovereign Military Order of Malta with 
the approval of Rome. He is the firs! 
New Jerseyite thus honored. 





Reciprocal Receiverships 
Receivership for the Northern Casual- 
ty Underwriters of America, a reciprocal 
for which J. A. Arkin is attorney in fact. 
is recommended in the report of Master 


in Chancery Louis J. Behan to Superiot 


Judge Robert Gentzel. When the orig: 
inal bill was filed by the attorney get 
eral the reciprocal contended that it was 
solvent, causing reference to the mastef 

Mr. Behan finds that as of February 
28, 1933, the concern had assets of $23; 
238, liabilities of $22,218, surplus of $1,02. 
whereas the statutes require a surplus of 
$25,000. He contends the bill for re 


ceivership was justified. 


failed to pay the assessment voluntarily ; 
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